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¢ Dealer's Fighting Front Is Civilian Morale 
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The New Year will bring you new 
frame-selling opportunities, Mr. Dealer. 
Start right in and make 1942 your ban- 
ner year on sales of Spokane Pine 
Precision Frames. These are the frames 
that bring repeat orders. Modern 
frames of fine design, in line with mod- 
ern needs. No wonder dealers call 
them CABINET jobs. Cut from choicest 
Idaho White Pine and Ponderosa Pine 


Push This Line of Leaders in 1942 


December 27, 1941 
















the carefully-selected wood is_ thor- 
oughly kiln-dried and the workman- 
ship is precision itself. All joints snug 
and WEATHERTITE. Every frame 
SQUARE, ready for sash without further 
fitting. Made in standard and to spe- 
cial detail. Our Permatol-treated frames 
bear the brand of NDMA, signifying 
minimum standard approval of National 
Door Mfrs. Assn 












It Pays to Handle Long Lake Lumber 


| Long Lake lumber is famous for quality. Sound, straight-fibred, 
{ 












“AKE LIS 
‘J = : : TNS 
soft-textured, carefully seasoned, painstakingly manufactured. AS) 
Mixed Cars—Frames, Package and Lineal Trim, Mouldings, Lath, 
Cut Stock. TOXIC—PRESERVATION A 
ey _4 


| APPROVED 


iNATL. DOOR MFRS. ASSN. 




















Member National Door Mfrs. Assn. 
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We are proud 


to serve the Na- 





MEDFORD 


Western Pines and Firs 


Meeting the ever-mounting emergency demands for 
lumber and lumber products, Medford mills now 
have added new machines and new kilns, greatly 


tion's great build- 






ing industry now 


united for Defense 


increasing and improving manufacturing facilities. 
Here are dependable products in Ponderosa Pine, 
Sugar Pine, Douglas Fir and White Fir. Yard Stock, 
Cut Stock, Lath, Mouldings. Wide, thick Sugar 
Pine Selects, scientifically seasoned. Moore cross- 
circulating kilns and Fryer modern type kilns. 





Members Western Pine Assn., West Coast Lumbermen’s Assn. 
and West Coast Bureau of Lumber Grades and _ Inspection. 


MEDFORD CORPORATION, “sree. 





| AMERICAN LUMBERMAN, Published by The American Lumberman—Established 1873—Office of Publication, 431 South Dearborn 
Street, Chicago, Ill. Entered ae second-class matter March 28, 1932, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879, 
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ARMERS now are in the money. And they’re in the market in a big way, 
right now, for better quality roll roofings. 


You can win and hold their roofing business by featuring these long-wearing, 
top-value CAREY Roofings. Farmers prefer these roofings for their ‘low-cost 
per year”’ service. 


The dependable, high quality of CAREY Roofings is the result of over a half 


century of manufacturing experience and years of scientific research. 


The farms in your trading area are an important part of the national defense 
set-up. Many experts believe FOOD will decide the outcome of the war. 
Farmers must: have good roofings and roofing paints to protect their homes 
and buildings in which crops, livestock and machinery are housed. By selling 
them CAREY Quality Roofing Products, you are assisting in the defense effort. 


Lose no time in serving this big farm demand. Write today for details of the 
CAREY Dealer proposition. Address Dept. 1l. 





‘AL DISPLAY RACK Given FREE 


An ant intonuctory Ofer | «THE PHILIP CAREY MANUFACTURING COMPANY 


(one to dealer only) will be given Dependable Products Since 1873 


free of charge with an introductory Lockland, CINCINNATI, OHIO 
order totaling 35 gallons of products IN CANADA: THE PHILIP CAREY COMPANY, LTD. _ Office and Factory: LENNOXVILLE, P. Q. 
in 5-gallon cans (or 50 Ib. pails) or 


smaller cans. 


FOUR CAREY ROLL ROOFINGS TO MEET EVERY NEED --- EVERY PRICE 











CAREY 








BULLSEYE 


A good low-priced 
roofing, using a 
well saturated but 
lighter weight felt 
base. It can be 
recommended for 
use on the more 
temporary type 
buildings. 





Cc. 
SURETY 


Thisis alittle better 
grade roll roofing 
than BULLSEYE, 
but it is priced to 
meet the demand 
for a long wearing, 
low priced, smooth 
surface roofing. 





CAREY 
MICA-KOTE 
Mica flakes are im- 
bedded on a well 
saturated, sturdy 
felt base, making 
an excellent surface 
and providing a 
long wearing roof- 
ing material. 





Is built on a heavy, 
well saturated felt 
base and coated on 
the top with high 
grade asphalt in 
which are imbedded 
granules of lasting 
colors to form a hard, 
weather - resisting 
surface and roof of 
attractive appear- 
ance. 




















Arrow Brand 


IT’S 


TheWood Eternal 


Arrow Brand 
TIDEWATER RED CYPRESS 


ALWAYS SPECIFY witte Red 
The >> Cypress 


P) 


Arrow Brand ‘The Weed Eternal? 


FLORIDA LOUISIANA RED CYPRESS COMPANY 


Barnett National Bank Building Jacksonville, Florida 
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. =. 
JOHNSON 
LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 


SINCERE HOLIDAY GREETINGS 


We want our customers to know that we appreci- 
ate the business they have accorded us during 1941 
—a record year with production reaching 190 Mil- 
lion Feet! 


The huge capacity and modern facilities of our To- 
ledo, Oregon mills have enabled us to meet the 
demands of National Defense and our regular trade 
.. « WITHOUT SACRIFICING THAT WELL KNOWN 
JOHNSON QUALITY! 


We will be even better equipped to take care of 
your orders in 1942 and hope that you will favor us 
with your inquiries. 


All Johnson Lumber is 
KILN DRIED and Rail 
Shipments are Stored 
and Loaded Under ‘/ The Trade Mark of 
Cover. QUALITY LUMBER 





made, Red Cedar 


Hammond Ceda 
Company Limited is 
proud to offer famous 
Black Hawk Shingles. 
They're _tight-fitters, 
long-lasters, good 
sellers. 
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That Give Beauty, Distinction 
and Long Life to the Home 


Trade- KE yE Profit- 


Builder RED G pins) Winner 

























THIS is the siding that PROTECTS, INSULATES and BEAUTI- 
FIES. Makes good, because it's made of choice Red Cedar, 


properly seasoned, carefully manufactured. Tell your customers 
about this long-lasting Keystone line. All grades and sizes. 


Hammond Cedar Company Limited 


Hammond, B. C., Canada 
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Here are woods of beauty that wear like granite. Woods ducers and distributors listed on this page can supply 
of rich color and fine grain figure, with a charm that’s all Appalachian Hardwoods in standard sizes and grades. 
their own. There’s an Appalachian for every hardwood When you send your orders to these firms you can be 
need. Oak, Poplar, Chestnut, Maple, Birch, Beech, Ash, sure of top quality, prompt, careful service and full value 
Basswood, Butternut, Cherry and Hickory. The pro- for your money. 

a - 

THE M. B. FARRIN LUMBER CO. HUTTON & BOURBONNAIS CO. *VIRGINIA HARDWOOD LBR. CO.., Inc. 
Cincinnati, Ohio Hickory, N. C. niiiiaiii a po age Bing iain tills 
Kiln-Dried and Air-Dried A chian Hardwoods. Soft-textured A lar, chestnut a exture ppalac ‘ 
“Century” Oak and Maple Flooring. pinus strobus vine plan. ye mills, dry kilns. “Ulities. Modern Dry’ ‘Kilns. ‘Min at ogg 
* STEARNS COAL & LUMBER CO. J. B. BELCHER * KITCHEN LUMBER CO. 
Stearns, Ky. Bluefield, W. Va. Ashland, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. Agpeledhinn Werdweeds, Air ox Kiln Deted. sane tan, Oe ee, ee 
MAY HARDWOOD CO. * MEADOW RIVER LUMBER CO. *VESTAL LUMBER & MFG. CO. 
Louisville, Ky. Rainelle, W. V Knoxville, Tenn. 
Appalachian Hardwoods, Particularly Basswood, But- ainelie, W. va. All Appalachian Hardwoods—Kiln-dried and 
ternut, Hard and Soft Maple, Oak, Poplar and Walnut. | Manufacturers of West Virginia Hardwood Products. a oe ten <ttte, Tenn, 
* BRISTOL DOOR & LUMBER CO. * MOORE, KEPPEL & CO. WEST VIRGINIA LUMBER CO. 
Bristol, Va.-Tenn. Ellamore, W. Va. - Elkins, W. Va. 
West Vir Hardwoods — Air- kiln-dried 
Kiln-dried Appalachian Hardwood Lumber, Dimen- Band-Sawn Virgin Appalachian Hardwoods. "Teak ‘Dressed or Resewed. Z alae ¥ 
er vice an apie 
CHERRY RIVER BOOM & LUMBER COMPANY | = « MORRISON, GROSS & CO. | * WOOD-MOSAIC COMPANY, INC. 
yori Erwin, W. Va. Louisville, K 
Mills, Planing Mill, Dry Kilns at Richwood, W. Va. oulsvilie, Ky. 
inven ta taeda Fl Mouldings, | Lignasan- West Virginia Hardwoods. Band|  « . . 
“), teh ton Mill, Dry Kiln and Planing Mill. i i aa. oo 
* ELK RIVER COAL & LUMBER CO. | * MOWBRAY & ROBINSON LBR. CO. D. C. STIMSON LUMBER CO. 
Swandale, W. Va. = oe _— Owensboro, Kentucky 
Mfrs. Famous “Elrico” Brand Satie Poplar — he bes a, .. Maple Appalachian and Northern Kentucky Hardwoods, Soft tex- 
and Other Hardwoods see My a ~ | "ler wa tae a oe 
* 
THE MOWER LUMBER CO. * M. E. CRISP LUMBER CO. SALUDA RIVER LUMBER CO. 
Charleston, W. Va. 
ee Welch, W. Va. Cleveland, S. C. 
West Virginia MHardwoods, Air-dried, Kiln-dried, 
Rough o, Surfaces Meet Ylwinia and Kentucly, Appalachian, ard: | Manetactozrs Band Sawn Appalachign Hardwoods, 
Mills: Omar, Marmet, Colcord and Pettus, W. Va. Chestnut and other hardwoods. All facilities. " Shouateda lesbweode. Planing Mill Facilities" 
* BLACKWOOD LUMBER CO., INC. *W. M. RITTER LUMBER CO. *McCRACKEN & McCALL, Inc. 
East LaPort, N. C. a Columbus, Ohio Lexington, Kentucky 
Manufacturers Band-Sawn Appalachian Hard- A h Sitisiliiadiin POPLAR BEVEL SIDING 
a pre Thick Oak--Boat Oak PfBand Saw and Planing Mill at Flat Lick, 
| D. D. BROWN HUNTINGTON HARDWOOD CO. * TENNESSEE-EASTMAN CORP. 
SURVIVING PARTNER ELKINS, W. VA. Kingsport, Tenn. 
M. M. & D. D. BROWN Huntington, W. Va, sae . 
netve. Band and Circular Sawn West Virginia : Specializing in White Oak and Yellow Poplar from 
lachian Hardwoods—kKiln-Drying and Planing Manufacturers of Appalachian Hardwoods the famous limestone belt in the Appalachian 
SR Pectittien Ox and Maple Flooring. Est. 1880. American Black Walnut our Specialty. mountains, 











* Member Appalachian Hardwood Manufacturers, Inc. 


THE SOUTH HAS AHARDWOOD 
_______ FOR EVERY NEED’ 
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Woods of Beauty 
in Great Variety 


Many are the uses of these fine hardwoods of the Southland. For 
interior and exterior building uses, for fine furniture, paneling, cab- 
inet work and millwork, you'll find here the just-right product for 
your particular need. The leading hardwood producers and dis- 
tributors listed on this page can supply your every need in these 
better southern woods. Your inquiries and orders sent to these 
firms will receive prompt and careful attention. 


*GUM *CYPRESS 


*OAK 
*POPLAR 


* HACKBERRY 
*HICKORY 





bed 107 -N | XC), fo) BY-\ 


*TUPELO * PERSIMMON 





*WILLOW * SYCAMORE 





Reynolds & Manley Lumber Co. 


Savannah, Georgia 


Hardwoods, Pine, Coast Type Red Cypress. 
- trade-mark. Planing Mills, Modern Dry Kline. 
5 R. R. econnest’ns. Prompt water shipm’ts, foreign, coastwise. 








Mfrs. Southern 
grade 





Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 


J. E. Stone Lumber Company 


Nacogdoches, Texas 
Southern Hardwoods — Band-Sawn — Lignasan- 
Dipped — Can Kiln-Dry — Short Leaf Yellow 
Pine — Planing Mill Facilities. 





Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 





Breece-White Manufacturing Co. 


Eudora, Ark. 


Manufacturers of All Southern Hardwoods. 
Specialties: Mississippi River Cottonwood and 
Willow. All lumber shipped dry and bright. 





Nickey Brothers, Inc. 
Memphis, Tenn. 


Flooring—V eneers—Hard wood—and entirely new 
Pine Planing Mill Mfg. Quality Dimension & Boards 
Member of NOFMA—SPIB—NHLA—Ven. Assn. 


J. M. Jones Lumber Company 


Natchez, Miss. 


Mfrs. All Southern Hardwoods and Cypress—Dowi- 


cide-Dipped. Planing Mills and Dry s. Normal 
Stock, 12 Million Feet. 





Woods Lumber Company 
Memphis, Tenn. 
2 Band Mills—Lignasan-Dipped Hardwoods 
“FROM WOODS to CONSUMER” 


Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Red Oak, 
Magnolia and Poplar. Annual Cut, 16 millien feet. 





Chicago Mill and Lumber Co. 


111 W. Washington St., - Chicago, Ill. 
Since 1881 
Band-Sawn Delta Hardwoods and C 


ress 
Operating Four Modern Band 8. 


Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 





: Jackson Saw Mill Co., Inc. 
Jackson, Tenn. 


Manufacturers of Quality Oak, Poplar, 
Ash, Gum and Walnut 





Miller and Company, Inc. 
Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala 


Operating 5 Bandmills, producing practically every species 
Southern Hardwoods; also Yellow Pine. Normal stocks available 
30,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 





C. W. Parham Lumber Company 


Memphis, Tenn. 
Manufacturers of Southern Hardwoods and Cypress, 
Specializing in Beech and Poplar. All Lignasan- 
Dipped. Band Mills, Meridian and Redwood, Miss. 





Angelina Hardwood Company 


Keltys, Texas 
Large Stock of Oak, Gum, Elm, Ash, Louisiana 
Red Cypress and other Southern Hardwoods. 





The Cleveland-Oconee Lumber Co. 
Gardners, Georgia 
Mfrs. Southern Hardwoods and Pine, Air-Dried and Kiln-Dried. 


Planing Mill and Resawing Facilities. Modern Type Moore Cir- 
culating Kilns. All inquiries given prompt, careful attention. 





Pine Plume Lumber Company 


Bell Bidg., Montgomery, Ala. 


Mfrs. Southern Hardwoods, air- or kiln-dried. Spe 
cializing in Kiln-Dried Poplar; also Mixed Cars, with 
Yellow Pine. Serving the Lumber Trade since 1899. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
Band-Sawn Forked Leaf White Oak, Cherry Bark 


Red Oak, Red and Sap Gum, Poplar, Cypress, 
Oak Flooring. Mixed or Car Lots. 


E. Sondheimer Co. 
Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel oe 
Serving the Trade Since 187 


McGraw-Curran Lumber Co. 


Yazoo City, Miss. 
Band-Sawn Southern Hardwoods. Specializing in 
Deep Swamp Cypress, Cherry Bark Red Oak, Deita 
Red Gum and Tupelo and the famous Yazoo Beech. 














Wallin Lumber Co., Inc. 


Columbus, Miss. 


Manufacturers of Band-Sawn Cypress 
and Southern Hardwoods 





Depend on these producers 
and distributors for all your 
hardwood needs. 
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» How to Plan for tomorrow - -- TODAY! 


7 





Future needs are being anticipated TODAY by SAVE TIME -- SAVE SPACE -- SAVE MONEY! 


progressive mill and yard men. Leading fac- ; 
tors in plans of re-manufacturing plants, plan- The low-priced SEVENTY has a short turning 
ine: edie. chaleaieudedl vaalle, oe. ane tee radius, short wheel base and low overhead clear- 


, ance. It operates efficiently and profitably under 
speed and space-saving advantages of UNIT- congested conditions which would prohibit use 
LOAD HANDLING. Logically, Ross “SERIES of conventional carrier equipment. ROSS LIFT- 


SEVENTY” CARRIERS and ROSS LIFT-TRUCKS TRUCKS offer time and money-saving advan- 
come to mind first! tages in tiering and loading comparable to 


those Ross Carriers provide in transporting and 
spotting. 


\ | \ ROSS “SERIES SEVENTY’ CARRIERS and ROSS 
& LIFT-TRUCKS should have an important part in 
plans to increase the output of your mill or yard. 
>» ~ »* So, why not call in our nearest representative. 
Let him show you how and why this famous 


ROSS team will bring unit-load handling advan- 
tages to your operations—at a new low cost! Why 
not let him help you plan for tomorrow—TODAY? 









































! % a \ *Seattle *Portland *San Francisc: 
< |) S * CARRI c Fe CO. *Vancouver, B.C. *Pine Bluff, Art 
| FACTORY: BENTON HARBOR, MICH. *New York, City *Hoboken, N. J 
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PONDEROSA PINE since 1889 S¥~ 


regon Lumber Company, with its record of more 
1an half-a-century of service to lumber buyers, offers 
its famous "John Day” line of Ponderosa Pine; also 
Mount Hood” Douglas Fir. 

Here are modern mills, up-to-date kilns and new-day 
methods of manufacture. And here are lumber prod- 
ucts of surpassing quality and unfailing dependability. 


Car shipments of Ponderosa Pine Yard and 
1€ tock, Bevel Siding, Lath, Dimension, Mouldings, 
Straight and Mixed Cars of Knotty Pine Paneling, Fac- 

y Lumber, and 4/4 Cut Stock may be obtained 
through our Baker, Oregon, Sales Office. 


Mount Hood” Fir is 
Sales Office. 


Member Western Pine Association 


“oO 


sold through our Dee, Oregon, 








onacend 


DINE 


The lumber that 
builds good will 





Let the Anaconda line be your 
leader all through 1942. This 
Anaconda Ponderosa looks 
good, IS good and MAKES 
good. Many a dealer enjoys 
regular repeat business on 
this better lumber. Builders 
like it for its dependable qual- 
ity, its soft texture, its bright- 
ness and cleanness. The line 
includes Finish, Dimension, 
Timbers, Knotty Pine, Yard 
and Shed Stock, Factory Lum- 
ber, Bevel Siding, Mouldings, 
Industrial Cut Stock, Lath, Box 
Shook. You'll be glad to rec- 


Members Westerm Pine Association 


NACONDA © 


ViVi) BONNER. MO 
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Kiln- 
Dried 





OPPER MINING CO. 
LUMBER. DEPARTMENT 
NTANA. 








Shevlin Pine 





SELLING THE PRODUCTS OF 
*THE McCLOUD RIVER LUMBER 


Sales Company 


DISTRIBUTORS OF 








SPECIES 


COMPANY 
McCloud, Calif. 


Fort Frances, Ontario 


Bend, Oregon 


tion, Portland, Oregon. 





SHEVLIN-CLARKE COMPANY, LIMITED 


*THE SHEVLIN-HIXON COMPANY 


“Member of the Western Pine Associa- 


SHEVLIN PINE 


Reg. U. S. Pat. 4 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORE CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Mohawk 4-9117 Telephone Central 9182 
SAN FRANCISCO 
1030 Monadnock Bldg. 








Exbrook 7041 





NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 

















PEAVY-MOORE 


LUMBER CO. Inc. 


PINE SALES OFFICE, 
SHREVEPORT, LA. 


MANUF ACTURERS OF 


1al Bank Bidg. 


BEAUMONT, TExas 


PEAVY-WILSON 


SOUTHERN YELLOW PINE 
SOUTHERN HARDWOODS 
OAK FLOORING 


ee 


\t 


LUMBER CO. |, 


ine 


SOUTHERN 


Specializing in 


HARDWOopDs 


RED RIVER 


GENERAL Sates of 
Fi 
HOLOPAW, Fila 


MANUFACTURERS of 
Extra Dense 


Virgin Long Leaf 
FLORIDA PINE 


VV 


HARDWOODS 


LET US QUOTE ON YOUR REQUIREMENTS 


Remember the name of PEAVY when you're needing Pine 
and Hardwoods. You can always depend on Peavy Quality 
and you can be sure of friendly service when you order from 


any of the firms here listed. Straight and Mixed Cars. 


LUMBER COMPANY 
SHREVEPORT, LA. 
Manufacturers of Southern Yellow Pine 


Sates Handled by 
PEAVY-MOORE LUMBER CO. Inc. 
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cco. SILBERNAGEL =< 


WAUSAU, WIS 


GEORGE J. SILBERNAGEL 8 S. MICHIGAN AVE., CHICAGO, ILL. 
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MIXED CARS oF 


SIDING, SHEATHING, FRAMING, 
LATH, CRATING, FLASK and 
PATTERN LUMBER. 


New Moore Dry Kilns just installed 
assure high-quality, properly-sea- 
soned lumber. 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 


OTHER SALES REPRESENTATIVES: 


Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. = 













































| Aooaccut ints | 
NORTHERN WHITE. PINE DESIRABLE ITEMS 
\ . FOR IMMEDIATE SHIPMENT 


DRY WISCONSIN WHITE PINE 


Menominee Indian Mills 


C&ABTR. 

2 Cars 5/4 x G&wider 
1 Car 6/4 x G&wider 
1 Car 6/4 x S&wider 
2 Cars S/4 x G&wider 


DABTR. 

1 Car 6/4 x S&wider 

1 Car 6/4 x 4&6” 
(Special Price) 

D SEL 

2 Cars S/4 x 4&wider 


NO. 2 SHOP 
2 Cars 8/4 x G&wider 
1 Car 6/4 x G&wider 
NO. 3 SHOP 
2 Cars S/4 x G&wider 
1 Car 5/4 x 4&6” 
(Special Price) 
COMMON 
1 Car S/4 x 4&wider No, 2 
2 Cars S/4 x 4&wider No. 3 
1 Car S/4 x 4&wider No. 4 


NEOPIT, WISCONSIN 


























TOM Ferg 


A Good Line to Tie to in 1942 


The name of HOLT stands for highest ex- Herringbone, Assembled Block, all grades and 
cellence in Hardwood Flooring. The Holt line sizes. Heavy-duty flooring for nailing or mas- 









Member of Maple Flooring Mfrs. Assn. 





comes in Oak, Maple, Beech and Birch. Beau- tic-set installation. Mixed Cars of Flooring and \: 1p = 
tiful in color, grain and finish, it is cut from Hardwood Lumber. Write us about your needs. MEN 
tock and carefully manufactured. Strip, Rts neste 


HOLT HARDWOOD CO., Oconto, Wis. __-mmenarnae 


Our Baltimore 
Wholesale Distributors 


JAMES LUMBER CO. 
and F. BOWIE SMITH 


Carry a Complete Line of 


HOLT FLOORING 


Maple ... Birch ... Beech 








Address Communications to 


JAMES LUMBER CO. 
or F. BOWIE SMITH 


Foot of Wills Street 

























PILOT ROCK, OREGON 


100% Kiln-Dried . . Soft-Textured 





OR ET ated 










Modern 
Mills at 
Pilot Rock 





PILOT ROCK LUMBER CO. 


PONDEROSA PINE 


From the John Day District 
of Eastern Oregon 


Specializing in SELECTS and No. 2 COM- 
MON. Latest type of progressive kilns. A 
trial car will convince. 

Sales Office, 305 Radio Central Building, 
Spokane, Washington. 
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“Let ‘S Go! ‘i says Uncle Sam 


Uncle Sam, with outstretched arm, The two big mills of J. Neils Lumber 
offered mediation. But the treach- Company, with their trained organ- 
erous enemy made a sneak attack. izations of skilled and willing work- 


Raised a bloody hand and struck ers, are going full-speed ahead, at 
the foul blow. Sent to death the 100% capacity, to fill Defense orders. 
soldiers and sailors of the United 


Our Klickitat mill produces regular 
States. 


items in Ponderosa Pine. At the 
So now Uncle Sam is in the war. In Libby mill a variety of stock ool 
meagan duced — Ponderosa Pine, Idaho 
it all the way. In it with the Army 


and Navy and Air Force. In it with byenary nh, Tee eee Sie 


the backing of every American. In 


it for Victory! We pledge our best efforts to meet 
the needs of our regular customers 
as well as the needs of National 
Defense. There have been some de- 


Now the job of National Defense is 
the job of Winning the War. The 





specific job of the lumber industry is layed shipments of regular orders. 
the production of lumber for the We are grateful to our customers for 
emergency needs of U. 5S. A. their patience and consideration. 


The Modern Mills of Neils Lumber Co. are Located at Klickitat, Washington and Libby, Montana 


SALES REPRESENTATIVES: SALES REPRESENTATIVES 
Campbell-Moore Lumber Co., ay E| i % i U M eG R é Oo Cowan & Cowan, 
540 Equitable Blidg., * Waterloo, Iowa 


Denver, Colorado Henry Schoknecht, Plaza Hotel, 


M. W. Christle, Box 1387, PORTLAND, OREGON, American Bank Building Milwaukee, Wisconsin 
Great Falls, Montana CHICAGO, ILLINOIS, 308 West Washington, Paul Curtis Proudfit-Prestegaard Lbr. Co., 

Noll Welty Lumber Co., NEW YORK CITY, 295 Madison Avenue, LeRoy Johnson 1074 Terminal Bldg., 
Kansas City, Missouri MINNEAPOLIS, MINNESOTA, Midland Bank Bldg., J. C. Roche Lincoln, Nebraska 





Okanogan 
Soft 
Ponderosa 







Biles-Coleman Lumber Co. i. 


OMAK, WASHINGTON 
Manufacturers of “OMAK KWALITY ” 


Window, Door and Cellar FRAMES 


TRIM, MOULDINGS, CASING, BASE, FINISH LUMBER, 
FURNITURE SPECIALTIES, ETC. 


Member Western Pine Association 


District Sales Representatives 











Mr. R. F. Taylor Mr. H. M. Tripp Mr. Arthur M. Johnson 
No. 24 Welwyn Road P. O. Box No. 85 4146 Warwick Blvd. 
Great Neck, L, I., New York Crystal Lake, Ill. Kansas City, Mo. 








Bevel 
and 
Bungalow 


a 


nore SEUNG 


This “T-F Brand” Siding has beauty, 
strength, durability, great insulating value. 
Stays straight and true. All grades and 





jeanmensange 


Siding of 
sizes. PUSH “T-F Brand” Siding, Finish, Western 
Shingles. Straight or Mixed Cars. Red Cedar 


Thurston-Mavelle Limited, ™ Moody, B. C., Canada 
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RESOLVE NOW TO RELY|||| ixL MAPLE FLOORING 
ON AETNA FOR YOUR The World's Standard since 1888 


PLYWOOD NEEDS IN 1942 


A PROFITABLE New Year’s resolution ... Aetna’s stock includes . . 
everything in fir plywood ... many other plywoods ... pine, gum, 
birch, maple, oak, walnut, lauan, ete veneers . . . plywood 
specialties (paint, glue, bleaches, ete.) . . . cupboard door stock 

. mouldings, casings, trim, ete. 











Try Aetna's Complete Plywood Service -- 
-- You'll Never Break Your Resolution 


TNA— 1731 Elston Ave. IMMEDIATE 


WAREHOUSE 
Lywoop @ Veneer CHICAGO, ILLINOIS = “Sniements 
? Phone: ARMitage 7100 SHIPMENTS” WISCONSIN LAND & LUMBER CO. 


LUMBER DEALERS -- MEET US AT THE CONVENTIONS! HERMANSVILLE, MICHIGAN 


























LUMBERMEN’S EXCHANGE || Biers 6 S000 STARTING POINT 


R. F. PRAY in ee ra a Standing timber bought 
Wholesale a” e . 


in + BOR right is a good beginning for 
PONDEROSA and SUGAR PINE Pikes. SR ih cae any lumber operation. Over 
Lumber, Mouldings, Cut Stock 3 a Meas he 


a long term of years many 
541 Monadnock Building, San Francisco, California successful lumber manufac- 


turers have called on us to 


oe Le La f ‘ . j aff help them establish timber 
RUSSELL & PUGH LUMBER CO. MOOR | == values. And today if we can 
SPRINGSTON, IDAHO ’ wae Nas be helpful to you, we are at 

. pea é ee” your service. 








fr ; 
Idaho White Pine Ponderosa Pine ¥ 4 eee fail % a ! 
* . . 41} § = rary. © fa; v , . ee . . MPANY 
Douglas Fir White Fir Cedar * io iPS Pad, Oe ” th as My par 
he EP a Commerce Title Building 
Memphis, Tennessee 














TARTER, WEBSTER & JOHNSON, Inc. 


Crother First National Bank a. 
SAN FRANCISCO, CAL L x 
CALIFORNIA SUGAR PINE @ FROIN SOFLTIEXTURED 
PONDEROSA PINE.--- WHITE FIR f ALamaryH Basin 





Dorris, Cal. SAWMILLS white Pines, Cal. , . 
Nubieber, ‘Cal. Lakeview, Ore. All that the name implies 








Quality lumber from two modern band 
mills—35 million feet annual cut. Manned 


by a speedy, efficient organization — small 
enough to give your orders INDIVIDUAL 
attention — large enough to serve ALL 


your needs. Member Western Pine Asso- 


CINCINNATI, OHIO ciation. 
400 ROOMS 


nto rooms | | IUoRY Dine Company! @::2 


Frank E. Martin, Resident Mar. MANUFACTURERS OF Dimension 


PONDEROSA PINE Kuamatufaus Ope," = 2 
Official Estimator || american 445,218: Load Bin der 


Double Swivel 
By JAMES M. LEVER For binding LUMBER, LOGS. ___ (Goodyear Pattern) 


Holds load firmly. Strongest... 
Eight estimators in one. The number of er nee. vate 
superficial feet in any piece in feet and deci- effective. Thee sizes. Write for 
mals, a curve estimator, moulding estimator, nan 
freight estimator, waste estimator, estimator for enbdgtienn te tatenen ts 
rounds and squares. Especially valuable for pesenenpeciiutenaeees ‘ 
fractional figuring. Accurate and easy to use. AMERICAN LOGGING TOOL CO., avant, Mich, 
Coat pocket size, (5x11%") with full cut 


index, 172 pages. Send for circular with TUSCALOOSA, 
specimen pages. George Drolet, ALABAMA 


cundin Lea sufi —_ TIMBER ESTIMATES 


Consulting Forester Management Plans 
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with this new, low-cost asbestos 
roof shingle that is scoring 
record-breaking success all 
over the country—the Johns- 
Manville American Colonial 





NNOUNCED just a few months ago, the new 

Johns-Manville American Colonial Shingle is 

already a sensation in the building field! And for 
good reasons. 


This is an asbestos shingle... built to protect homes 
against fire, weather and wear for 30 years plus.* 
Yet the American Colonial has the deep texture, stag- 
gered edge and beautiful appearance of weathered 
wood. The rich color blends in which it is available 
add charm and beauty wherever used. 


On new homes or on re-roofing work, its mod- 
ern, self-spacing, fast-laying design cuts application 
costs. At the new low price of the American Colonial, 
finished roofs with permanent qualities cost Jittle 
more than roofs of many far less lasting materials. Send 
for full-color brochure. Just mail the coupon. 


*This is an intentional understatement—Thou- 


sands of the very first J-M Asbestos Shingles applied 
@ Orders for the new Johns- squares. As a result, delivery 90 years ano re ye thes shinies ~ ar aa 
Manville American Colonial may be slower than during “whi i] her 30, 40, 50 
Shingle have reached un- normal times. However, ey as ee ee _ 
precedented volume. In ad- factory production is being 
dition to the steadily grow- speeded up...every step is 
ing demand for private con- being taken to assure the 
struction, defense projects fastest delivery possible un- 
have called for thousands of der the present emergency. 


ws JOHNS-MANVILLE F 
Nobestos. GS ;  Riceemneegnaenanie ———_ 


[ JOHNS-MANVILLE, Dept. AL-12 T 
22 East 40th Street, New, York, N. Y. r 


Send me a copy of your new full-color brochure | 
on J-M American Colonial Asbestos Shingles. No : 
obligation, of course. 1 


Name 
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This Country of Ours 


194l, even before it expires, has 
written itself into the history of man- 
kind as the high point of a world-wide 
struggle to evolve a new and _ better 
order. It has been the year of bitter- 
est ordeal ever known in continental 
Europe. It has been the year of the 
most critical decisions the Hitler-dom- 
inated axis powers have ever been 
forced to make. It has been a year of 


sharp, often acrimonious debate in the 
History will say that 


United States. 


cessful invasion of western Russia. 
1941 cannot write the final conclu- 
sion of this move, but it can write two 
definite and unalterable chapters—that 
Hitler gained 180,000,000 new and 
powerfully active enemies ; and that he 
spent staggering resources in German 
manpower and materials. Throughout 
all Europe free-born people, shorn of 
liberty and power by the swift dev- 
astation of blitzkrieg, have begun to 
strike back in sporadic outbursts. The 





it was the year of most momentous, 
world-rocking decisions ever made. 

It might even have been the turning 
point in the colossal storm that has 
enveloped the entire planet, although 
no man can say that with much reason 
at the moment. Hitler (we are told, 
against the advice of his war lords) 
made the first of the tremendous, fate- 
ful decisions when he launched his 
staggering, and at the moment, unsuc- 


lives of German officials in France are 
being snuffed out, and are constantly 
in peril. The guerilla bands in Serbia 
have come together as a well organ- 
ized, superbly commanded Chutnik 
army of 90,000 fighting men. Young 
Norwegians are forever outwitting the 
German vigilants, and finding their 
way to an ever growing fighting force 
of Norsemen in Canada. What oppo- 
sition is forming and acting in other 


countries must be guessed at, but it is 
forming without question ; and all these 
moves are tangible evidence that must 
be borne in on even the Nazi mind 
that no power on earth can hold 200,- 
000,000 free people in captivity with- 
out paying a price which in the end 
will destroy the conqueror. 

1941 cannot write finis to the second 
tremendous, fateful decision made by 
the axis—to sweep out of the sky and 
the ocean under a flag of truce, and 
launch one of the most dastardly at- 
tacks in the recorded history of war- 
fare, but 1940 can write two definite 
and unalterable chapters from this 
move. It united America with speed 
and unanimity as nothing in our entire 
history has ever done before; it gained 
for the axis 130,000,000 more of the 
most powerful, relentless enemies to 
be found on the globe. 

1941 was a clarifying year. Of de- 
bate there is no more. The issue is 
established, and the battle is joined. 
We go forward in common cause with 
the other nations of the western hem- 
isphere, allied with the British Lion, 
the Russian Bear, the Chinese Dragon, 
and the millions of smaller peoples 
who are slowly devising ways of strik- 
ing back at the oppressor. 

We face a hard, gruelling year, a 
year in which we shall muster every 
resource we can command to smash 
the enemies of mankind with as little 
delay as possible. It is a fighting year, 
a year in which we can stop talking 
and go into action with all of our tre- 
mendous might. 

On the home front the lumber indus- 
try will be called on to make sacrifices, 
heavy sacrifices, and because our in- 
dustry has always been in the forefront 
of the finest American traditions and 
institutions, it will make those sacri- 
fices, act courageously in its contribu- 
tion to the common cause, and keep 
strong for the day when it will once 
again be called on to build for peace 
and freedom. 

To you, we say, “Happy New 
Year,” firm in the belief that in 1942 
America united and pledged will carry 
her banners beside those of her allies 
far toward the dawn of a better world 
for all men. 
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NEED MAILS to sey tambermen Ho 
reir sector ot THE HOME FROM 


HE American Lumbermen = and 

the industry for which it speaks 

want to win this war, and are 
willing and eager to make every neces- 
sary sacrifice to that end. 

The manufacturers, wholesalers and 
retailers of lumber and building mate- 
rials are factors which provide the life 
blood to the Nation’s second largest 
industry. 

The struggle which came into the 
open at Hawaii on December 7 is be- 
ing, and will continue to be waged on 
two fronts—the ever changing war 
front and the established home front. 

These two fronts are so interdepend- 
ent that success on one is impossible 
without success on the other. 

The men who are holding both 
fronts are prepared for sacrifice; and 
indeed, some three thousand of the 
armed forces have already been called 
on to make the supreme sacrifice. 

Sacrifice on either front can be car- 
ried to a point of national self-destruc- 
tion. We depend upon our military 
leaders to gauge effectively what sac- 
rifice in men and materials can be 
made to hold or to take a given mili- 
tary objective. On their decisions rest 
our ultimate victory. 

In much the same way, success on 
the home front is in the hands of our 
civilian defense leaders. We depend 
upon them to gauge accurately the 
maximum sacrifice they can impose on 
us, and still leave us fully capable of 
producing and paying for the materials 
needed by our armed forces. 

If we get anything less than all the 
equipment our armed forces can use, 
we are prolonging the war, and hamp- 
ering the activities of our armed forces. 

If we impose such restrictions on 
our civilians that they are rendered 
morally and physically incapable of 
producing for our armed forces we are 
defeating ourselves. 

We know that completely eras- 
ing home building activity from the 


defense scene, and thus destroying 
the opportunity for several million men 
to live, to earn, and thus to pay their 
share of the war cost, is by simple 
axiom, a serious tactical blunder on the 
part of the home front leaders. 

There are some materials, metals 
particularly, which we are told are go- 
ing to be almost entirely commandeered 
for armament and other war front 
needs. To lesser degree, civilian use of 
other building materials will probably 
be affected. We expect rationing of 
materials—perhaps severe rationing— 
but this Nation or no other one can 
stand complete prohibition of civilian 
use, 


It takes about 400 pounds of nails 
and screws to build a small $5400 FHA 
house. On a basis of 400,000 houses a 
year, this amounts to a maximum of 
about nine-one hundredths of one per- 
cent of the total national steel output. 
It takes about 900 pounds of metal for 
a complete warm air heating installa- 
tion in the same type of house—fur- 
nace, water tank, ducts and grilles. 
Thus, if 400,000 small houses were to 
be built, metal requirements including 
nails would be less than three tenths 
of one percent of the total steel output 
of the country. 


If that is too great a demand to 
make under present conditions it 
should be decreased in accordance with 
a rationing program, leaving enough 
for bare subsistence for the home build- 
ing industry. 

In the interest of successful conduct 
of the war on the home front, however, 
the Nation’s second largest industry 
cannot be destroyed. 

We expect a reallocation of man- 
power. We expect men to be taken 
from some jobs and put into others. 
There are thousands of men over mili- 
tary age who know enough about 
building to be converted into building 
mechanics and superintendents for the 


period of the war, and thus release 
young mechanics for service with the 
armed forces. 

If we can be given a very minimum 
of metals, we can and will find the men 
to use them, and we can and will find 
substitutes for metal in homes that can 
be made to do at least until the time 
comes when they can be replaced by 
metal parts. Wood and ceramic prod- 
ucts can be used as capable substitutes 
in many places, with existing produc- 
tion facilities. No one knows what the 
next twelve months will bring in the 
production of plastics. Developments 
in this field are so rapid that what was 
news last week has become the out- 
moded springboard from which devel- 
opments that are news today have 
sprung, and will in turn be relegated 
to the discard in favor of something 
better next week. 


There are no substitutes for metal 
nails and metal in heating plants. Our 
figure of three tenths of one per- 
cent of the Nation’s steel output for 
400,000 houses is high, since probably 
half or more of the houses that might 
be built if nails can be provided, need 
no central heating plant, or can be 
heated with stoves already in the 
hands of the occupants of such houses. 
We left the figure at three tenths 
of one percent, however, to make al- 
lowance for a few pounds of metal 
hardware, and a few pounds of water 
pipe, and still have our estimate too 
high. 

In our magnificent drive to enlarge 
and equip our armed forces for victory, 
let us not overlook the need to ration 
the defenders of the home front with 
enough material to win there as we 
win in the field. 

We pledge our willingness to sacri- 
fice, and we ask our leaders only for the 
tools to enable us to do our part in a 
winning fight. 
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A Petition 





le Our Goverment 


We need some nails and some hardware — not very much. 


We are afraid you have not fully appreciated our need — nor the fact that 
we are not asking for anything that will hinder the military equipment of our 
armed forces. 


We must keep up the morale on two fronts. 


Our Army, Navy and Air Force come first — but right behind, and tied 
tightly to them is the home front. 


We need shelter — healthful shelter — and work for the folks who are rais- 
ing the foodstuffs to feed our forces, and earning the money to buy bonds that 
will equip them. 


There is only such a little metal needed that it cannot interfere with arma- 
ment production. To hold our part of the home front we need materials for 

1. The repairs of old homes —a few nails for new roofs — some hinges 
and locks for doors. 

2. The conservation of food — repairs for granaries and cribs — barns for 
cows — shelter for hogs and calves —a few nails for these. 

3. Modest tenant homes. Farmers have to have help. The young men 
will be away in the army, and it will be impossible to hire young single men. 
We should authorize the building of small tenant houses to shelter married 
men and their families who can be employed on the farms. Not many nails 
will be needed, but we must have them. 


We have to keep the home fires burning — keep our people employed — 
keep down relief lines. Give the farmers the means to produce needed food 
— to save money to buy bonds, and to this end, let them buy lumber and nails 
in modest amounts. 


We beseech you-our Government-to grant this request 


to give us needed supplies for needed things to keep the older men employed 
and earning. 2 | 4 

It is essential — we are close to this problem, and we are asking this of you 
in the name of thousands of good and loyal citizens. We want to help our 
Government. Don't clamp down on us too hard. 


If, after you have tried giving us what we need for a reasonable time, and 
it does not work, you can change it. 


Listen, please, you, our Government, of which we are all a part. Listen, 
for the life of this Government means the life of its people. 


We respectfully request you please to modify your orders, and give us per- 
mission to repair, to remodel. Give us nails and hardware, and thus permit 
us to redouble our efforts to serve in every way in winning this war and 
saving our country. 

























































With war an accomplished fact, and 
the Nation ready and eager to accept 
the restrictions of a war economy that 


undoubtedly 
phase of 


will reach into every 

individual lives, it is 
heartening to know that the very sys- 
tem of living and doing business that 
we are going out to protect gives us 
immediate advantages despite the fact 
that part of our institutions has 
been designed for anything but peace. 

When Professor R. C. Miller, Agri- 
cultural The Ohio State 
University, Columbus, Ohio, designed 
a small barn to be used as part of an 
exhibit of a $5,000 Farmstead at the 
Ohio State Fair last summer, and pre- 
sented eight alternate floor layouts with 
it, he had two objectives. 

Outlining these objectives, he said, 
“It can be adapted to virtually every 
type of farming merely by changing 
the first floor partitioning, and it pro- 
vides utility and convenience greater 
than many much larger, much costlier 
barns.” 


our 


no 


engineer, 


Thus, the long established aim of 
American engineers and industrialists 

to produce better things for less 
money; to find new economies in both 
labor and materials—gives us a highly 
developed the way to 
achieve stringent war economy even 
before we start it. 

Professor Miller’s barn and its alter- 


concept of 


nate floor layouts present one very 
small illustration among hundreds of 
thousands in all reaches of American 
industry that add up to a big start in 


the wartime need to conserve and allo- 
cate all of our resources. 
The project suggests that every 


lumber dealer might well design or 
procure designs for several small 
homes and all types of farm structure, 
each with a number of alternate floor 
layouts, as a measure toward reducing 
sales and design overhead, and to ef- 
fect as far as possible, the economies 
of fairly standard structures. A short- 
age of help of all kinds is bound to 
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Dealers Can 











develop, and anything a dealer can do 
to aid himself in the conduct of busi- 
with fewer salesmen and fewer 
designers will be an invaluable aid to 
himself and a patriotic contribution to 
the war effort. 

Of the barn plan, Professor Miller 
says, “Each floor plan meets the re- 
quirements of a particular type of 
farm. 

“The requirement of a_ livestock 
barn is simple; to provide ample space 
for the animals, alleys for feeding and 
for handling manure, storage space for 
roughage, bedding and some concen- 
trate feeds. The Model Barn has a 
ceiling height of seven feet, six inches. 
This is considered approximately ideal 
Incidentally, it 
is also ideal for pigs, sheep or even 
chickens. The Model Barn could, 
then, be adapted promptly and with a 


ness 


for horses and cows. 
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minimum of expense to any type of 
barn. 

“The mow of the barn is big enough 
to store many tons of straw and rough- 
age. And please note that it is reached 
by a rugged stairway. This is fre- 
quently omitted from many barns 
thoughtlessly. Yet, consider its de- 
sirability; it means that children, 
the aged, and even the partly disabled 
may attend to barn chores easily and 
in perfect safety. 

“The Model Barn includes built-in 
hay chute, straw chute and ventilator. 
It also has adequate lighting. 

“It is the design, not the size of the 
armstead Barn that is worthy of con- 
sideration. The size of his barn must 
be determined by the individual re- 
quirements of the farmer. The design, 
on the other hand, may make it pos- 
sible for the farmer to have adequate 
barn facilities without exceeding his 
budget. 

“This barn has served as a model 


for many farmers in the past. In fact, 


its design represents a gradual evolu- 


tion over a_ long 
period of years. 
Original features 
have been dropped 
in favor of others 
that experience has 
proved to be more 
New 
features have been 
included to further 
reflect 


practicable. 


greater ef- 
ficiency.” 

The AMERICAN 
ILUMBERMAN issue 
of October 4, 1941, 
carried the full 
story of the State 
Fair Exhibition 
detail 





with draw- 


—4/7'- ings and _ specifica- 


tions for the barn. 
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GLE WOMEN WANT HOMES 


More Than Ever, During the War Effort, Women 
Alone and Women in Groups Need Homes 


The unmarried woman with a good 
job or a well-paying profession is an 
\-1 prospect for a home. 

That statement sound revolu- 
tionary even in these modern times, 
but the Myatt Lumber Company, Inc., 
Nashville, Tenn., is demonstrating that 
women with a regular income eagerly 
responded to salesmanship that leads 
them to home ownership. 

Herman Myatt said that when he 
built 


may 


his attractive new office several 
years ago, he selected a type of archi- 
tecture for the building that would 
appeal particularly to women pros- 
pects. But even he did not realize at 
the time what he had really started—a 
setup that appealed to unmarried 
women with a yen for homes. 

Mr. Myatt felt that many women 
customers would pick a dealer whose 
place of business looked like a home, 
and he was right. But while many 
women voluntarily selected the Myatt 
lumber Company, Mr. Myatt did not 
depend upon passive salesmanship to 
rout single women from their rented 
rooms. He says: 
“T have found my best prospects 
among the business and professional 
women who club together in two’s and 
three’s to establish their own coopera- 


tive apartment. Such women have so 


great a longing for a home that they 
respond to creative salesmanship. They 
need only a little encouragement to 
enter into home ownership.” 

Mr. Myatt has built several homes 
for women who entered upon joint 
ownership. Some of these customers 
were sisters, but others were merely 
friends. 


“One of my most recent jobs,” he 


said, “was a small home for two un- 
married sisters, both of whom had 
good positions. Like many of my 


women customers, they were financed 
with borrowed money, making monthly 
payments. Most of the time they take 
up two notes each month. 

“\Vomen customers do not obligate 
themselves for more than they can 
pay. I have thus learned that I must 
not oversell women, especially when 
the home is bought on a cooperative 
basis. ven young women, who ex- 
pect to marry some day, do not 
hold back about buying a home on the 
cooperative basis, provided the pay- 
ments are no more than rent. They 
figure that getting their 
money’s worth even though they even- 
tually marry and leave the home for 


their partners.” 


they are 


The small home costing no more 


than $4,000 makes the best appeal to 
single women. Practically all of Mr. 
Myatt's customers want clever small 
features, such as unusual flower boxes, 
an attractive picket fence, and some 
provision for the dog. 

“Many times we assist a prospect 
in selecting and buying a lot,” he con- 
tinued. “We drive her over town to 
look at lots and attractive houses, from 
which she will get ideas of what she 
wants to build. We do our own rough 
sketching, but do not employ an archi- 
tect. We introduce the prospect to an 
architect when she does not want stock 
plans. Few women are satisfied with 
stock plans. They want to have a 
hand in the planning themselves. 

“We also invariably assist the pros- 
pect to arrange for a loan. And we 
do not spare our efforts in helping her 
to understand every phase of home 
ownership.” 

Many of Mr. Myatt’s most attrac- 
tive FHA houses have been built for 
business and professional women, some 
as homes for themselves, others as in- 
vestments. 

One of Mr, Myatt’s typical custom- 
ers in explaining the woman's side of 
the story brought out several practical 
selling points that have been too lit- 
tle stressed. 
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At right is the office and yard of the 
Myatt Lumber Co., Nashville, Tenn. 
Herman Myatt, lumber dealer, has 
found it profitable to sell homes, such 
as the one shown at left, (facing 
page} to single women. The exterior 
and interior shown are views of the 
home built for the “typical woman 
customer" who tells her story here 


“Seeing so many attractive homes 
being built with FHA loans,” she said, 
“made me discontented with my small 
apartment. Like most single women, 
[ had always felt a little shy about 
buying or building a home, but I was 
so hungry to own something that I 
bought a hilltop on a beautiful coun- 
try road near Nashville, paying cash 
for the land. 

“For two years I owned that house- 
less building site, hoping that I could 
dare to build a home on it. I even 
began beautifying it with shrubbery 
and trees. Sometimes I drove friends 
to my land, and we would picnic on 
my hilltop. 

“IT wanted a house so badly that I 
took a course in house-planning at one 
of the colleges. No lumber dealer 
had even suggested that I build, but I 
was gratifying my desire for a home 
by making sketches and plans. 

“Then one day I learned that the 
Myatt Lumber Company had actually 
built a home for an unmarried woman. 
That encouraged me to take my rough 
plans to Mr. Myatt. I told him I 
could not spend more than $4,000 for 
a house, yet wanted a distinctive home. 

“Within a short while Mr. Myatt 
had helped me arrange an FHA loan, 





and my country house was. started. 
With the help of the dealer and an 
architect he recommended, I got a lot 
of house for only $3,850, with sev- 
eral distinctive features usually found 
only in much higher-priced houses. 

“The bold outlines of my hill called 
for field stone on the exterior, on front 
and sides, with the kitchen and break- 
fast nook wing faced with siding. The 
combination is very picturesque. 

“Very little excavating, with a bit 
of earth fill-in, gave me a large base- 
nent with a garage at one end, the 
garage topped with an overhead deck 
from which the glorious view over the 
hilly countryside can be seen. Most 
single women who build houses want 
glamorous touches like that. 

“The fireplace end of the living- 
room presents another example of what 
a woman likes. It is paneled in 
knotty pine, stained a rich walnut and 
waxed. When a log fire is snapping 
on the hearth, no one has a more at- 
tractive living room than I. 

“To help me keep within my build- 
ing budget, the architect and the lum- 
ber dealer suggested that I leave some 
of the built-in kitchen cabinets for 
later spending, which I did. But I 
achieved a tiled bath, an efficient hot- 


Below, Miss Prospective Home-Owner stands upon 
the hilltop which she owned for years before anyone 


suggested that she build a home. 


At right, Miss 


Home-Owner having breakfast with her mother in 
the home finally built on the hilltop 





air heating system, with furnace in 
the basement, and plenty of electric 
outlets. 

“Because I live alone, I keep a pack 
of dogs, numbering from 7 to 12, and 
have encouraged them to sleep in the 
basement by providing beds for them. 
A small swinging door in the lower 
end of one of the garage doors permits 
them to come and go as they wish. 

‘Building my own country home has 
brought me the deepest satisfaction 
I have ever experienced. At first my 
friends thought I had started something 
too revolutionary. Now several of 
them want homes of their own. They 
can afford them, too, and some of them 
probably will build if they are encour- 
aged a little by a sympathetic lumber 
dealer. 

“A woman never comes into her 
birthright until she has her own home, 
whether she is married or single. If 
lumber dealers would take the trouble 
of contacting the women with fairly 
good incomes who live in rented rooms 
and apartments and make them do 
some constructive thinking about build- 
ing, they would built a lot of moder- 
ately priced homes for customers who 
would always be glad the dealer 
prodded them into building.” 
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Association Highlights-194 


The year 1941 has been an eventful 
and it has been one of accom- 
plishment for lumbermen. Faced with 
emergency conditions, there have been 
many times during the past twelve 
months when the entire industry has 
shown its ability to meet these same 
conditions and coordinate its effort as 
its contribution to the national effort. 
A review of what has passed may serve 
to indicate what may be expected in 
the future. 

With that thought in mind, a survey 
of the accomplishments for 1941 has 
been made through the associations, as 
being a representative cross section of 
the entire industry. While it is wm- 
possible, because of space limitations, 
to present these statements in their 
entirety, brief digests are presented 
herewith, 


One, 


A short summary of the activities of 
the National Lumber Manufacturers’ 
Association reveals that the informa- 
tion service has expanded its effort 
throughout the year. This work 1s 
divided into four parts: general pub- 
licity service on the industry for the 
trade press, daily papers and maga- 
zines; retail service in the form of 
sales helps for those who handle the 
products of lumber mills; publications 
service in the preparation and distri- 
bution of general trade promotion pub- 
lications, and the advertising and 
publicity services for the Timber Engi- 
neering Co. 

The Lumber and Timber Defense 
Products Committee and the National 
Lumber Manufacturers’ Association 
organized the Priorities Division as of 
about August 1 of this year. This di- 
vision is authorized to handle priority 
requests for members of regional asso- 
ciations whose members are affiliated 
with the National association. 

In the field of Defense housing, the 
NLMA has kept abreast of develop- 
ments which have occurred; adjust- 
ment of some stresses with the FHA 
has been achieved ; farm house designs 
have been reviewed; NLMA has as- 
sisted with specifications, provided in- 
formation on the central housing code 
and technical information. Research 
projects on uses of lumber have gone 
forward, some in conjunction with the 
Forest Products Laboratory and with 
other interested agencies. 
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NLMA Law Information Service 
has been active during the year rep- 
resenting the industry before Congres- 
sional committees and Government de- 
partments with respect to proposed 
action affecting the industry. 


The National Hardwood Lumber 
Association has done a remarkable in- 
spection job in handling a volume of 
work more than 60 percent greater 
than in 1940, according to information 
received from John W. McClure, sec- 
retary-treasurer. The association has 
also made an outstanding contribution 
to the industry by crystalizing senti- 
ment in favor of establishing The 
Hardwood Products Foundation for 
research and trade development in find- 
ing new uses for hardwoods. 

An intangible accomplishment of the 
association in 1941 has been the crea- 
tion of a high degree of unity through- 
out the hardwood trade in all of its 
branches and divisions, based on a 
comprehensive understanding of the 
problems which lie ahead, and a reali- 
zation of the need for united action in 
dealing with the complex conditions 
confronting the industry. 


A statement made by S. V. Full- 
away, Jr., secretary-manager of the 
Western Pine Association indicates 
that production and shipments by mills 
in the Western region during 1941 
both were close to 6 billion board feet, 
exceeding all previous records by 13 
to 15 percent. This tremendous vol- 
ume meant extra work for the asso- 
ciation just as it did for the mills. 
Increased demands for grade marking 
and certification were especially heavy. 

Although the association is continu- 
ing its normal research, forest conser- 
vation, trade promotion and other ac- 
tivities, an increasing share of the 
staff’s time is being devoted to jobs 
made necessary by the Defense effort. 
These include assistance to various 
Government purchasing agencies, com- 
pilation of industry information for 
OPM, and help with many priority 
problems which must be solved if the 
industry is to operate at capacity. 
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Prior to the time of the establishment 
of the Northeastern Lumber Manufac- 
turers’ Association (Inc.), states R. FE. 
broderick, secretary-treasurer, the 
northeastern lumber industry was in- 
articulate as a part of the whole na- 
tional lumber industry and at its in- 
ception the purpose was clearly stated, 
“To promote the interests and protect 
the welfare of the northeastern lumber 
industry.” As proof that we have ac- 
complished this purpose and will con- 
tinue to carry out the mandate, we point 
with pardonable pride to the fact that 
more than 60 percent of the volume 
of lumber produced in the northeast is 
reflected in the association member- 
ship.” 


W. E. Difford, managing director, 
Douglas Fir Plywood Association, 
states that while the Douglas fir ply- 
wood industry doubled its production 
capacity during 1941 to meet acute 
Government needs and increased civil- 
ian demands, expansion of research and 
engineering departments constituted a 
major activity of the now 31-mill indus- 
try. At start of the new year these 
mills are turning out the panels at the 
rate of two billion square feet a year. 
A new and enlarged testing laboratory 
equipped with additional machines and 
devices now is being completed. DFPA 
helped foster prefabrication by work- 
ing with prefabricators, offering techni- 
cal knowledge, presenting the case to 
Government officials and promoting the 
system. Right now a plywood pre- 
fabrication motion picture is being 
finished. Today the fir plywood indus- 
try is ready to meet its full wartime 
responsibility with 65 percent of pro- 
duction going directly to Defense proj- 
ects. 

* ok x 


“Our main job in 1941” says Sec- 
retary-manager W. Bb. Greeley of the 
West Coast Lumbermen’s Association, 
“has been to fit the production of West 
Coast lumber to the needs of Defense. 
For the first nine months of the year, 
the industry struggled under a rising 
load of orders and appeals for prefer- 
ence in producing items of particular 
urgency. In July, we were asked by 
Donald Nelson and Leon Henderson 
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to do our utmost to increase produc- 
tion. The response of the West Coast 
manufacturers was to attain a cut 20 
percent in excess of the estimated 
maximum capacity of the entire in- 
dustry. 

“After the smoke of battle has 
cleared away, the event of 1941 which 
will stand out most prominently in the 
history of the West Coast lumber in- 
dustry will be our forward stride in 
reforestation and stable forest man- 
agement.” 

* * * 


The National Door Manufacturers’ 
Association, states S. O. Hall, secre- 
tary-manager, provides the industry 
with complete and up-to-date informa- 
tion on priorities, Defense construction 
and Government planning, and in turn 
works with the Defense agencies to se- 
cure the best possible utilization of the 
facilities and products of the Industry. 
The standardization work of the asso- 
ciation has greatly increased in promi- 
nence and scope during the past year. 
The industry recognizes the importance 
of continued research for product im- 
provement and is actively preparing it- 
self to render greater service to the 
building public after the present war 
emergency is past. 


* * 


The most important accomplishment 
of Southern Hardwood Producers 
(Inc.), in 1941, says Ed R. Linn, sec- 
retary-manager, has been to cooperate 
fully with the many Defense depart- 
ments of our Government in the war 
activities. In synoptical form this co- 
operation consisted of: 

Southern hardwood representative 
stationed in Washington, close coopera- 
tion with the National and_ regional 
lumber associations, issuing of more 
than 100 Southern Hardwood Defense 
Committee bulletins to the industry 
bringing Government needs to hard- 
wood suppliers of these needs, frequent 
meetings in Washington with Govern- 
ment bureau executives on Govern- 
ment and industry problems, and sup- 
plying data to the Government and the 
makers of hardwood products for war 
requirements. 

* * * 


Ralph E. Hill, secretary-treasurer, 
National Oak Flooring Manufacturers’ 
Association states “The most important 
thing this association does is to protect 
the integrity of the sizes and grades of 
oak flooring.” He also adds, “We 
have had the good fortune to enlist 
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the cooperation of several Federal 
housing agencies in a revision of their 
specifications on flooring so that in the 
event they construct the dwelling units 
they now intimate they must have, they 
will use 90 percent of our 1942 pro- 


duction.” 
* * * 


During the early part of the year, 
the Wisconsin Retail Lumbermen’s 
Association was busiest on the Wage 
and Hour law, and in the latter part 
of the year, as with all other retail 
lumber dealers’ associations, much of 
the time was occupied with priorities 
and allocations, according to Don. S. 
Montgomery, secretary. A source of 
satisfaction to the association has been 
the ability of its Mortgage Department 
to rehabilitate and obtain commitments 
on applications rejected by FHA, both 
in their preliminary and final process- 
ing. 


* * * 


The Illinois Lumber and Material 
Dealers’ Association (Inc.), lists two 
major accomplishments for 1941, ac- 
cording to J. D. McCarthy, secretary. 
They are: 1. legislative protection at 
the last General Assembly where it as- 
sisted in the passage of an Itinerant 
Merchants’ Bill designed to control this 
form of competition and the fact that 
no major bills were passed during the 
Assembly that were directly deroga- 
tory to the industry or to dealers, and 
2. the gathering and dissemination re- 
garding regulation, price ceilings, pri- 
orities on critical materials and a 
multitude of other subjects. 


a ae 


Highlights of 1941 for the North- 
western Lumbermen’s Association 
were, according to Secretary Ormie C. 
Lance; collaboration with the Na- 
tional Retail Lumber Dealers’ Asso- 
ciation in an attempt to determine 
the status of lumber and building ma- 
terial dealers under the Federal Wage 
& Hour Act; calling particular atten- 
tion to the needs of the Defense pro- 
gram, the newly projected tax pro- 
gram, the agricultural program, and 
through an interchange of ideas, en- 
abling our members to plan their ad- 
vertising and sales campaign accord- 
ingly ; issuing frequent bulletins to the 
membership, giving them information 
on important subjects; collecting ap- 
proximately $20,000 for the members of 
the association for overcharge loss and 
damage claims through the traffic Serv- 
ice Department, and preparing plans, 
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specifications, and helpful advice in the 
building of hundreds of small homes, 
farm buildings, and community build- 
ings through the Architectural Service 
Department. 


* O* 


From the Northeastern Retail Lum- 
bermen’s Association, Paul S. Collier, 
secretary-manager, “To better under- 
stand itself and to become better un- 
derstood by its customers has been a 
major objective of the Northeastern 
lumber and building material dealer 
industry through its Northeastern asso- 
ciation during the past year. Public 
relations — nothing more than better 
mutual understanding—is a fitting un- 
dertaking for an association such as the 
Northeastern since it amplifies and ex- 
tends the scope of those principles on 
which it was founded and by which it 
has continued to develop.” 


* * * 


“T believe the outstanding accom- 
plishment we can point to, as an asso- 
ciation for the year just closing, can 
be said in four brief words ‘Complete 
solidarity of confidence,’ brought about, 
I believe, by a growing conviction 
among our dealers that although there 
are many complexities confronting our 
industry and at times the outlook 
seems dark and uncertain, yet we do 
have our own association which in the 
past has been our beacon through 
many kinds of local and national up- 
heavals,” is the opinion of R. W. 
Slagle, secretary of the Indiana Lum- 
ber and Builders’ Supply Association. 


* * * 


R. Needham Ball, secretary, Louisi- 
ana Building Material Dealers’ Asso- 
ciation, states that “With the rapidly 
expanding Defense program changing 
the entire formulation and technique 
under which the retail lumber dealer 
must now operate, I feel that my asso- 
ciation office has rendered distinctly 
valuable service to the members in 
keeping them thoroughly posted as to 
the future possibilities of their business 
in a manner they could not possibly 
secure without the assistance of the 
National and State associations.” 


*x* * * 


Don A. Campbell, secretary-treas- 
urer, says of the Kentucky Retail 
Lumber Dealers’ Association, “In 
Kentucky this year we are proud of 
the fact that we have increased our 
membership over 50 percent. We 

(Continued on Page 29) 
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Farm Gate Construction Details 


The accompanying drawings illus- 
trate three farm gates developed by the 
Agricultural Engineering Department, 
College of Agriculture, University of 


NO. / 
4 


| 12" 


Kentucky, Lexington, Ky. Types one 
and two are swinging gates secured to 
posts by hinges. The hinge is made of 
a 34-inch bolt hook bent upward about 
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1% inches, and running through the 
post. It extends two inches beyond the 
post. <A piece of strap iron with a loop 
in the end is bolted to the gate, and 
the loop sets down over the upturned 
piece of the bolt. The gate is thus 
easily demountable. Note the simple 
and effective latch detail of the gate 
at the bottom of the page. 

Recently, Don Campbell, Secretary, 
INKentucky Retail Lumber Dealers As- 
sociation, Lebanon, Ky., conceived an 
original and effective way of introduc- 
ing the resources of the Agricultural 
Department of the University to the 
dealers of the State. He compiled and 
issued a folder 32 inches by 23 inches 
containing 24+ drawings of farm build- 
ings of various types for which the 
University has developed complete 
working plans. Each drawing is ac- 
companied with the plan number. The 
group contains small farm homes, cat- 
tle feeding barns, corn cribs, brooder 
houses, dairy barns, and many other 
structures. 





Lumber Still Available for 
Farm Gates Despite 
Defense Needs 


Due to the restriction on the use and 
distribution of metals because of ma- 
terials needed for the war effort, lum- 
ber is being requisitioned heavily both 
as an alternate for products commonly 
fashioned of metals and for markets 
heretofore shared with metals. 

Farm gates provide one example of 
the latter case. The gate illustrated on 
the facing page is made entirely of 
wood, except for fastenings and hinges, 
and can be made easily in any lumber 
yard. It is not a new product. 

“We have been making these gates 
for about thirty years,” said Maurice 
Albaugh of the Quincy Lumber Co., 
Quincy, Ohio, “and have found that it 
suits our customers very well. With 
the sketch we are enclosing, it should 
not be hard for anyone to make it. 

“We get a special ‘gate strip,’ which 
we use for this purpose. It is not 
high-priced, and it makes a good, rigid 
gate. while I was 
visiting a Louisiana mill I mentioned 
that we had difficulty getting gate 
strips. The result was that this com- 
pany wrote up a grading rule covering 
what they named the Quincy Gate 
Strip, which, I understand, has hecome 
a recognized grade at their mill. 

“One of the features of the strip is 
the reinforcing rail nailed at the top. 


Some years ago 
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4 ft., 5% inches. 
vertical end 
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stiffens the 
gate very effec- 
tively. We paint 
these strips, all of 
them, we 
put the gates to- 
gether. They are 
bolted at every 
joint with a 14 x 
3-inch carriage 
bolt. We then 
clip the ends of 
the bolts. 

“The gate re- 
quires 46 feet of 
lumber for a 12- 
foot gate. We 
usually make 
them up in quan- 
tity during the 
winter. We sell 
them without 
hinges, and 
ommend a 
inch 
strap hinge. 

The accom- 
panying photo- 
graph clearly il- 
lustrates the man- 
ner in which the 
gate is con- 
structed and 
shows the 1 x 
24-inch stiffener 
strip across the 
top. The diag- 
onal members 
which truss the 
gate are 1 x 3%, 
as are the vertical 
pieces and hori- 
zontal members. 
Total height is 


That 


before 


rec- 
14- 


screw and 


The drawing of the 
section 


shows how the 


cross bars are secured. 
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Minimum of War Materials 


A new type of grain storage bin is 
meeting with the approval of Red 
River Valley lfarmers in the Fargo, 
North Dakota area where it is being 
tried out for the first time this year. 
The bins are circular, and are made 
entirely with lumber. They may vary 
in size to meet the needs of any par- 
ticular case. 

Fir flooring of matched 2” by 4” 
lumber held together with wooden 
hoops, constitutes the principal part of 
the design. A bin of this type—16 feet 
in diameter and 8 feet high, will hold 
around 1300 bushels of grain and is 
sasily constructed and very durable, if 
properly put up. 

The accompanying picture shows a 
bin that was built on the Wesley Jones 
farm at Gardner, North Dakota this 
year. Mr. Jones wanted a bin that 
would not be damaged or blown away 
by any ordinary wind storm when it 
was empty, so he ordered the heavier 








x 





type, using matched 2x4 lumber 
See ae 














throughout. Even the floor was cov- 
ered with the matched 2” by 4"s as 
Mr. Jones had it in mind that he 
wanted to use the building for other 
purposes when it was not filled with 
grain. Three wooden hoops made 
from four thicknesses of 4%” by 4” pine 
were used and also two bands of cable 
(between the hoops) which Mr. Jones 
salvaged from an old silo on the farm. 
The floors were underlaid with 2” by 
4"s placed 2 feet apart and laid on 
concrete blocks. Thirty concrete 
Around the in- 
side and tight to the floor there was 
placed two thicknesses of the hoop ma- 
terial to guard against any leakage. 


blocks were needed. 


The total cost of the building set up 
on the farm was $178.00, not including 
the concrete blocks and paint which 
Mr. Jones furnished. 

Mr. Jones feels that the bin can be 
improved by using cedar hoops and 
shingles, and that a drain should be 
designed to prevent any leakage 
around the small door in the roof. 

“Bins of this type,” said Mr. Jones, 
“will meet all of the requirements for 
farm storage crop loans under the gov- 
ernment program; and in view of the 
pressing demand for metals for the war 
effort, there may be much more call 
for them in the future. The farm 
storage allowance of 7c a bushel on 
wheat for the first year and 5c a bushel 
for the second year will practically pay 
for the building.” 
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Prizes for Harvest Festival that was 
rained out were used to good effect 
in window display 


At the time this department stopped 


by, the Arnold Lumber Co., WNirks- 
ville, Mo., was getting some good 


sales results from window displays that 
had been intended for a different pur- 
Kirksville puts on a Harvest 
Festival in the fall: an annual event 
for the whole community—city and 
country fair that has 
the usual exhibits, prizes and enter- 
tainment. The Arnold company had 
built a number of small articles, such 


pose. 


alike. It is a 


as poultry feeders, to be given away 
as booth registration prizes, planning in 
this way to get the usual prospect list 
of farmers with small or large building 
in mind. Then the weather went totali- 
tarian the out. 

\VWhen the storm reduced the number 


and stormed Festival 


of visitors from expected thousands to 
actual dozens, the Arnolds had_ their 
prizes, and did not have their desired 
lists of prospects. But this company 
knows the creative power of displays: 
in fact 


makes use of it everywhere 


about the vard and sales rooms. Sev- 
eral of the prize articles were of a 


size and kind to compose into a win- 
one that could be 


well 


dow display : seen 


from the sidewalk 


RNOLD L 


ale ut equally 


‘ 
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and from the sales floor. An impor- 
tant part of this display was a series 
of bulletins issued by the agricultural 
department of the university, describ- 
ing the uses and values of these farm 
accessories and showing drawings of 
their construction. There were also 
many plan books dealing with other 
items—barns, stock shelters, corn 
cribs, machine sheds, farm houses and 
the like. The window made a picture 
that passers-by couldn't miss. 

It was doing its stuff. Farmers were 
stopping in, asking for the university 
bulletins, inquiring about material lists 
and prices. The company was in 
process of gathering the prospect lists 
it had failed to get when the weather 
liquidated the Festival. 

S. Watt Arnold, veteran head of the 
company who has watched the devel- 
opment of the town and of the sur- 
rounding farm community for many 
years and who has been a noted leader 
in this development, told us he had 
long since learned the value of crea- 
tive sales displays. 

“There was a time, years ago,” he 
said, “when farmsteads were building 
and the town was growing rapidly, 
when a yard’s important business was 
keeping the stock the customers 
wanted, and wanted without being re- 
minded about it. When farms and the 
town were built, people could ride 
along with the buildings and equip- 


ment they had. Unless we did some- 
thing about it, they’d just replace 


worn-out buildings or buy repairs. 
Meanwhile, the agricultural depart- 
ment of the university worked out a 


. 
8 


— 


Arnold Lumber 
Co., Kirksville, 
Mo., has enlarged 
its sales space to 
accommodate it- 
self to mod- 
ern merchandis- 
ing methods 


good many practical methods for in- 
creasing farm profits; better ways of 
sheltering and feeding stock, crop rota- 
tion, and diversified production. All 
these things are important to us, both 
because they make for larger and 
steadier income on farms and because 
a good many of them call for new types 
of building. We've tried to help all 
these things along. The best thing 
we can do is to carry and display the 
items used in modern building, and 





Display of barn equipment at Arnold 
yard is more convincing to custom- 
ers than catalog or other description 


explain their uses when customers see 
and ask about them. 

“You notice we have a Louden dis- 
play of barn equipment; a stanchion, 
hay tools and the like. This is a good, 
practical line. But we found that just 
carrying the line or even advertising 
it wasn’t enough. A farmer has to see 
it. He'll ask all sorts of questions ; 
how much it costs, how it’s installed, 
what special things it'll do and the 
like. We never know when _ these 
things are going to make sales. A 
farmer who has seen this exhibit gets 
around in time to remodeling his cow 
barn. It happens now and then that 
we don’t know about his plans until 
he comes in to get the equipment. 

“This method of selling by means of 
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Missouri Yard Finds That Farm Customers 
Like to Examine the Goods While They 
Consider Whether They Should Buy Them 


displays can be used in other lines. 
House designs, and especially house 
equipment, have changed. I've seen 
communities, and so have you, where 
buildings are old and inefficient. There 
may be several reasons for it, but 
one common reason is that people don’t 
see the new articles. They may read 
about them, but that doesn’t seem to 
set a family’s imagination going; not 
as much as seeing these articles, either 
in place or arranged in a display in a 
sales room. It costs a good bit and 
isn't always easy to arrange for model 
houses or model rooms, but it answers 
the purpose pretty well to have an 
attractive sales room and to show 
household and barn equipment. We've 
enlarged our sales space and have 
made use of the widely known devices 
of showing these things in cabinets, 
on tables and in special unit displays. 
We do this with paint, hardware and 
wall paper. We carry a certain 
amount of kitchen and other house- 
hold goods. 

“Individual sales are frequently 
small. But we make a good many of 
them, and they carry a fair profit. 
They bring customers here, and that 
gives us the chance to know and talk 
with them. As every dealer who tries 
it knows, the method works two ways. 


A woman customer in the big sales 
room, which has attractive cabinet 
panel and table top displays 


The small merchandise, by bringing 
people in and getting them interested 
in modern living equipment, helps us 
at least indirectly to create sales for 
new houses and barns. And on the 
other hand, when we sell buildings we 
have the first chance to sell paint and 
equipment for them. It’s a long proc- 
ess, and we have to keep working it 
both ways steadily. But in the course 
of time it helps raise living standards, 
increase farm earnings and _ stabilize 
our trade. We've been following it 
for some years; and we've seen sales 
of paint, hardware and wall paper in- 
crease steadily in volume. In fact the 
increase has been rapid.” 

Sam M. Arnold, of the second gen- 
eration of this merchandising family, 
told us something of the efforts that 
have been made to bring scientific di- 
versified farming to this area—some- 
thing the Arnolds have supported. 

“In this part of Missouri,” he said, 
“we have some good crop lands, but 
we have some rough land and some 
hardwood forests. It’s possible to do 
much to increase the earnings of Grade 
B land if the practical methods are 
known and followed. But unless some- 
body takes the lead, these methods 
don’t get known. Farmers like every- 
body else follow the ways they know. 
The university has done a good, prac- 
tical job of working out these methods, 
and the business men of Kirksville have 
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Wallpaper is an item that has been 
producing a steadily increasing sales 
volume for Arnold company 


supported that effort. Diversified 
farming is getting a real play. The 
university bulletins make it clear that 
profits in this field turn pretty largely 
upon good housing and good feeding 
equipment. 

“A good many farmers use native 
lumber for framing their buildings. 
Lumbermen usually don’t like that. 
They say, and with some truth, that 
farmers would do better to sell their 
logs and to buy lumber more exactly 
suited to farm buildings. We'd like 
that, too. But rather than not get the 
farm buildings put up at all, we're con- 
tent to see this native lumber used.” 

This department was unlucky when 
on a visit to the Adair Lumber Co. and 
the R. J. Hurley Lumber Co. the man- 
agers were absent. These are a couple 
of good looking Kirksville vards. We'll 
hope to try again soon. 


Creative displays of paint have in- 


creased the Arnold sales volume; 
young lady is cardboard 
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RETAILERS’ ROUND TABLE 








Dealer Asks Reconsideration of Credit On Home Repairs 


This letter from a dealer is being 
passed on to readers inasmuch as it ts 
typical of other letters received im this 
office on the subject of Credit restric- 
tion. Columns on this page are open 
The Editors. 

“We pride ourselves as being patri- 
otic American 


fo VOUr ANSWCTS. 
Citizens, and want to 
cooperate in the defense program, but, 
it occurred to me that due to the many 
things to be considered in this gigantic 
proposition, that the powers that be, 
i passing regulations on installment 
buving, might have overlooked the fact 
that Title I, ‘Modernization of Homes,’ 
was included in the consideration with 
iceboxes, automobiles, radios and the 
like, for after all, these things are more 
or less non-essential, but a roof over 
the heads of the families, and needed 
repairs on homes are certainly necessi- 
Consequently I write this article 
if the slump in repair work, 


ties. 


to see 


under the eighteen months time pay- 
ment limit, has been as marked in your 
territory as it has been in our locality. 

“On the three year plan we have 
sold as many as five or six per week 
and since the time limit on payment 
has been reduced to eighteen months, 
I have been able to sign up only four 
so far this month, not because there is 
no need for the repairs but due to the 
fact that if for instance a man wants 
to spend $350 in repairs it will cost 
him $20.94 per month, which amount 
will pay the building and loan pay- 
ments on a $2,000 loan for the same 
period, 

“| believe that if we as a body of 
dealers would call this to the attention 
of the proper authorities, it might be 
reconsidered, in view of the fact that 
it would not only help us to pay the 
taxes required of us in this present 
emergency, but would help the cus- 

















,* 
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Every yard needs stout twine 
for tying moulding or small pieces 
of millwork or whatnot into bun- 
dles, especially for the benefit of 
who take their pur- 
chases with them. This is a pic- 
ture of a 


customers 
spool of Columbian 
twine, photographed in the yard 
of Bartlett & Co., (Inc.), Bingham- 
ton, N. Y. These spools are seen 
in many yards. The 
bracket can be elevated, where it 
is out of the way. The spool car- 
ries a large supply, and it is 
always available. 


eastern 














tomer to properly house his family and 
thereby allow him to spend the money, 
that he might have to pay the family 
physician for doctor bills, for addi- 
tional taxes imposed on him, 

“T would be glad to hear from other 
dealers either through the columns of 
this periodical or direct. Not that | 
want to presume to be wise or in any 
way appear unpatriotic but, in view of 
the fact that none are infallible, it is 
possible that this measure might have 
passed without due consideration.” 

IK. H. Sledd, Field Rep. 
A. L. West Lumber Co., 
Oklahoma City, Okla. 


Professor Tells Why Today Is 
Best Time to Buy a Home 


Is this a good time to buy a new 
home or should one wait until the war 
clouds have passed? 

Dr. Martin A. Brumbaugh, profes- 
sor of statistics at the University of 
Buffalo, carefully weighed both sides 
of the question before joining with 
President G. Lawrence Mitchell of 
the Niagara Frontier Builders Asso- 
ciation in an affirmative answer. 

“Before the question can be an- 
swered, we must assume that a person 
has money enough to make a reason- 
able down payment and sufficient as- 
surance that his earning power will 
continue,” said Dr. Brumbaugh. 

“Before investing in a home, one 
must consider how much interest he 
could earn if the money were kept in 
a bank or in good securities. There 
is little opportunity for earning a good 
return on idle money under present 
conditions and even if the opportuni- 
ties were there, high taxes would clip 
off a big share of the profit. 

“Tf one kept his money in a bank or 
in investments, he would be required 
to rent a home. All evidence points to 
possibly higher rentals because the 
general price level is moving up. 
Under such conditions, the homeowner 
is in a preferred class. With a long- 
term mortgage his expenses are fixed 
whereas the renter must have his rent 
adjusted from time to time to meet ris- 
ing costs. It looks as if this is a good 
time to buy a home.” 
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Rack Simplifies Door Display 


Considerable attention devoted to 
the merchandising and display of doors 
is said to have resulted in a gratifying 
amount of door business for the Denver 
Lumber Co., Denver, Colo. 

A. Kundert, manager of the yard, 





has installed the illustrated hanging 
door rack in his display room to make 
a sample of each of the variety of doors 
he sells accessible and available for 
quick, convenient display. 

Each door is swung from its center 
top from a hanger that fits into stand- 
ard garage door track. The track is 
installed far enough from the wall, and 
the top decorative frame of the rack is 
made large enough to permit the 
hanging of comparatively wide doors 
as well as the narrower models. The 
length of the track would vary accord- 
ing to the number of doors to be dis- 
played. 

With this rack it is easy for a cus- 
tomer to compare one door style with 
another, and by swinging it around 
either side of the door may be in- 
spected. 





All Sawdust Produced Sold 
by the Bag 


By the simple process of putting a 
sign in front of the building, “Saw- 
dust Ifor Sale,” Ralph S. Campbell, 
president of the Libbey Lumber Com- 
pany in Washington, D. C., produced 
a demand for sawdust by the bag. 

It is used by automobile shops 
where they have grease on the floor 
and want to sweep it up: and it is 
used by nearby market houses where 
the butchers come and get it, throw- 
ing sawdust on the shop floor in ac- 
cordance with their usual custom of 
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keeping floors clean. Women with 
pets also come in for it without any 
expense of promotion. Libby sells all 
it can produce. 

“We sell it for 25 cents a bag and 
it is all velvet,’ Mr. Campbell ex- 
plained. “It is a very desirable by- 


i 


product to sell, for if you do not sell 
it you must haul it away and that costs 
something. Every 25c¢ you take in 
means 22c profit as your only cost is 
three cents for the bag. We use burlap 
sacks . . . mostly potato bags, which 
we buy from the market stands.” 

Since the shop is on the third floor 
of the building Campbell erected a 
storage bin on the outside of the build- 
ing (clamped on) and all the sawdust 
is swept into this bin and dropped 
down a chute to the first floor, where 
it is bagged, as sold, and delivered to 
the customer. Constructed like an old 
fashioned feed box, the bag is simply 
clamped onto the nose of the chute, 
a slide opened, and the bag filled auto- 
matically by gravity. 





Association Highlights—194| 


(Continued from page 23) 
have started sending ready written 
newspaper copy to 70 of our county 
and State newspapers, and we have 
been working all year with the exten- 
sion department at the University of 
Kentucky, sending information to our 
dealers on the proper farm buildings 
for our area.” 
* ok Ox 


In the opinion of Bob Brownlee, sec- 
retary, Tennessee Lumber, Millwork 
and Supply Dealers’ Association, asso- 
ciations now have an opportunity to 
render more necessary assistance to 
their members than is seldom experi- 
enced. During these days, it is neces- 
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sary that a dealer have some source on 
which he can depend to keep him ad- 
vised of the orders and regulations that 
are issued from Washington and to 
which his business is subject. 

* Ok Ox 

The Nebraska Lumber Merchants’ 
Association has had unusually heavy 
demands made upon it by the mem- 
bers this year, according to Phil Run- 
ion, secretary. The type of services 
rendered by the association have ma- 
terially changed during the past few 
years. The dealers are looking more 
and more to the association for such 
aids as trade promotion, better selling 
methods, and yard planning and serv- 
ices which will enable them to do a 
better job of merchandising. 

1K * * 

One of the major accomplishments 
of the Florida Lumber and Millwork 
Association during its twenty-first year 
cf existence, according to Secretary 
Marie M. Bennett, a year when the 
State Legislature was in session, was 
the observing of the interests of Flor- 
ida dealers. During this vear, district 
meetings were held more regularly 
than before, and dealers have had op- 
portunities to become better acquainted. 
A building materials exchange service 
was started. 

x x * 

In checking over the activities of our 
association during the year W. M. 
Lockhart, secretary-manager, Missis- 
sippi Retail Lumber Dealers’ Associa- 
tion (Inc.), finds that “We have kept 
our members fully posted as to the ever 
changing rules and regulations of the 
different Government agencies so that 
they could more intelligently cooperate 
in the Defense program. We have en- 
deavored to promulgate a cooperative 
relationship by and between manufac- 
turers of lumber and building materials 
and retail distributors.” 

x x 


“During the past six months we 
have put on a membership campaign 
which has been the most successful 
thing of its kind ever attempted,” says 
Gene Ebersole,  secretary-manager, 
Lumbermen’s Association of Texas. 
A. B. Sammons, Fort Worth, is our 
Membership Chairman and his mem- 
bership committee, consisting of the en- 
tire 60 directors, comprise our Board. 
With one exception, everyone of these 
directors have turned one or more new 
members in on the campaign and to 
date 8 of them have turned in 15 or 
more, the highest one being 40, and 
we have 254 new members. 
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like to 
window-shop,"' says 
Mr. Morgan, point- 
ing to a display of 
items that make 
the farm home as 
attractive as the 


"Farmers 














city one 


Help the Farmer Conserve Tools 
For Farm Products Are Essential 


farmers around 
england, Arkansas, have been urged 
by county agents and agricultural G 
men to get their rusty farm implements 
under cover and their hay, feed, and 
stock into good barns. But it took an 
alert lumber dealer like D. B. Morgan 
to make them see the light. 

In this town of 2,000, centered in 
good cotton country, the Morgan Lum- 
ber Company is jumping its volume by 
making farm homes more attractive 
and profitable by selling them barns, 
implement sheds, and good paint. 

When J. Bb. Morgan first began 
cultivating the farmers’ business, he 
had to go into the field and work hard 
to induce them to build implement 
sheds and barns. He had to spot 
implements standing in the open day 
after day and farm homes trying to 
get by with dilapidated barns that 
needed roofs or complete rebuilding. 
Now much of his most profitable vol- 
ume is 


Kor many years 


from over-the-counter _ sales. 

‘A lumber dealer that sets out to get 
the farmer’s business,” he said, ‘‘must 
give the kind of service offered by fill- 
ing stations—so quick, efficient and 
friendly as to impress him and make 
him want to do something himself that 
is efficient and modern. I actually 
copy service-station methods in deal- 
ing with customers. When a farmer 
enters our store, someone hurries to 
greet him in hearty fashion. If he 
cannot be waited on immediately, he 
is handed a newspaper to read, or is 
urged to look at some interesting dis- 


play in the store during the short 


interval that lapses before he is at- 
tended to. 

“Our deliveries to farmers are some- 
thing to talk about, too. Sometimes in 
rush seasons we have to lag a little 
with local deliveries, but we try to get 





A fine barn like this, built by the Morgan 
Lumber Company, is worth as much as 
a house 


the farmer’s delivery to him in the 
least possible time.” 

Mr. Morgan plays up paint in the 
store, an item that every farmer needs 


and should use more than he com- 


J. B. Morgan often 
starts farmers on a 
building moderni- 
zation program by 
first interesting 
them in paint 
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Often he starts a farmer 
on a profitable modernization program 
by first getting him to start painting. 
Farm houses that have been black with 
the weather for years are now coming 
out with new coats of paint, inside and 
outside, because J. B. Morgan con- 
stantly pushes paint. One painted 
house in a farm community often starts 
other farmers on a painting spree. 

The same is true of barns. When 
the Morgan Lumber Company puts 
up a new barn for one farmer, sales- 
resistance in the neighborhood drops. 
He finds it profitable to call on the 
farmers within a radius of several 
miles after he has built an attractive 
barn for one. And he does this. 

“Good window displays are impera- 
tive when the lumber dealer wants to 
impress farmers,’ Mr. Morgan advises. 
“When farmers come to town they like 
to window-shop. We change our dis- 
play windows every week. And we 
show items that make the farmer want 
a farm home as attractive’as the city 
home. 


monly does. 


“In these days of rural electrifica- 
tion and good roads, the farmer be- 
comes dissatisfied with an unattractive 
home, especially if the building mate- 
rial dealer influences him to want a 
better one. Venetian blinds, floor pol- 
ish, and fine interior paints can be 
bought with butter-and-egg money as 
well as with city salaries.” 

Mrs. Morgan has a desk in her hus: 
band’s store and she is doing a good 
job in getting farmers’ wives enthusi- 
astic over home-improvement. 

Farmers coming into the store are 
often urged to visit a construction job 
in town and see a modern city home 
in the building. Sometimes they are 


taken to the job by Mr. Morgan, even 
though he knows that he cannot hope 
to interest the farmer-prospect in any- 
thing but a barn or an implement shed. 
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Western Forestry Group Discusses Forest Uses 
Full Program Is Developed From Subjects Chosen By Majority 


PortTLAND, Ore., Dec. 12.—The 32nd an- 
nual Western Forestry and Conservation As- 
sociation Conference was held at the Portland 
Hotel here during the past three days. Lum- 
bermen, foresters, and land officials repre- 
senting the privately owned western lumber 
and forest organizations and the state, Fed- 
eral, and British Columbia governments, 
discussed questions pertinent to western 
forest policies. The well rounded program 
was developed after consulting all agencies 
involved, and the subjects represented a 
majority desire. 


President Speaks 


The organization’s president is George 
Frederick Jewett, Spokane, Wash., who de- 
livered his president’s address at the opening 
session at one of the best attended and most 
interesting conferences the organization has 
held in many years. Mr. Jewett made a 
strong case for the lumber operators and 
stated that the industry is now reaching a 
stage where it should be considered as tim- 
ber farming, utilizing the productivity of the 
land by producing successive annual crops 
of forest products. In his opinion timber 
land should be taxed like a farm, on what 
it can earn. 

The message from Earle H. Clapp, Acting 
Chief of U. S. Forest Service was delivered 
by E. I. Kotok of the Forest Service. This 
message paid specific attention to the present 
emergency and the immense amount of lum- 
ber being used, and to be used in Defense 
work together with the potential post-war 
demands. It was pointed out that Germany’s 
present rate of depletion of timber is 150 
percent of growth and occupied countries are 
being looted of their timber supplies. Fol- 
lowing the war, countries that were formerly 
exporters will become importers of lumber 
and five to ten billion feet, European de- 
mand annually for ten years, was pictured as 
a probability. 


Industry's Responsibility 


Corydon Wagner, treasurer St. Paul & 
Tacoma Lumber Co., Tacoma, Wash., dis- 
cussed the Industry’s Interest and Responsi- 
bility. Among other things, Mr. Wagner 
pointed out that the greatest normal market 
for lumber is, and will continue to be, low 
cost homes. Said he, “It is regrettable that 
the revival of house building has _ been 
abruptly checked due to Defense activities. 
However, it is recognized by economists that 
following this world conflict, home building 
stands out as one of the greatest potential 
activities which can be undertaken to absorb 
energies in the readjustment period.” 

He spoke of the lumber industry’s pledge, 
“We will keep our forest lands busy growing 
trees.” He stated that the logging industry 
is much interested in continuous production 
and carrying out the best practices to insure 
reforestation. He pointed to the growing 
and impressive number of logging operators 
that are cooperating with the U. S. Forest 
Service and growing trees for their own use. 
It was his contention that if confidence in 
the future is stimulated there is no reason 
why private tree farms will not become as 





commonplace as wheat fields. He spoke 
optimistically of the more intelligent, greater 
use of lumber in construction, pointing out 
that the Timber Engineering Co. has been 
marketing ring connectors for timber joints 
for the past eight years and this has greatiy 
improved timber construction. He = stated 
that during August 2,142,000 of these ring 
connectors were sold. And it was estimated 
that for the first ten months of this year 
that the sale of connectors involved the use 
of 807,000,000 feet of lumber. 

Mr. Wagner stated further, “The extraor- 
dinary growth of the pulp industry in the 
west, east and south, and of the plywood in- 
dustry in the Douglas Fir region has con- 
tributed immensely to rounding out the mar- 
ket for forest products, which as time goes 
on, should mean closer utilization, greater 
returns per unit of timber or land. 


Many Uses for Wood 


“Today in Germany wood is a construction 
material in a variety of forms. It is a fuel, 
as wood, wood gas and motor spirits; it is 
a textile, in the form of wood wool and silk; 
it is a food, as sugar and fodder; it is a 
substance used in hundreds of other chemical 


WAGNER, 
Tacoma, Wash.; 
Responsibility 


G. F. JEWETT, C. 
Spokane, Wash.; 
President 


and physical ways—veneers, composition 
material, plastics and high explosives. 

“In my opinion, private capital in America 
has assurances to spare, in prospective future 
markets for forest material, to justify its 
interest in continuous production.” 


State Forestry Program 


Governor Charles A. Sprague, of Oregon, 
who has taken a great interest in State 
forestry’s problems, was represented at the 
Conference by N. S. Rogers, state forester 
who discussed the subject, “Building a State 
Forestry Program.” 

Mr. Rogers also made an address on “The 
Oregon Forest Practice Code, How Is It 
Working ?” 

“Results and Lessons of the 1941 Fire 
Season” were discussed by T. H. Burgess, 





of the U. S. Forest Service and the subject 
of “National Defense and Forest Protection” 
was discussed by H. J. Andrews of the 
Forest Service. Mr. Andrews particularly 
lauded the emergency fire patrol and mobile 
units as very worth while, having been dem- 
onstrated by use in Oregon the past season. 
It had particular advantage in getting the 
men quickly to the fires and having the fire 
put out before getting beyond control. 


Future Protection Force 


“The Future of the C.C.C. As a Protection 
Force” was discussed by Fred Morrell, of 
the office of C.C.C. activities. Appropria- 
tion for C.C.C. camp maintenance has been 
cut in half. The C.C.C. organization has been 
pretty generally considered the most worth 
while of all relief agencies It has been a 
splendid factor in getting roads built into 
forests, falling snags, and in other ways 
making effective fire protection possible to 
large quantities of timber. Some of the 
C.C.C. camp buildings are being used for 
other purposes in connection with national 
Defense and people familiar with C.C.C. 
activities of the past are urging that C.C.C. 
camp buildings be maintained for future use. 

“Results of Insect Control Work in 1941” 
were discussed and it was found that there 
is reason to believe that the new method of 
sanitary cutting ahead of beetle attack is 
effective. In this case trees that are more 
susceptible would be cut and taken out. 

Discussions on Friday were conducted by 
C. S. Cowan, chief fire warden, Washington 
Forest Fire Association, as chairman. This 
session was attended largely by a committee 
on protection methods and equipment, and 
others interested in the newest ideas in fire 
protection methods and equipment. 


Fire Protection Equipment 


This discussion was highly technical and 
brought out the latest ideas in connection 
with this most important feature of forest 
conservation work. Motion pictures show- 
ing various types of equipment at work were 
utilized. Subjects covered and speakers as- 
signed to them were as follows: Utilization 
of Old Grades for Fire Control, J. H. 
Walker, J. R. Bruckart; Fire Weather: Use 
of Mobile Forecasting Unit in Slash-Burn- 
ing Program, L. W. Jolliff, Arnold P. Eliot. 

Use of Tank Trucks and Trailers for Fire 
Control, Dwight L. Phipps, W. W. Grogan, 
Harry Osborne. 

Use of Light Trailers and Tanks in Fire 
Control, Arthur M. Johnson. 


State Fire Equipment Pool, J. C. Moran, 
H. Hill Jones. 


Inter-Agency Use of Trained Overhead on 
a Region-Wide Basis, Axel G. Lindh. 

The Stampede Pack, Larry Mays. 

Radio Direction Control of Smoke- 
Chasers, Fred Southwick, W. Sanders. 


Chain Saw Developments and Uses, Ted 
Flynn, William Swindells. 


Sausage-Skin Fire Hose, Glenn C. Charl- 
ton. 
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Victory Program Calls for Tremendous Expansion in 


WASHINGTON, D. 
further 


C., Dec. 22.—An order 
curtailing construction of non-De- 
projects is being prepared by the 
Office of Production Management, with in- 
dications that future construction projects 
will require OPM approval before they can 
he begun. At the 


fense 


same time, it was an- 
nounced that the Victory Production pro- 
gram will boost Defense construction to an 


all-time high. 

\ll Defense and Defense indus- 
trial construction projects must now clear 
through the OPM. However, under the 
SPAB. statement of policy limiting con- 
struction, builders have been permitted to 
proceed with construction if they have the 
materials on hand. It is indicated that the 
new order will make it necessary for builders 
falling in this latter category to obtain OPM 
approval before proceeding. 

Persistent rumors of an order freezing all 
building materials which are short have been 
heard in building circles throughout the 
country. OPM indicate, however, 
that they are opposed to such an order. 


housing 


officials 


Defense Construction Program Expands 


The Production Division of OPM has 
upped its estimates of 1942 construction by 
dollars, as the result of 


new requirements brought about by the out- 
} 


almost a_ billion 


reak of 


war. Preliminary estimates for 
1942, before the attack on Pearl Harbor, 
put the construction total at about $10,400,- 


000,000, which represented a slight decrease 
from the $11,000,000 expected total for 1941. 
The new figure for 1942 is for approximately 
$11,250,000,000, an all-time high. All this 
construction will be for Defense construction 
essential to the health and 
safety of the people. 
large increases will be 
rect military 


finance ] 
nanced 


or construction 


in the field of di- 
construction and Government- 
Defense plant expansion, Defense 
housing and community facilities. According 
to the revised estimates, there will be de- 
creases of varying degrees in other major 
categories. 

“Our Defense construction program,” ac- 
cording to the Production “has 
heen called the biggest thing this nation or 
other nation ever undertaken. In_ the 
period of two or three years, there must be 

a Defense effort equivalent to that 
we expended over the last 20 years, to over- 
come 10 years of preparation by the Axis 
nations,” 

The Defense program will be 
vreatly accelerated as the result of the large- 
scale program of Defense construction. An 
emergency appropriation of $300,000,000 has 
been put through Congress for Defense hous- 
ing, and another $300,000,000, in the Lanham 
Act, is awaiting Congressional approval. 


Division, 
has 


crowded 


housing 


To Limit Amount of Home Repairs 


I-xtension of the maintenance and repair 
priority order to include homes, apartment 
houses and all dwellings, is expected shortly. 
It is indicated that the priority rating will 
not be applicable to improvements. Accord- 
ing to plans under consideration, a limitation 
of $50 will be placed on general repair and 


War Construction 


maintenance jobs for dwellings. Where an 
expenditure in excess of $50 is called for, 
the PD-1 procedure will be necessary. 

In line with the labor unions’ declarations 
of support in the war effort, OPM has been 
given a recommendation from the Interna- 
tional Union of Mine, Mill & Smelter Work- 
CIO, for a program of seven-day, 
three-shift operation in copper, zine and lead- 
mining. Included in the proposals are provi- 
sions for adequate housing in the mining 
camps. 

The National Capital, which is over- 
crowded with Defense workers, will soon see 


ers, 
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a large-scale Defense housing program. The 
program calls for erection of 22,000 new 


homes and apartments and 1,500 dormitory 
rooms by June 30. Private builders will be 
expected to supply 10,000 units for Defense 
workers in the upper income brackets. 
Nineteen New Defense Areas 

In line with the accelerated program of 
Defense housing, 19 new areas have been 
added to the Defense Housing Critical Area 
List, where high priority ratings will be ap- 
plicable for obtaining scarce materials re- 
quired in construction. The new areas are: 
Pueblo, Colo.; Ashtabula, O.; Woonsocket, 
R. I.; Wheeling, W. Va. (Martin's Ferry, 
O., locality); Huntsville and Tuskegee, 
Ala.; Helena-West Helena and Pine Bluff, 
Ark.; Trona, Calif.; Burns City, Ind.; Ster- 
lington-Monroe-Bastrop, La.; Chickasha and 
Muskogee-Choteau, Okla.; Providence-Paw- 
tucket, R. I., and Corsicana, Mission, Mc- 
Allen-Edinburg, Terell, Uvalde and Waco, 
Tex. 


Housing Projects Approved; Contracts 
Awarded 


Need for 630 homes for families of indus- 
trial Defense workers and enlisted personnel 
in five localities was determined by President 
Roosevelt on recommendation of Co-ordi- 
nator of Defense Housing C. F. Palmer. The 


localities and the number of homes are as 
follows: Roosevelt Roads, Puerto Rico, 
200; Baton Rouge, La., 40; Lubbock, Tex., 


140; Bellows Field, Hawaii, 50, and Shreve- 
port-Minden, La., 200. In addition, the Pres- 
ident approved the need for temporary 
accommodations for 200 families in one addi- 
tional locality—Dayton, Ohio. 
Contracts were awarded as follows: 


Alex- 


andria, Va., 120, to Justin C. O’Brien Co. 
(Inc.), New York City, $470,000; Las 
Vegas, Nev., 125, to Lembke Construction 


Co., Albuquerque, N. M., $440,344; Albany, 
Ga., 96; to R. J. Edgerly, Albany, Ga., $283,- 
732; Los Angeles, Calif., 100 (frame con- 
struction throughout), to L. F. Dow Co., 
Los Angeles, $219,000; Los Angeles, Calif., 
214 (frame construction throughout), to H. 
Gorelnik, Los Angeles, $461,509. 


e e 

Public Projects Approved 

Wasuincton, D. C., Dec. 22. — Presi- 
dential approval of 49 new Defense Public 
Works projects was announced Dec. 11. Six 
are construction projects, estimated to cost 
$416,875. The others are 41 projects for 
maintenance and operation of schools fur- 
nishing additional educational facilities to 
children of war workers and Army and 
Navy men, and two maintenance and opera- 
tion projects for hospitals. These 43 are to 
be financed wholly by the Federal Govern- 
ment, at a cost of $1,043,490. In addition to 
the new construction projects, the President 
also approved three projects resubmitted to 
him so that the scope of the projects might 
be changed. The new projects are: 

KENTUCK Y—Louisville: City Healtp 
Center; cost, $164,350; grant, $100,000, New- 
port; Campbell County Health Center; 
cost, $69,200; Federal construction, $69,200. 
Hopkinsville: Christian County Health 
Center; cost, $40,000; Federal construction, 
$40,000. NEW JERSEY—East Paterson: 


Additional sewer facilities required be- 
cause of new Defense housing; cost, 
$38,500; grant, $38,500. ILLINOIS—Han- 


over: Municipal electric distribution sys- 
tem; estimated cost, $7,325; grant, $3,325. 


TENNESSEE 





Chattanooga: City school 
facilities to meet increased enrollment 
from Fort Oglethorpe; cost, $97,500; grant, 
$40,500. 

The three revised projects are: 

CALIFORNIA—Vallejo: District 
facilities; cost, $2,368,260; grant, $565,062. 
FLORIDA—Key West: City sewer facili- 
ties; cost, $190,510; Federal construction 
$190,510. VIRGINIA—Newport News: Ad- 
ditional city hosptal facilities; $179,- 
320; grant, $129,320. 


school 








cost, 





Materials Branch to Report 
Direct to OPM 


WASHINGTON, D. C., Dec. 20.—In order to 
expedite production in the war effort, indus- 
try branches in the Office of Production of 
Management have been rearranged to pro- 
vide the greatest possible efficiency. Under 
the new setup, the Lumber and Building Ma- 
terials Branch, headed by John L. Haynes, 
which has been reporting to Division of 
Civilian Supply, will now report directly to 
William Knudsen and Sidney Hillman, di- 
rector and associate director of OPM, 


New Administrator Calls for 
Construction Speed-Up 


WasHINGToN, D. C., Dec. 22.—Declaring 
that Defense housing, public works and De- 
fense roads programs are war measures, and 
urging that they be placed on a maximum 
production basis at once, Federal Works Ad- 
ministrator Philip B. Fleming, in his first 
public annoucement as Administrator, has 
called upon constructing agencies and work- 
ers to speed construction on all FWA De- 
fense projects. General Fleming dispatched 
speed-up orders to regional directors of the 
Defense Public Works Division, and _ field 
offices of the Defense Housing Division. 
At the same time he urged the heads of the 
Public Building Administration, Public 
Roads Administration, Public Works Ad- 
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ministration, Work Projects Administration 
and the United States Housing Authority to 
push to completion all Defense projects 
under way or authorized. 

3rigadier General Philip B. Fleming, for- 
mer administrator of the Wage and Hour 
Division, on Dec. 10 took the oath of office 
as Federal Works administrator. 





Recommendations on War 
Housing Made by Real 


Estate Interests 
Proposals of major present importance in 
provision of war housing and in its financ- 
ing, made by the Home Builders Emergency 
Committee, representing the home building 
industry and aimed at removing some of the 


shackles now binding the industry in its 
effort to supply housing found urgently 


needed for war workers, are made_ public 
by the committee. Included are recom- 
mendations for: (1) RFC and FHA aid in 
quick production by private enterprise of 
rental units, including conversion of old 
houses; (2) speedy war-period changes in 
Tilte VI of KHA, and in FHA valuation 
policy to open the throttle for Defense home 
building; (3) establishment of a single set 
of fair national standards for Defense home 
construction and land planning; (4) national 
action toward suspending obsolete provisions 
of building codes that force use of unneces- 
sary amounts of materials, handicap cities 
in meeting Defense housing minimums. The 
committee is sponsered by the National As- 
sociation of Real Estate Boards, Chicago. 





Five Acres Blackout Plywood 
Bought by Bomber Plant 


Tacoma, WasH., Dec. 17.—Six Wash- 
ing plywood manufacturers were given an 
order last week for five acres of 7s- and 
¥g-inch Douglas fir plywood panels to be 
used in blacking out the Pacific Northwest’s 
most vital Defense plant, the huge main 
factory of the Boeing Aircraft Co. in Seattle. 
The order called for 233,000 square feet of 
the panels for immediate delivery. The 
panels will permit night assembly of giant 
four-motor bombers. 





Western Pine Pledges Utmost 
Support in War Effort 


PorTLAND, OreE., Dec. 20.—Western lum- 
bermen have not “spared the saws” in filling 
Government orders in connection with the 
Defense program. In fact they have bent 
every effort toward aiding the Government. 

And now further aid to their Government 
is pledged as the United States is plunged 
into war. The following message was sent 
to the White House by the executive com- 
mittee of the Western Pine Association fol- 
lowing a special meeting at Portland: 

“The members of the Western Pine Asso- 
ciation, represented by its executive com- 
mittee, at a special meeting held in Port- 
land, Ore., on Dec. 12, unanimously resolved 
to express to you and to our Government 
their unbounded confidence in the ultimate 
victory of our nation and its allies, over all 
enemies. You are further assured the utmost 
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possible support of this vital industry in 
rapid production and delivery of all the prod- 
ucts from our mills and factories which are 
essential to the success of our armed forces 
in this world conflict. It is, and will con- 
tinue to be, our aim to harmonize all of our 
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activities and operations with the national 
objective of final and complete victory for 
the forces of right.” 

The message was sent over the signature 
of James M. Brown, president of the West- 
ern Pine Association. 


Fir Plywood Logs Put Under Ceiling 


WasHincton, D. C., Dec. 22. — Specific 
maximum prices, effective Dec. 20, are 
established for Douglas fir “peeler” logs, from 
which plywood is made, in a new delivered- 
price schedule announced today by Leon 
Henderson, administrator of the Office of 
Price Administration. 

Originally Douglas fir “peeler” logs were 
included in Price Schedule No. 13, which 
put a ceiling over prices for plywood made 
of Douglas fir. That schedule stipulated that 
“peeler” log prices should not exceed the 
levels which prevailed on or about May 1, 
1941. A subsequent amendment based the 
prices on those prevailing from Jan. 1 
through Aug. 1, 1941, and it was stated that 
a schedule of specific maximum prices 
would be drafted for “peeler” logs. 

The new schedule, No. 54, sets maximum 
log prices for four districts: Puget Sound, 
Gray’s Harbor, Columbia River, and Wil- 
lamette Valley. Actual grades and prices 
are stipulated for the first three districts, 
while in the case of the Willamette Valley 
district a method of computing the allowable 
maximums is given. 


District, Price and Grade Definitions 


Definitions from the new schedule follow: 
“district” means any one of four dis- 
tricts, as follows: 
Puget Sound 
counties in the 


district, 
State of 


including all 
Washington 


lying west of the crest of the Cascade 
Mountains except those named in the 
Gray’s Harbor and Columbia River dis- 
tricts: 

Gray’s Harbor district, including the 


counties of Gray’s Harbor and Pacific in 
the State of Washington; 

Columbia River district, including the 
eounties of Wahkiakum, Cowlitz, Clarke, 


and Skamania in the State of Washing- 
ton, and Clatsop, Columbia, Washington, 
Clackamas, and Hood River in the State 
of Oregon; 

Willamette Valley district, including 


all counties in the State of Oregon lying 
west of the crest of the Cascade Moun- 
tains except those named in the Colum- 
bia River district. 
“price” means the 
eluding freight 
wholesalers, 


delivered price, in- 
and commissions to 
commission salesmen, or 
others. The price in the Puget Sound dis- 
trict means the price delivered in the 
waters of Puget Sound; the price in the 
Gray's Harbor district means the price 
delivered in the waters of Gray’s Har- 
bor; the price in the Columbia River dis- 
trict means the price delivered in the 
waters of the Columbia River; and the 
price in the Willamette Valley district, 
means the price delivered at the factory 
of the buyer. When logs are sold out 





of one district for delivery in another, 
the maximum prices and the grades shall 
be those of the district in which the 
buyer takes possession of the logs. 
“Peeler grade,” “No. 1. selected for 
peeling,” “No. 2 selected for peeling,” and 


“core” shall mean such grades as under- 
stood between buyer and seller in the 
particular district on Aug. 1, 1941. 


Schedule of Maximum Prices 
Maximum Delivered Prices per thousand 
feet, log scale, are as follows: 


PUGET SOUND DISTRICT: 


No. 1 log selected for peeling, 
minimum diameter 30”..........$40.00 
No. 2 log selected for peeling, 
minimum diameter 30”.......... 35.00 
Core log, minimum diameter 26”. 27.00 
GRAY’S HARBOR DISTRICT: 
Peeler grade, minimum diameter 
ee eee ee 41.00 
No. 1 log selected for peeling, 


minimum diameter 30” 33.00 


No. 2 log selected for peeling, 


miniumm diameter 26”.......... 25.00 
COLUMBIA RIVER DISTRICT: 
No. 1 log selected for peeling, 
minimum diameter 30”......... 37.50 
No. 2 log selected for peeling, 
minimum diameter 30”......... 31.50 
ONS TMM 555 cr5: 6a ce 9-06 to as oe al mesial ecere 24.00 


WILLAMETTE VALLEY DISTRICT: 

To obtain maximum prices for Willam- 
ette Valley district, take prices given 
above for Columbia River district, and 
subtract therefrom the _ transportation 
costs which would have been applicable 
to the shipment had it moved from the 
logger’s loading-out point to the Colum- 
bia River market, and then add trans- 
portation costs from logger’s loading-out 
point to the plant of the buyer: provided, 
that, regardless of the actual result of 
such computation, the prices for the 
Willamette Valley district shall in no 
event exceed the prices given above for 
the Columbia River district. 





Navy Buys Trucks to Travel 


Burma Road 


Three model EF Mack trucks are now 
being operated by the United States Navy 
over the 700 gruelling, winding and twisting 
miles of the Burma Road, hauling supplies 
to the U. S. Embassy at Chungking, capital 
of Free China. 

These Diesel-powered Macks were pur- 
chased directly by the Asiatic fleet for this 
service, through a Mack dealer in Manila, 
P. I. All-steel bodies were built locally 
and in addition to an extra fuel tank under 
the seat, each truck was equipped with a 
50-gallon tank, installed behind the cab, in- 
side the body. The tanks are amply pro- 
tected by sheet-metal shields. The three 


Mack trucks travel as a unit at all times. 
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More Homes Needed for War Workers 


Dwelling Space in Half of 
Cities Nears Absorption 


With the dominant present influence on 
real estate activity in American cities, now 
the war industries, 
and with priorities for new home building 
the greatest present element of uncrtainty, 
real estate selling prices are higher than they 
were a year ago in 62 percent of the cities 
of the country, and in 75 percent of the 
cities in Defense areas, according to reports 
made to the National Association of Real 
Estate Boards, Chicago, in its 38th semi-an- 
nual survey. The rise has been a median of 
10 percent. In one city out of ten, it has 
been 15 percent or higher. Lower prices 
are reported by only three percent of the 
cities of the country, and by only 1 percent 
of cities in Defense areas. Market activity 
is higher than it was a year ago in 68 percent 
of the cities of the country, and in 76 percent 
of the cities in Defense areas. 

We enter this war with’ shortage 
(though generally not acute shortage) in 
single-family dwellings already existing in 
57 percent of cities of the country, and in 
67 percent of cities in Defense areas. 
Shortage is chiefly in small houses, mod- 
ern houses, rental houses. Shortage of 
apartments is reported by 45 percent of 
all the cities, and by 54 percent of the 
cities in Defense areas. 

Actual costs of building a home have 
increased in the last six months (despite 
price ceilings on certain lumber, ete.) in 


presence or absence of 
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99 percent of the cities of the country. 
The increase has been a median of 10 per- 
cent. But in one city out of five, 
went up 20 percent or higher. 

Rents for single-family dwellings stif- 
fened over the past year in 71 percent of 
the reporting cities, and in 87 percent of 
cities in Defense areas. Apartment rents 
rose also, but by no means so generally. 
They went up in 59 percent of the report- 
ing cities, and in 75 percent of cities in 
Defense areas. The individual increase re- 
ported is a median of 10 percent both for 
dwellings and apartments. Where rents 
went down, the individual drop was a me- 
dian of 10 percent. 


costs 


Findings of the survey bearing on impor- 
tant matters of war-time public policy : 

As of the date we enter the war and 
perforce re-examine our national economy, 
in 62 percent of the cities of the country 
and in 74 percent of Defense-area cities, 
according to these reports, new home 
building for civilians is needed to avert 
housing shortage. 

Significant in relation to Defense rental 
housing and Defense-area rent policy: In 
70 percent of all reporting cities, and even 
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in 66 percent of Defense-area cities, resi- 
dential rents, despite their slow steady 
recovery underway since 1933, are not to- 
day sufficient to justify investment in 
rental housing at present construction 
costs. 

There is practical present need for re- 
modeling old houses in 85 percent of the 
cities of the country, and in 92 percent of 
cities in Defense areas. 

There is present need for remodeling or 
reconditioning of industrial space in 53 
percent of the reporting cities (excluding 
cities that are strictly residential) and in 
53 percent of cities in Defense areas. De- 
fense activity has very perceptibly begun 
to affect both the supply and rent levels 
of business property. Downtown business 
property rents are higher than they were 
a year ago in 28 percent of all the cities 
reporting, and in 35 percent of Defense 
areas. Very few cities report a drop. Only 
2 percent of the cities, and only 1 percent 
of those in Defense areas, are on the down 
side. Subcenters hang behind only a bit 
in respect to demand and rentals. 


et 


Home Building Lagged in 


November 

New York, N. Y., Dec. 22—The Novem- 
ber record of contracts awarded showed the 
effect of curtailment of non-Defense con- 
struction. Last month’s contract total for 
the 37 eastern States amouned to $458,620,- 
000, a decrease of 24 percent from the Oc- 
tober figure, but, on the other hand, an in- 
crease of 21 percent over November, 1940, 
according to F. W. Dodge Corp. Part of the 
decline from October, however, is explained 
by the fact that the number of business 
days in November was fewer by four than 
the number in October. 

Non-residential building contracts in No- 
vember ran 30 percent ahead of the corre- 
sponding month of 1940; residential building 
ran 24 percent behind; public works and 
utilities ran 89 percent ahead. 

Commenting on the construction situation, 
Thomas S. Holden, president of F. W. 
Dodge Corp., stated: “Defense construc- 


tion programs are being stepped up con- 
siderably beycnd estimates made in mid- 
November by Governmental and _ private 
agencies. En.arged programs are being for- 
mulated for Army, Navy and air corps and 
for Defense plant expansion. Record-break- 
ing Defense plant expansion, seven-day three- 
shift Defense production, and unemployment 
in non-Defense areas—are likely to cause 
greater migration of workers to Defense 
areas than we have yet seen, tending to in- 
tensify housing shortages and Defense hous- 
ing needs. Next year’s construction volume 
is therefore apt to be considerably larger 
than appeared likely a few weeks ago. Even 
with non-Defense activity pared to a mini- 
mum, total construction expenditures next 
year may not lag far behind the post-depres- 
sion record volume of 1941.” 





Home Financing Volume 
Reached High 


Wasuinton, D. C., Dec. 22.—Home 
financing during October rose to a new high 
level of $448,000,000 in spite of a sharp drop 
in residential constriction due to restrictions 
resulting from the Defense program, say 
economists of the Federal Home Loan Bank 
Board. This represents a $23,000,000 in- 
crease over September non-farm mortgage 
recordings, and approximately $60,000,000 
over figures for October, 1940. The greatly 
increased sale of real estate is believed to be 
an important factor in the volume of Oc- 
tober mortgage recordings. 





To Exhibit Package Window 
at 15 Conventions 


Lumber dealers at fifteen association con- 
ventions will this year see demonstrations 
of Detroit Steel Products Company’s new, 
“Fenestra” package window—the steel case- 
ment window supplied glazed, with wood 
casing attached, and with all hardware and 
outside wood trim included. 


JIFFY - INSTALLED THE 


PACKAGE — 





A full-size model of the window will be 
used to demonstrate operation of the steel 
casement, construction of its wood casing, 
attachment of inside screen and outside wood- 
frame storm sash. A colorful background 
display will emphasize special appeals of the 
“Fenestra” unit to builders; dealers and home 
owners. 
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BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


150 cu, ft. concrete footing 

705 sq. ft. 3%” eonerete bsmt. floor 

18 sq. ft. 6” concrete siab (rear ent.) 
30 cu. ft. brick fir. & steps. (fr. ent.) 
570 cu. ft. conerete block walls 

26 lin, ft dbl chimney (furnace & firepl.) 
46 lin, ft. 8x12 flue lining 


ae 


WALLS & CEILINGS: 
2960 sq. ft. wall and ceiling to finish 


ROUGH HARDWARE: 


400 ibs. nails 
i( sets sash wts. & cord 
4 metal coal chute; fir, drain; cleanout dr. 


ROUGH LUMBER: 


3 pes. 6x6” 7° posts 
4 pes. 2°x8" 18° girder 


4 pes. 2°x8” 16° sill plates 

4 pes. 2°x8” 14° silt plates 

1 pe. 2°x8"” 10° sill plates 

65 pes. 2x10” 14’ sift & fir. Ists. 
pes. 2°xt0” 16’ sill 


2°x6” 14’ ceiling joist 











2 pes. 2x4” 18’ plates, coal bin 
300 ft. B.M. 1”x6” D&M sides, coal bin 
24 ft. B.M. 1"xi2” rough at door, coal bin 
2 pes. 2’x4” 14’ plates, storage 
180 ft. B.M. 1*x6” D&M sides, storage 
2 oe 5 ga 9’ str. carriage (str. gr. 


7 pes. 2°x10” 3° str. treads (str. gr. to 
mt,) 
{ pe. 2°x4” 12’ str. rail (str. gr. to bsmt.) 


MILLWORK: 


1 0.8. dr. fr. & trim 3/0x6/8—1% fr. 
1 0.S. dr. 3/0x6/8—1% 4 pan. 4 L fr. 
1 0.S. dr. frm. & trim 2/8x6/8 1%” rear 
1 0.S. dr. 2/8x6/8—1%4" 2X pan. i L 
5 sgl. wdw. frms. 10/12—13_" 12 L 
5 wdws. & trim 10/12—1%” 12 L 6/6 
2 pr. shutter 10/12 1%” 12 L detail 
| twin wdw frm. 10/12 1%” 12 L 
wdws. 10/12 1%” 12 L 6/6 
side 1.8. trim twin, detail 
wdw. frms. & trim 8/10—1%”" 12-L 
wdws. 8/10—1%” 12 L 6/6 
wdw. frm. & trim 10/10—-1%” 8 L 
wdw. 10/10—1%" 8 L 4/4 


sash frm. & trim 10/12—1%" 8 L 4 
wide 


sash 10/12—1%" 8 L 4 wide 

bsmt. sash frms, 10/14—1%" 3 L 

sash 10/14—1%" 3 L wide 

1.8. dr. frm. 3/0x6/6—1%—1 x52" 
1.3. dr, 3/0x6/6—1%" 5X panel coal bin 
sides plain 1.8. trim 34x32" 


1.8. dr. frm. 2/6x6/6—1%”. vider gee FN 


240 lin. ft. %x34" base shoe 

7 lin. ft. 34‘x16" shelving 

14 lin. ft. 34”x5” hook rail 

{ mantel shelf, detail 

1 kitehen case 3/0x3/0—24" detail 

{ kitehen ease '/2x3/0—24” detail 

| kitehen case 2/6x2/0—I4” detail 

1 kitehen case 2/6x3/10—14" detail 

| sink front 1/10x3/0 detail 

46 lin ft. %x1%4” cove ceiling mould. 
1 corner china case detail & med. case 
1 set grade stairs 3'3”, 4 risers, box 
{ set disappearing stairs 


EXTERIOR TRIM: 


64 lin, ft. 4x6” wood gutter (eave cornice) 
64 lin. ft. 1%@x2%2” mould (eave cornice) 
140 lin, ft. %4x2%" mould (eave cornice) 
ee ee, Coe 
76 lin, ft. 34x54” frieze 

2 pes. x52” 8! felene: eae 

2 pes. 34x24” 5’ mould curved 

2 flower boxes 10x10” 4’, detail 

4 flower box brackets, detail 

2 fluted pilasters 12” 8’ 


FINISH HARDWARE: 


1 each front and rear door lock 

i0 1.8. door leeks 

3 pr. 4x4” L.P. butts & serews 
10 pr. 3%x3'%" L.P, butts & screws 
13 pr. 2x2” hinges & screws, eases . 
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Are You 
Prepared-- 








to meet today’s new responsibility? 





Today we find ourselves faced with a War economy. Not only does it demand bil- 
lions of dollars, but it also imposes a new responsibility upon the lumber and building 
material industries—a PATRIOTIC responsibility. Materials, experience and ability 
as Builders must be at our Nation's disposal, to provide adequate shelter for soldiers 
and civilians. 


All of us must put our shoulders to the wheel, building MORALE as well as Homes 
and Cantonments. 


lf current needs for adequate housing are to be met, more new small homes must 
be built and many old ones remodeled. Such a program means many new sales op- 
portunities for Manufacturers, Wholesalers and Retailers alike. 


But along with this program comes this ever-existing but even greater problem— 
to whom can we safely extend credit? 


Here at Lumbermen's Credit Association we are geared to meet the industry's 
greater need for dependable credit information. For your benefit it is kept right 
up-to-the-minute with changes reported every three days. 





Many new concerns are starting in business. These are reported promptly in the 
TWICE-A-WEEK supplements, and represent excellent opportunities for new 
accounts. 


If you sell in wholesale quantities to buyers of lumber and allied products, you will 
find Lumbermen's Red and Blue Book Service an excellent paying investment. 






Let us PROVE the value of our complete service to you by thirty days use ON 
APPROVAL. There's no obligation, of course, and you can be your own judge. 











Write or wire us today 


Lumbermen’s Credit Association Inc. 


Executive Offices 


608 S. Dearborn Street 
CHICAGO 
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Associations’ Plans and Activities 


"What to Do In '42" Keynotes 
Northeastern Meeting 


RocueEster, N. Y., Dec. 19.—*What to do 
in ’42”’—more than the Northeastern Retail 
Lumbermen’s Association slogan, actually it 
represents the questions and the thoughts 
and the perplexities with which members of 
the industry are faced as they look forward 
to 1942. What kind of a year it will be, 
what new conditions will have to be met, 
what pattern of business activity will de- 
velop—these questions are more than of 
passing interest. The answers to them will 
determine the kind of business year which 
lies ahead. 

“What to do in ’42” was chosen as this 
year’s convention slogan by the Convention 
Committee because many Northeastern deal- 
ers want to know what to do in the year 
ahead in order to retain their business on 
levels which will be satisfactory, or at least 
sufficiently so, to permit them to carry on 
under our current war-time economy. 

The 48th annual convention of the North- 
eastern association once again will be held 
in New York City, at the Hotel Pennsyl- 
vania, January 27-28-29. Its keynote will 
be merchandising. It will give recognition 
to the limits which have been established on 
the use of critical materials. It will discuss 
ways and means of continuing building vol- 
ume in the face of restrictive orders. It 
will develop help for dealers in planning 
intensive cultivation of the farm repair and 
remodeling market. In fact, in a crucial 
year, the convention program will bring 
three interest-packed, dividend-paying days, 
containing a full measure of sound, down-to- 
earth, practical business helps and ideas. 

The meeting bids fair to be one of the 
best on record. Scores of manufacturers 
and wholesalers have indicated their desire 
to work shoulder to shoulder with their 
retail lumber and building material friends 
in helping to solve the problems which are 
ahead and in which they are equally inter- 
ested. 





Southern Pine Committee Extends 
War Effort 


New Or-eans, La., Dec. 1°.—A renewal 
of its pledge to service the Government’s 
lumber requirements in its war program, 
following the past eighteen months’ contribu- 
tion to its Defense program, was voiced by 
the Southern Pine Emergency Defense Com- 
mittee at a specially called meeting in New 
Orleans Dec. 12. The Executive Committee 
of the Southern Pine Association also met 
and unanimously extended its facilities and 
staff to assure maximum results by the 
SPEDC in the industry-wide program of 
service to the nation. 

At the morning devoted exclu- 
sively to industry’s part in the war effort, 
Chairman C. C. Sheppard stated that the 
p'rpose of the meeting was to set up ma- 
chinery to meet the country’s requirements 
for lumber in the most efficient manner 
possible. He called attention to the reservoir 
of experience gained by the lumber indus- 
try in the last war, and that this back- 


session, 


ground has helped the industry in mobilizing 
its forces to function during the present 
crisis. 

It was pointed out that for the past eigh- 
teen months a continuous program of cooper- 
ation has been in effect with the Government 
to assure an uninterrupted flow of Southern 
Pine lumber for defense projects. This has 
included work on specifications so that the 
requirements would conform to practical 
manufacturing conditions; the gathering and 
compilation of stock estimates showing the 
quantities of Southern Pine available for 
Defense constructicn ; assistance in purchases 
at lumber lettings and the maintenance of 
statistical data for ready reference by the 
(Government. 

Chairman Sheppard stated that industry’s 
program in the future will be determined 
by the requirements of the Government, and 
that the industry must be ready for any 
eventuality. Members of the committee and 
other manufacturers present agreed that the 
set up is such that the full resources of the 
forests and men in the industry can be made 
available quickly and efficiently. 

The Executive Committee of the Southern 
Pine Association and the Southern Pine 
Emergency Defense Committee met jointly 
at luncheon, and in the afternoon the former, 
with President Earl M. McGowin presiding, 
met to act upon recommendations made by 
the Defense Committee regarding the facili- 
ties of the association considered essential to 
servicing the Government’s requirements. It 
was unanimously voted to continue such 
services deemed necessary in the “all-out” 
war effort of the Southern Pine industry. 

The Executive Committee of the Associa- 
tion also approved the continuance of the 
association’s trade promotion program on the 
basis outlined at the mid-summer meeting on 
July 17. Other essential activities of the 
Association, such as traffic and transporta- 
tion, statistical, and conservation, will be 
maintained on their present schedule in the 
interest of the industry. 





Set Date for Northeastern 
Lumber Manufacturers 


New York, N. Y., Dec. 22.—From head- 
quarters of Northeastern Lumber Manu- 
facturers’ Association (Inc.), Secretary 
Broderick has issued the call for its annual 
meeting, the program for which marks a 
departure from the custom of previous years 
in that the business sessions will be held 
on Friday, Jan. 16, preceded on Thursday 
evening, Jan. 15, by a banquet at the Parker 
House, Boston, at 7 p. m. The guest speaker 
at this latter function will be United States 
Senator H. Styles Bridges of New Hamp- 
shire whose tonic will be “Things Current 
in Washington.” It is pointed out that Sen- 
ator Bridges is one of the recognized leaders 
in legislative affairs at Washington, who, on 
many occasions has exhibited a keen interest 
in the problems of the manufacturer of lum- 
ber in his State and throughout the north- 
eastern section of the country. A _ highly 
interesting program is being arranged for the 
business sessions on the following day. 


Society of American Foresters 


Elects New Officers 


WasuHincTon, D. C., Dec. 15.—Henry 
Schmitz, chief of the Division of Forestry, 
University of Minnesota, St. Paul, has been 
elected president of the Society of American 
Foresters. Dr. Schmitz will take office 
Jan. 1 and will serve for the two-year term 
1942-1943. He will succeed Dr. Clarence 
F, Korstian, dean of the School of Forestry, 
Duke University, Durham, N. C., who has 
been president since 1938. 

The election, held Dec. 13 by letter ballot 
under the system of proportional representa- 
tion, resulted in the selection of Shirley W. 
Allen as vice president. Professor Allen 
is on the faculty of the School of Forestry 
and Conservation, University of Michigan, 
at Ann Arbor. The president and vice 
president together with nine other members 
constitute the Council, which is the gov- 
erning body of the Society. 





Real Estate Association Meets 
in January 


The annual business meeting of the Na- 
tional Association of Real Estate Boards, 
at which will be chartered the general pro- 
gram of the association’s work for the year 
1942, will be held at White Sulphur Springs, 
W. Va., Jan. 23 and 24. 

Adaptation of the real estate assets and of 
real estate business services to the needs 
of a nation at war will be first order of 
business in the deliberations. Primary here 
are means for utilization to the fullest of 
the existing industrial plants for Defense 
production and for drawing all available 
existing residential structures into use where 
they will serve the needs of Defense workers. 

Formal installation of officers of the as- 
sociation and of its divisions for the year 
1942 is scheduled to take place at a closing 
banquet on Jan. 24. Philip W. Kniskern, 
Philadelphia, president of the association, 
will turn over the gavel to David B. Simp- 
son, Portland, Ore. 





New England Wholesalers 
Announce Speaker 


Boston, Mass., Dec. 22.—Dr. Allan T. 
Stockdale of Washington and New York, 
representing the National Association of 
Manufacturers, will be the guest speaker at 
the annual meeting of the New England 
Wholesale Lumber Association at the Uni- 
versity Club, Boston on Wednesday evening, 
Jan. 7, following the business session in the 
afternoon. Dr. Stockdale is ranked as one 
of the most eloquent speakers on the Amer- 
ican platform and is a trustee of the Emer- 
son College of Oratory at Boston. He served 
in France in World War I as a Red Cross 
field director, with the commission of cap- 
tain. He was with the Second Division near 
Soissons in July, 1918 at the opening of the 
big drive. 
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Hardwood Wholesalers Issue 


Program Announcements 


The program of the National Association 
of Hardwood Wholesalers annual, to be held 
Jan. 9 at the Lincoln Room of the Hotel 
LaSalle in Chicago, to date is as follows: in 
the morning the meeting will be opened by 
President Van Keulen, who will then intro- 
duce the mayor of Chicago, Edward J. 
Kelly; following this there will be an ad- 
dress by a representative of the Chicago 
Association of Commerce. A pilot of the 
Pan American Air Lines will show two 
technicolor movies: “By Air to Argentina” 
and “By Air to Alaska.” 

The business session will be held in the 
afternoon, with an address by the president, 
reports by other officials and election of 
officers. In the evening a banquet and 
program of entertainment is being planned. 
Although the program is not yet complete, 
this eighth annual meeting promises to be 
one of the association’s best. 





Carolina Dealers Make Plans for 
Convention 

Cuarotte, N. C., Dec. 23——Members of 
the Carolina Lumber and Building Supply 
Association (Inc.), are making plans to 
attend the annual convention which will be 
held in Columbia, S. C., at the Jefferson 
Hotel, on January 13-15, with “Building 
for Defense and Security” as the theme. 

Most of Tuesday, Jan. 13, will be mainly 
for a preview of exhibits in which new ideas 
and materials in the building industry will 
be shown. The conventon proper opens with 
the session of Wednesday afternoon, Jan. 
14, when dealers, wholesalers, manufacturers, 
and representatives of the Office of Produc- 
tion Management will discuss the problems 
of the industry. 

The second principal session will consti- 
tute a study of Defense taxation with the 
dealers learning what they face in the mat- 
ter of taxation, and considering how they 
are going to take care of their part in the 
Defense burden, and at the same time keep 
their businesses going. There will also be at 
this time a forum on what is ahead for 
1942 in wage and hour inspections and regu- 
lations. 

Another highlight of the convention is 
planned for the third session when the gen- 
eral topic will be “How to Stay in Business.” 
Advertising, promotion, and selling are the 
principal items to be considered, and there 
will be outstanding persons, known locally 
and nationally, to lead the discussion. 

Ben T. Day of Easley, S. C., is president 
of the association and E. M. Garner of 
Charlotte is executive secretary. 





American Wood Preservers An- 
nounce Preliminary Plans 


Wasuincton, D. C., Dec. 22.—Prelimin- 
ary news of the 38th annual meeting of the 
American Wood Preservers’ Association, to 
be held at the Nicollet Hotel in Minneapolis, 
Minn., Jan. 27-29, has been issued by that 
body. Included in the business program are 
papers of interest particularly to users of 
treated wood, which will be presented at 
the Wednesday morning, Jan. 28, session. 

Officials of the U. S. Forest Products 
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Laboratory and the Forest Products 
Laboratory of Canada will present papers, 
and in addition, there will be a number of 
technical papers presented by outstanding 
authorities in the industry. 

A complete schedule of reports of the 
standing committees is in prospect, and a 
heavy program of entertainment is planned. 





New England Body of Distributors 
Meet 


Boston, Mass., Dec. 22.—The New 
England group of Intercoastal Lumber Dis- 
tributors’ Association held its annual meet- 
ing at the City Club, Boston, recently, when 
Farnham W. Smith of Boston was reelected 
chairman of the group for the ensuing year 
and Ralph J. Evans, of Boston, and Thomas 
Tweedle, of Hartford, Conn., were continued 
as directors. Harry L. Martin, secretary and 
manager of the parent body in New York 
was on hand to report on intercoastal activ- 
ities for the year and as to the outlook for 
water shipments from the West Coast “for 
the duration.” 


Quebec Wholesalers Choose 
Officers for 1942 


MonTreaL, Que., Dec. 18.—At the annual 
meeting of the Quebec Province Wholesale 
Lumber Association held at the Queen’s Ho- 
tel in Montreal on Dec. 17, the election of 
oficers resulted in the following selections: 
Hon, President E. M. Ball, President J. Geo. 
Chalifour, Vice president Knox McLachlan, 
and Secretary-treasurer Gordon D. Grim- 
shaw. 

In his report, retiring President E. M. 
Ball stated: As long as I have been in busi- 
ness, I do not think I have ever known so 
many people running around endeavoring to 
ascertain how to interpret certain rulings, 
wondering what this or that meant, which 
was the proper way to handle some other 
complication, to say nothing of scouring the 
country endeavoring to locate blocks of lum- 
ber which some other lucky (or maybe un- 
lucky) dealer had not already pinned down. 
Anyway, I believe we have passed through 
the darkness now. Everyone seems to under- 
stand pretty well what is required and most 
of us appear to have reached the point where 
we can look around with a fairly clear con- 
ception of what is happening.” 








Coming Conventions 


Jan. 7—New England Wholesale Lumber 
Association, University Club, Boston, 
Mass. Annual. 

Jan. 9—National Association of Hardwood 
Wholesalers, Lincoln Club, La Salle 
Hotel, Chicago,. Annual. 

Jan. 12-14—Nebraska Lumber 
Association, City Auditorium, 
Nebr. Annual. 

Jan. 13-15—Carolina Lumber & Building 
Supply Association (Inc.), Jefferson Ho- 
tel, Columbia, S. C. Annual. 

Jan. 13-15—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 
Philadelphia, Pa. Annual. 

Jan. 13-15—Indiana Lumber and Builders’ 
Supply Association, Murat Temple, In- 


Merchants’ 
Omaha, 


dianapolis, Ind. Annual. 

Jan. 15-16—Northeastern Lumber Manu- 
facturers’ Association, Parker House, 
Boston, Mass. Annual. 


Jan. 17—Intercoastal Lumber Distributors’ 
Association, National Republican Club, 
New York, N. Y., at 12:00 noon. Annual. 


Jan. 20-22—Kentucky Retail Lumber Deal- 
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ers’ Association, Brown Hotel, Louis- 


ville, Ky.. Annual. 

Jan. 20-22—Northwestern Lumbermen’s 
Association, Minneapolis Municipal Audi- 
torium, Minneapolis, Minn. Annual. 

Jan, 23—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, 
Ind. Annual. 

Jan. 27-29—American Wood Preservers’ 
Association, Nicollet Hotel, Minneapolis, 
Minn. Annual. 

Jan. 27-29—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 


Jan. 27-30—Ohio Association of Retail 
Lumber Dealers, Hotel Cleveland, Cleve- 
land, Ohio. Annual. 


Jan. 28-30—Southwestern Lumbermen’s As- 
sociation, Municipal Auditorium, Kansas 
City, Mo. Annual. 


Feb. 3-5—Michigan Retail Lumber Dealers’ 
Association, Book-Cadillac Hotel, De- 
troit, Mich. Annual. 

Feb. 4-6—Lumber Dealers’ Association of 
Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual. 


Feb. 4-6—Iowa Retail Lumbermen’s Asso- 
ciation, Des Moines Coliseum, Des 
Moines, Iowa. Ninth Annual Building 
Material Exposition and Merchandising 
Clinic. 

Feb. 8-10—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, McClure 
Hotel, Wheeling, W. Va. Annual. 

Feb. 9-11—Canadian Lumbermen’s Asso- 
ciation, Mount Royal Hotel, Montreal, 
Que. Annual. 


Feb. 10-12—Illinois Lumber and Material 
Dealers’ Association, Stevens Hotel, Chi- 
cago. Annual. 


Feb. 17-19—Wisconsin Retail] Lumbermen’s 
Association, Milwaukee Auditorium, Mil- 
waukee, Wis. Annual. 


Feb. 19-20—Tennessee Lumber Millwork 
and Supply Dealers’ Association, Hermit- 
age Hotel, Nashville, Tenn. Annual. 

Feb. 19-21—Western Retail Lumbermen’s 
Association, Davenport Hotel, Spokane, 
Wash. Annual. 

Feb. 19-21—Ontario Retail Lumber Deal- 
ers’ Association, Royal York Hotel, To- 
ronto, Ont. Annual. 

Feb. 24—Northern Indiana and Southern 
Michigan Retail Lumber Dealers’ Asso- 
ciation, Indiana Club, South Bend, Ind. 
Annual. 

Feb. 26-27—Southwestern Iowa Retail 
Lumbermen’s Association, Chieftain 
Hotel, Council Bluffs, Iowa. Annual. 

Feb. 26-27—Virginia Building Material As- 
sociation, Roanoke Hotel, Roanoke, Va. 
Annual. Also, Roanoke National Home 
Show, Feb. 24-27. 








Seedlings Are Lumber Indus- 
try's Gift to the Forests 


SEATTLE, WaAsH., Dec. 22.—Industry is 
bringing gifts to the forest in the form of 
seedlings for planting on fire-denuded areas 
of private timberlands, the West Coast Lum- 
bermen’s Association said today. The Wey- 
erhaeuser Timber Co., according to the asso- 
ciation, is transplanting 1,485,000 one- and 
two-year-seedlings from the company’s Sno- 
qualmie Falls nursery. “With the Washing- 
ton State Division of Forestry planting 
5,000,000 seedlings in 1941, the new Forest 
Industry Tree Nursery at Nisqually going 
into production of 5,000,000 trees per year, 
and the State Forestry Department of Ore- 
gon expanding its tree nursery to a probably 
annual production of 3,000,000 seedlings, the 
one gap in Douglas fir timber cropping 
promises to be filled,” the association stated. 
“This gap is fire-devastated State and private 
forest lands, principally the result of man- 
caused fires.” 
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R - é () R ES TAT () N OF GEORGIAN’S HOLDINGS 
py ease BEEF CATTLE 


LARGELY FINANCED 


Gordon E, Reynolds, president of Reyn- 
olds Bros. Lumber Co., Albany, Ga., and 
also president of the National Hardwood 
Lumber Association, has long been identi- 
fied with the practical conservation move- 
ment of the South. Reynolds Bros. is a 
company with a big mill capacity, producing 
hardwoods, red cypress and shortleaf. 

The conservation program, as Mr. Reyn- 


olds describes it, is a comprehensive move- 
ment; including not only reforestation and 
protection of forests but also the protection 


of wild life and the practical development 
of agriculture. All of these efforts fit to- 
gether in a master plan to make the fullest 
use of the soil and its products. 

“Tt’s true that Georgia does not produce 
as much footage of lumber as it did a gen- 
eration ago,” Mr. Reynolds said. “But from 
the point of view of the State’s income and 
welfare, the volume of lumber is not the 
correct measurement. Measured in dollars, 
the lumber production of Georgia is as im- 
portant as it ever was. Older manufacturers 





can remember when the best trees of the 
State were turned into lumber that sold at 
$10 a thousand. The fact that lumber sells 
for more in these days is an indication of 
its importance in national economy. The 
conservation movement is a long-range plan 
to supply this market on a continuing basis 
and also to build up the State’s resources. 

“There is a State nursery here,” Mr. 
Reynolds added, “that raises and distributes 
millions of seedlings. This has a double 
benefit. It furnishes trees for lands suited 
to reforestation, and it helps convince our 
people that the forests are valuable to the 
State. They see these trees being planted, 
and that impresses the practical usefulness 
of preventing forest fires. What good is it 
to plant trees if they’re later burned up? 
It's making Georgians conservation minded. 
The total effect is a real co-operation in re- 
storing forests to lands suited to the grow- 
ing of trees. It’s making a real future for 
the lumber industry of the South. 

“Dr. Milton P. Jarnagin, of the University 
of Georgia, is an extraordinary man who 
has been of much service to the State. It 
is his theory that the area should be divided 
roughly into thirds; forest lands, crop lands 
and grass lands. Georgia still produces 
much cotton; but it is producing still more 
feed crops and livestock. Livestock produc- 
tion can be fitted in well with reforestation, 
and this is where we come in. 

“Much is being said in these days about 
‘double-duty acres’; and this means practi- 
cally the growing of cattle on reforested 
lands. Reforestation as first practiced was 
an expensive undertaking. Trees grow fast 
down here; but if a person grows only trees 
he has to wait 25 years or more to get any 
return for his work. Cattle don’t hurt young 
upland pine or swamp hardwoods. They 
produce regular income from the land while 
the trees are growing. They also keep down 
the coarse undergrowth that is always a fire 
hazard. They make possible a_ practical 
method of growing young timber.” 

Mr. Reynolds practices these methods. 
The Reynolds Bros. company has a farm or 
tract of some 30,000 acres, laid out with 
fire breaks, roads and bridges. During the 
past year Mr. Reynolds has sold some $26,- 
000 worth of cattle. He is also a noted 





Brood cows (above), polled Hereford 
bulls (center) and the 1941 calves 
(below) complete a herd improvement 
cycle that produces profit from breed 
beef cattle to pay large part of cost 
of growing new timber for Reynolds 
mill. Georgia led all States in tree 
planting in 1940 
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GORDON E. 
REYNOLDS, 
Albany, Ga.; Lum- 
berman Who 
Raises Beef Cattle 
as Part of Large 
Reforestation 
Project 


horseman; producing, among others, the fa- 
mos “walking horses” of Georgia. 

Mr. Reynolds, through his connection with 
the Union Live Stock Co., knew that there 
was a market for animals ready for slaugh- 
ter, and especially so at some seasons, and 
he set out to raise high grade beef cattle. 
He realized that the farmer’s method of buy- 
ing cattle in spring and selling them in fall 
is overdone, though there is an outstanding 
opportunity to profit by grazing cattle, after 
harvest, on stalks and other field waste. 
And he regards as poor business the prac- 
tice of some Georgia farmers of shipping 
cattle at about $20 a head to Virginia, Ken- 
tucky and Tennessee for final fattening, be- 
cause he believes that these can be con- 
verted, by the raising of grain crops, into 
slaughter cattle bringing $70 or above. Time 
of marketing is of first importance, however, 
for supply of cattle is large in the fall, while 


Logs are being unloaded in the yard 
of the Reynolds Bros. Lumber Co., 
Albany, Ga. 
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the packers find offerings scarce in May to 
July. Mr. Reynolds saw the possibility of 
putting the cattle raising business on a sound 
basis by producing fat cattle for delivery to 
the packers throughout the year. He feels 
that an industry on such a basis would re- 
deem the lands of his section. Some years 
ago, there weren’t good local markets, but 
a number of new packing plants have been 
opened throughout the State and have 
greatly increased the opportunities for prof- 
itable marketing. 

The objective of Mr. Reynolds’ cattle op- 
erations was to raise a grade beef type of 
animal through the building up of a herd 
from native cows, by the use of thorough- 
bred bulls. His first thought was to put 
1,000 head on the land, but he wisely took 
the advice of an experienced livestock man, 
to “grow into the cattle business.” So the 
first winter there were only 50 head of 
native cattle, and these were fattened on 
the heavy growth in the lowland canebrakes. 
Mr. Reynolds freely admits that he had the 
advantage of starting when cattle were 
cheap, and that he has had the aid of a 
rising market. His first stocker cows were 
of questionable breed, but the quality of the 
herd has been constantly improved by the 
use of thoroughbred bulls. Recently it has 
numbered 1600 grade cows, fifty-two fine 
bulls, etc., also calves and other types. 

In reviewing the conditions that determine 
the success of a cattle-raising venture, Mr. 
Reynolds mentions the necessity of having a 
close-by supply of good water available for 
use during dry seasons, with a portion of 
the pasture equal to enduring drouth. It is 
desirable to provide winter pasturage, thus 
reducing feed costs, through planting a crop 
for grazing, and, as insurance against short- 
age of winter feed, to store a supply. The 
brood herd must have sufficient food to keep 
it in good shape throughout winter, and 
though the problem of providing it is not 
yet quite solved, Mr. Reynolds is hopeful, 
as the result of his studies and experiments, 
of devising a suitable winter-feeding method. 








Freight Cars on Order Double 
Last Year's Total 


WasHincton, D. C., Dec. 22.—Class | 
railroads installed 72,440 new freight cars 
in service in the first eleven months of 1941, 
the Association of American Railroads has 
announced. New freight cars put in service 


in the same period last year totaled 59,473. 
Of the 1941 number, 39,205 were box: 28,786 
coal; 1,682, flat: 2,007, refrigerator; 145, 
stock, and 615 miscellaneous. Class I rail- 
roads on Dec. 1, this year, had 76,942 new 
freight cars on order, compared with 30,684 
same day last year. This vear total included 
50,968 box, 21,592 coal, 304 stock, 1,961 flat, 
1,583 refrigerator, and 734 miscellaneous. 
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Lumber Company, 

Manufacturers of 

“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 


NDUSTRIA 





YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 





Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 



















MFMA 








|TMICHIGAN DIMENSION CO. 











Formerly Brown Dimension Co 


MANISTIQUE, MICHIGAN 








WHITE PINE (2t—,_ 


Al so California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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AMERICAN LUMBERMAN, 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
431 Se. Dearbers St.. CHICAGC 





42 


Amemcanfiumberman 


HERE’S WHAT’S NEW 


New Booklet About Plywood 
Issued 

An interesting eight page folder recently 
released by Durez Plastics & Chemical, Inc., 
North Tonawanda, N. Y., is entitled The 
New Resin-Bonded Plywood. It contains a 
brief history of the plywood industry, de- 
scribes present day methods of manufacture, 
and illustrates the uses of this new struc- 
tural material, including a discussion of its 
application in aircraft. This resin bonded 
plywood, is now being purchased in large 
quantities by the Government for mosquito 
boats, barracks, and similar purposes. The 
company expects it to find acceptance in the 
fabricated house industry when the emerg- 
ency has passed. A copy of the booklet may 
be secured at no cost by writing direct to 
the company. 





New Bathroom Cabinet Uses 
Fluorescent Lights 


The most recent model of “Miami” bath- 
room cabinets manufactured by the Miami 
Cabinet Division of The Philip Carey Manu- 
facturing Co. has fluorescent lighting fixtures 
as an integral part of the unit. The chom- 
ium plated fixtures have an electrical out- 











let to facilitate the use of an electric razor 
or curling iron attachment. The cabinets are 
shipped complete with light bulbs. Further 
information is available from Dept. AL of 
the Miami Cabinet Division of The Philip 
Carey Manufacturing Co. Middletown, 
Ohio. 





Free Book Helps Dealers Interest 
Contractors in Timber Design 


New Jobs in Our Town That Can Best be 
Built of Wood is the title of a new 20 page 
book designed to be distributed by lumber 
dealers to contractors. It was published by 
Dept. KK of the Timber Engineering Co., 
1337 Connecticut Ave., Washington, D. C. 
In effect, the book is a message from the 
dealer to his contractor customers, and does 
a remarkable job of showing the contractor 
reader how he can continue to do heavy 
truss work with his regular crew by switch- 
ing to lumber as his medium. It emphasizes 
the fact that with “Teco” connectors, trusses 
can be built from regular dimension that a 
lumber dealer commonly carries in stock and 
can supply immediately. The connectors are 


also readily available for non-defense con- 
struction. The book offers dealers and con- 
tractors the full assistance of the Timber 
Engineering Co. with “Teco” construction 
details which are said to be not difficult. 
The company will send to a dealer as many 
copies of the book as he believes he can use 
effectively. There is no charge. 





New Portable Electric Saw 
Announced 
Announcement has just been made of the 
addition of a new 8% inch “Skilsaw” to the 
line of portable electric tools manufactured 
by Skilsaw, Inc., 5033 Elston Ave., Chicago, 





Ill. The 


Model 825, 
depth of 254 inches in wood. 
lumber up to 2% inches thick at 45 degrees; 


cuts to a 
It bevel cuts 


new saw, 


cuts aluminum and copper up to ™% inch 
thick, lead sheets up to one inch thick. The 
blade has a free speed of 3000 r.p.m. and 
is protected by an automatic telescoping 
guard that rotates on ball bearings. It is 
designed for use with abrastive discs to cut 
and score stone, etc. The new model weighs 
18% pounds and is 18 inches long. Com- 
plete information is available from Skilsaw, 
Inc. 





Trailer Company Offers 1942 
Calendar 


An attractive full-color poster of a typical 
highway scene with a truck-trailer driver 
acting as the “friend-in-need” of a motorist 
tops a 1942 calendar now available from the 
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advertising department of the Fruehauf 
Trailer Co., Detroit, Mich. Each monthly 
sheet of the calendar pad itself carries a 
message on the contribution of 
transportation to the nation. 


highway 
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Free Books Show Use of Decora- 
tive Insulation Board 


A book suggesting a number of effective 
uses of “Temlok,” an all-purpose insulation 
board, is available for a limited time at no 
cost from the Building Materials Division 
of the Armstrong Cork Co., Lancaster, Pa., 
manufacturers of “Temlok De Luxe,” “Tem- 
lok” lath, and “Temseal” sheathing. Full 
color illustrations are used in several in- 
stances to present these attractive rooms, and 
a discussion of the insulation problem is 
included. 





Free Chart Describes Uses of All 
Types of Plaster 


A comprehensive new reference chart 
which describes the uses and advantages of 
all types of interior plaster has been prepared 
by the United States Gypsum Co., Chicago, 
Illinois. Also included is a glossary of 112 
plastering terms. The chart is free to all 
who request it. Base coat plasters, prepared 
finishing plaster, job mixed finishing plasters, 
and limes and gauging for job mixed finishes 
are explained and described in great detail. 





New De-odorized Paint 
Available 


A new de-odorized paint named “Valdura 
No-Odor,” has been developed by the Amer- 
ican-Marietta Co., 43 E. Ohio St., Chicago, 
Ill., and is said to eliminate discomfort 
caused by strong odors 
from fresh paint. It 
is particularly suited, 
therefore, to use in 
stores, hotels, institu- 
tions, etc. The paint 
sets in three hours and 
is completely dry in 
12 to 15 hours. It 
may be used on plas- 
ter, wall board, wood, 
cement, brick or metal 


Th 
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and is available in 
flat, egg-shell and 
gloss finishes. Cover- 


age is 700 square feet 
to the gallon. Its heavy 
consistancy speeds ap- 
plication. All finishes 
are said to be washable and colors are de- 
signed not to fade or dull. The new paint is 
available in white, cream, ivory, buff, grey, 
blue and green. It is not a premium price 
product. 








Catalog Presents Extruded Col- 
ored Plastic Trim 


A new catalog of extruded plastic decora- 
tive trim manufactured by R. D. Werner 
Co., Inc., 380 Second Ave., New York, N. Y., 
has been prepared by that company and is 
available upon request. “Wernco Plastik- 
trim” is made in five colors, and each of the 
colors and shapes available are illustrated in 
the catalog. Several installations are also 


pictured. The Werner company was recently 
awarded the 1941 special award for extruded 
plastic shapes in the Modern Plastic Compe- 
tition. 
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"Alternate" Floor Finish 
Announced 


n “alternate” floor finishing product which 
is said to combine the sealing qualities of 
shellac and the filling properties of paste 
filler has been announced by the O’Brien 
Varnish Co., 101 N. Johnson St., South 
Bend, Ind. The new product is named 
“Adamantean Filler & Surfacer,” reminis- 
cent of an older product of the same name 
sold by O’Brien during the first World War. 
It may be applied to any new or re-sanded 
floor, is said to impart no color and to serve 
as a base for a gloss varnish, dull varnish 
or wax finish coat. It is said to be easy to 
apply, and does not need to be wiped off 
after application. Full information is avail- 
able from the O’Brien company. 





Books 


Available either in ten paper bound books 
or in two cloth bound volumes is a project 
series entitled Things to Make and How to 
Make Them, published by The Manual Arts 
Press, Peoria, Ill. The first of the booklets 
discusses the home workshop, the others 
suggest things to make for the camp and 
game room, for the lawn and garden, for 
the home, etc. One book gives working 
plans for tables, another for dressers, chests 
and other articles of furniture. The two 
cloth bound volumes sell for $3 each, the 
first of the paper bound series for 75 cents 
and the other nine at 50 cents each. 


LEGAL 


of ots 
CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE BUSTED BANK 


“You owe us $300 that’s past due,” the 
salesman explained. 

“Here’s a check on my local bank in pay- 
ment, and there’s money in the bank to pay 
it, but you’ve got to cash it at once, and if 
you hold it you hold it at your own risk,” 
Curley Beecher explained. 

“Hand over your check,’ the salesman 
suggested. 

“But I want a receipt before I do.” 

“You can’t expect a receipt until the 
check’s cashed,” the salesman demurred. 

“If I don’t get a receipt, you don’t get the 
check,” was Beecher’s final word, the sales- 
man capitulated, wrote the required receipt, 
and accepted the check. 

This conversation took place on a certain 
Saturday afternoon, the salesman immedi- 
ately forwarded the check by mail to the 
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head office of his company in another state, 
and requested that the check be endorsed 
and returned to the salesman, so that he 
could present it for payment at the local 
bank on which it was drawn. 

Sunday was a quiet day, Monday and 
Tuesday the local bank was open as usual, 
paying checks, and transacting ordinary 
banking business, but when the doors closed 
Tuesday afternoon they closed for good, and 
the State Banking Department took charge. 

Wednesday morning the salesman _re- 
ceived the check from the head office, took 
it to the bank, and found a sign in the win- 
dow which said “nothing doing,” or words 
to the same effect, whereupon he went back 
to Beecher, demanded payment, and_ re- 
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ceived the same reply. 

“T warned you that the check must be 
cashed at once, you didn’t present it within 
a reasonable time, and that relieves me,” 
was Curley Beecher’s contention, and the 
Supreme Court of Oklahoma in a case re- 
ported in 221 Pacific Reporter, 1003, de- 
cided that he was right. 

“Where a check is drawn and made pay- 
able to a payee, residing in a place distant 
from the place of payment, the rule of law 
allowing a reasonable time for the passage 
of the check by United States mail to and 
from the resident of the payee has no appli- 
cation, where the payee accepts the check 
with notice that any delay in presentment 
of the check is dangerous,” said the Court. 
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DONALD M. NELSON, Di- 
rector, Supply, Priorities & 
Allocations Board, Washing- 
ton, D. C. 


JOHN M. HAYNES, Chief, 
Construction Branch, Division 
of Civilian Supply, Office of 
Production Management, 
Washington, D. C. 


W. D. CONNOR, JR., prin- 
cipal industrial specialist in 
charge of Lumber Section, 
Office of Production Man- 
agement, Washington, D. C. 


JOHN M. OLIVER, JR., 
Building Materials Section, 
Division of Civilian Supply, 





ATTENTION LUMBERMEN 


Our Government needs to know how you feel about repairing 
and remodeling, and the building of tenant houses for married men 
on farms. Read the petition on page 17. 


Write now to one of the following: 


Tell them that you want to serve your country—that to do it you 
need to sell lumber, and that you need nails and hardware—modest 
amounts. Ask them to grant your request. 


Office of Production Man- 
agement, Washington, D. C. 


SULLIVAN W. JONES, 
Chief, Defense Housing Pri- 
orities Division, Office of 


Production Management, 
Washington, D. C. 


ARTHUR D. WHITESIDE, 
Office of Production Man- 
agement, Washington, D. C. 


R. W. HORTON, Office of 
Production Management, 
Washington, D. C. 


CONSTANT SOUTH- 
WORTH, Office of Price Ad- 
ministration, Washington, 


D. C. 








Sell Wooden Boxes for Ship- 
ping Gift Celery 


Denver, Colorado, 
are capitalizing this year on the million dol- 
lar celery business by making wooden boxes 
for shipping gift celery. Formerly, paste- 
board cartons were used almost exclusively, 
but the soaring price of paper products this 
year has increased their price from seven 
and one-half to fifteen cents, while wooden 
boxes may be retailed at 10 cents. 

Some shippers prefer the wooden boxes 
to the cardboard because they stand up under 
long shipment. 


Lumber companies in 


The celery has to be iced 
and they claim that when the ice melts, as 
most of it is bound to before it reaches its 
destination, the cardboard box gets wet and 
limp. 





Offers Forestry Fellowship 


Moscow, IpAHo, Dec. 20.—The School of 
Forestry, University of Idaho, announces a 
fellowship in beginning Feb. 1, 
1942. The fellowship is open to any student 
with. a bachelor’s degree in forestry and a 
major in range management. Experience in 
field work or research related to range 
management is highly desirable. A _ stipend 
of $600 is payable in ten monthly install- 


forestry 


ments. In addition to the stipend, the Fellow 
is assured 31% to 4 months summer employ- 
ment. 


It is expected that the major portion of 


his school time will be given to research 
and classes. A maximum of twelve clock 
hours per week may be required for general 
assistance in the school. Letter of applica- 
tions should be submitted not later than Jan. 
20 to the Dean of the School of Forestry. 





Hymeneal 


The engagement of Miss Marie Bobrin- 
skoy to Edwin Folsom Davis, son of Mr. 
and Mrs. Minot Davis of Tacoma, Wash., 
was announced December 14 by Miss Bo- 
brinskoy’s uncle and aunt, Mr. and Mrs. 
Theodore Pletscheeff of Seattle. Mr. 
Davis’ father is a prominent executive of 
the Weyerhaeuser Timber Company. Miss 
Bobrinskoy is the daughter of Count 
Alexis Bobrinskoy of Paris and the late 
Countess Bobrinskoy. Mr. Davis was grad- 
uated from Harvard, where he was a 
member of the Hasty Pudding and the 
Fox Clubs. 
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Los Angeles Revises Code 

Los ANGELES, CALIF., Dec. 20.—Represen- 
tatives of the West Coast Lumbermen’s As- 
sociation, the Los Angeles Brick Exchange 
and other building supply organizations and 
contractors attended the first of a series of 
public hearings on Los Angeles’ proposed 
new building code before the City Building 
and Safety Commission on Dec. 10. The new 
code, Gilbert E. Morris, superintendent of 
the Building and Safety Department, told 
the commission, will save approximately 
$500,000 a month to the building industry. 





Frame Residence Costs 
Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by FE. H. Boeckh & Asso- 
ciates (Inc.), Cincinnati, Ohio, covering 
frame residences : 





19388 19389 1940 Dee. 

Area— Avge. Avg. Ave. 1941 
MATOMTA 2.055. 81.6 82.8 88.1 98.8 
jaltimore ..... 31.95 93.5 2100.2 1175.1 
Birmingham ... 86.3 87.8 92.4 105.0 
Co ee 104.1 106.2 111.7 122.9 
CRIGRSHO 2.5. sb ice 107.9 110.6 117.3 129.1 
Cincinnati 100.4 103.2 105.9 116.2 
Cleveland ..... 105.8 106.2 107.8 122.7 
i) 91.2 95.1 100.7 112.2 
be, 109.0 112.1 110.6 120.2 
ti | 97.1 98.8 103.3 117.0 
Kansas City 102.5 104.4 109.3 119.7 
Los Angeles... 89.7 93.6 96.3 :118.4 
Minneapolis 101.2 101.9 106.1 119.6 
New Orleans... 86.3 89.0 97.3 108.4 
New York City. 118.9 122.1 124.6 139.7 
Philadelphia 93.8 99.2 103.0 117.5 
Pittsburgh 112.7 113.8 115.0 128.2 
ot. Leute ...... 104.1 107.0 109.2 120.3 
San Francisco. 97.7 99.2 100.7 117.4 
a 96.5 96.7 99.0 113.4 





Manufacturer's Softball Team 
Wins Trophy 


PHILADELPHIA, Pa., Dec. 22.—The Henry 
Disston & Sons, Inc. softball team this year 
won 18 of its 19 games in the Philadelphia 
Northeast Industrial Conference Softball 
League, thus winning one leg on a rotating 
silver cup, and a permanent trophy award. 
The team also won an award as runner-up 
in the Philadelphia Daily News Contest. 

Because the team announced that it would 
take on all comers, it played 65 games this 
season, of which it won 57. Many of its 
opponents were teams with outstanding 
records. 

The Disston company has long encouraged 
athletics among its employees and for more 
than 25 years has maintained an athletic 
field adjacent to its factory. Disston em- 
ployees have a basket ball team, a 
team, a hardball baseball team, a 
roller skate hockey club, and an inter-de- 
partment bowling league. 


also 
soccer 


Thomas H. Sims, Diss- 
ton Softball Team 
manager, (right) pre- 
senting trophies won 
by the team this year 
to S. Horace Diss- 
ton. A. D. Catalano, 
captain of the team, 
is at center. The Diss- 
ton athletic field 
score board indicates 
the record made by 
the team in_ the 
Northeast — Industrial 
Conference Softball 
League. 
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Among Lumbermen’s Clubs 


Cincinnati Lumbermen Enjoy 
Visit from Santa 


CINCINNATI, Onto, Dec. 16. — With 
Clem Hellmann, Hellmann Lumber & 
Manufacturing Co., as Santa Claus, The 
Cincinnati Lumbermen’s Club held its an- 


nual Christmas Party in the ballroom of 
Hotel Metropole on Dec. 15. A merry com- 
pany of over 250 members of the trade and 
their friends were startled when Hellmann 
broke into the hall while they were dining. 
A six-foot bag of horns, whistles and other 
noise-makers was soon emptied, with bed- 
lam ensuing—men will be boys. Then fol- 
lowed a floor show, with President Amor 
S. Kapp, Paul Allison of WLW, Harold 
Peirce, Ed Lowther, E. G. Garties and others 
essaying the role of master-of-ceremonies. 
The hall was elaborately decorated for the 
occasion, a military note predominating. 





Memphis Lumbermen's Club 
Holds Election 


Mempuis, TENN., Dec. 15.—William 
Whitman, DoSoto Hardwood Flooring Co., 
was elected to the presidency of the Lum- 
bermen’s Club of Memphis recently, nar- 
rowly defeating George T. McCall of the 
J. C. Pennoyer Co. Mr. Whitman, who 
succeeds Richard H. Bodine, will be in- 
stalled in January. 

Others elected were: first vice president, 
James E. Stark; second vice president, 
Hosea Z. Longwell; secretary-treasurer, 
Gerald A. Sudduth; directors, J. L. Lott, 
Charles Phillips, V. O. Woodruff and Mat- 
thew Speltz. The election was held at 
Hotel Gayoso, erstwhile long-time meeting 
place of the club, and was accompanied by 
a banquet, floor show and other diversions. 





Buffalo Club Has Ladies' Day and 
Dinner 

3UFFALO, N. Y., Dec. 20—The Buffalo 
Lumber Exchange held a ladies’ party and 
dinner recently at the University Club. The 
attendance was larger than anticipated, about 
seventy attending. A feature of the occasion 
was the showing of motion pictures, supplied 
by the Red Cedar Shingle Bureau and the 
Weyerhaeuser Sales Co. The pictures were 
greatly enjoyed. They covered timber and 
mill operations, and the shipment of finished 
lumber as well as shingles. Scenic views were 
also shown, including some of San Francisco 
and the mountainous country of the Far 
West. Oliver J. Veling, president of the 
exchange, presided. 





Toronto Lumbermen Hold Annual 
Meeting 

Toronto, Ont., Dec., 19.—The Lum- 
bermen’s Section of the Toronto Board of 
Trade held its annual meeting on Dec. 18. 
W. J. LeClair, chairman, presided. Last 
year’s officers and directors were reelected, as 
follows: Chairman W. J. LeClair; Vice- 
chairman V. G. Moore: committee, W. R. 
Bond, J. B. Jarvis, J. L. Macfarlane, V. 


Moore, and Ivan Welsh. F. D. Tolchard, 
secretary-treasurer of the section, submitted 
a report on its activities during the year. 
A lot of good work was reported, including 
representation of the interests of the lum- 
ber trade in connection with city planning, 
city zoning, building by laws, etc. 

A motion was carried offering full co- 
operation to the Canadian Lumbermen’s As- 
sociation if it undertakes a plan for pro- 
motion of the greater use of lumber. 





Columbus Lumber Groups Hold 
Christmas Party 


CoL_umMBus, Ou10, Dec. 19.—The Women’s 
Club of Lumbermen and The Lum- 
bermen’s Club of Columbus gave the lumber- 
men of Central Ohio and their families a 
Christmas Party at the American Legion 
Hall, Dec. 18. Special music, accordian 
solos, was supplied by Aline Distlehorst, 
Anice Downey and Frankie Ongaro; they 
also played for the Christmas carols sung 
by the entire group. The party started with 
a buffet supper. Seventy-six adults and 
forty-one children attended. The children 
were kept busy with games, the winners of 
each receiving the game for his award. 





Lubmermen at Party Hear Official 


Toronto, Ont., Dec. 19.—The annual 
Lumbermen’s Party given by the Wholesale 
Lumber Dealers Association (Inc.), (To- 
ronto), was held at the Granite Club, on 
Dec. 18. The largest attendance ever secured 
for this event was on hand. C. R. Burgess 
presided, with Alf. Read, L. D. Barclay and 
P. L. Canfield looking after various por- 
tions of the entertainment. Farquhar Oliver, 
Minister of Welfare and Public Works for 
Ontario was the speaker for the evening. He 
gave a forceful address on democracy’s 
struggle. 





e e 
Fills Vacancies 

New York, N. Y., Dec. 22.—To fill va- 
cancies created by the death of Walter B. 
Harris, vice president, treasurer and a di- 
rector of The Ruberoid Co., several appoint- 
ments have been made by the directors of 
that firm. 

George F. Kerr, manager of the com- 
pany’s New England division with headq-ar- 
ters at Millis, Mass., was elected a director. 
Samuel P. Moffit, vice president and direc- 
tor, was made a member of the executive 
committee, and G. F. Bahrs, assistant treas- 
urer, was named treasurer. 

All of the men have been with the com- 
pany for 11 years or more, Mr. Kerr and 
Mr. Moffit having formerly held executive 
positions with firms that were acquired by 
Ruberoid. 





7 e 
Ship Ties to Iran 
3END, WaAsH., Dec. 17—A 
million-foot cargo of railroad ties, consigned 
to Persia, is being assembled at the Port 
of Willapa Harbor dock here by the Tozier 
Tie Mill and Art Piere, tie operator. 
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Cut from choice Arkansas 
Oak, DIXIE Brand Flooring 
is beautiful in grain and 
finish, uniformly fine in tex- 
ture. Remember, we do not 
make the MOST Oak Floor- 
ing, but we DO make the 
BEST. Write for samples 
and prices. 


W.R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 


ORIGINAL 


ellow Pine 


Grade-Marked Lumber 
offered by 


e Weese 


For 44 years the A. DeWeese Lum- 
ber Company has been serving the 
lumber trade. We _ specialize in 
Mixed Cars of high-grade Dimen- 
sion, Boards, Shed Stock, Finish. 
Quick shipments of top-quality 
lumber. 


A. DEWEESE LUMBER CO. 





PHILADELPHIA, MISSISSIPPI 











‘Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 
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Harold K. Wilson, Harbor Plywood Corp., 
has been elected first president of the newly 
organized Hoquiam (Wash.) Lions club. 

Russell R. Moore, sales executive of 
Mason Lumber Co. at Jacksonville, Fla., was 
elected president of Southside Business 
Men’s Club of that city. 

Cliff W. Hagemeyer, president C. W. 
Hagemeyer Lumber Co., is on a fishing ex- 
pedition in the Southlands. He will return 
on January 12. 


A. E. Wolff, Rounds Trading Co., San 
Francisco, Calif., has been elected to the 
executive committee for 1942 of the Foreign 
Trade Association of the San Francisco 
Chamber of Commerce. 

E. M. Bonner, Atlas Lumber Co., has 
returned from his annual hunting trip in 
Pennsylvania with an eight-point buck in 
tow, immediately setting the date for a few 
of his friends to dine with him. 


John C. VanEtten of the West Coast 
Lumbermen’s Association addressed a dinner 
meeting of the Wood Products Institute of 
Greater St. Louis at the Gatesworh Hotel 
recently. About 100 local dealers attended. 
His talk was illustrated with a motion pic- 
ture. 

The many lumbermen friends of Mrs. Ruth 
E. Conway, for the past 20 years with 
the Washington Forest Fire Association, will 
miss her gracious personality in the future. 
Mrs. Conway has retired from a successful 
business career. She is now visiting relatives 
in California. 

Hubert K. Whitmer, of the Whitmer- 
Jackson Co., Buffalo, N. Y., lumbermen, and 
Mrs. Whitmer will spend the Christmas holi- 
days with their daughter, Mrs. Roger C. 
Lyndon and Mr. Lyndon in Atlanta, Ga. 

A. G. McIntosh, formerly a South Mis- 
sissippi lumberman and recently connected 
with the Defense program, has opened a field 
office at Jackson, Miss., for contract dis- 
tributions division of the Office of Produc- 
tion Management. He will assist small quali- 
fied manufacturers to share in Defense con- 
tracts. The office is in the Tower Building. 


William B. Downs, special representative 
of Lumbermen’s Credit Association (Inc.), 
returned to Chicago this week from an ex- 
tended trip to the West Coast. He visited va- 
rious cities from Vancouver, B.C., south to 
San Francisco, and was in Aberdeen, Olympia 
and Portland during blackouts. Mr. Downs 
reports that business on the Coast is good 
and an optimistic feeling prevails for 1942. 

Timber is capable of carrying its load 
in defense of these United States, Roderic 
Olzendam, public relations director of the 
Weyerhaeuser Timber Co., assured the Ta- 
coma (Wash.), Kiwanis club in a recent 
talk. He said that if every tree growing 
today stopped all growth for 37 years, there 
would be enough timber to carry the na- 
tion through an emergency of that duration. 


The forests of Montana, Idaho and Wash- 
ington, embraced in what is known as the 


Inland Empire, will provide the nation with 
about 3,000,000 Christmas trees according to 
estimates made by the district foresters office 
in Missoula. It was estimated last year that 
this region supplies about one-fifth the na- 
tion’s supply. Judicious cutting provides 
a thinning of stand that is beneficial to forest 
growth, say forestry officials. 


Through E. J. Scofield, secretary, Jas. A. 
Smith Lumber Co., of Osage, Iowa, has ad- 
vised the AMERICAN LUMBERMAN that it has 
discontinued its yards at McIntire and Ken- 
sett, Iowa. The stock of goods at McIntire 
has been moved to Riceville, where they are 
in business, to take care of former customers 
at McIntire, and the goods at Kensett is be- 
ing brought to Osage. 


Thompson Yards (Inc.), through its Aber- 
deen division, announces that it has pur- 
chased the stock and good will of Farmers 
Lumber Co., of Gackle, N. D. Announce- 
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ment of the change was made by T. B. 
Anderberg, division manager. H. H. France, 
previous secretary, treasurer and manager 
of the Farmers Lumber Co., will continue 
to live in Gackle, where he has other 
interests. 


Charles D. Hummer and John P. Green 
announce that, effective as of Dec. 1, the 
business of Lumber, Plumbing & Hardware 
Co., 10th and Morton Ave., and of Stacy 
G. Glauser and Son, 5th and Fulton Sts., 
Chester, Pa., has been combined at 5th and 
Fulton under the name of Hummer & Green. 
The yard at 10th and Morton will continue 
to serve that section primarily as a “pick- 
up” yard. Mr. Hummer and Mr. Green re- 
port the consolidation has been planned since 
they purchased Stacy G. Glauser & Son. 

Mr. and Mrs. Coleman J. Ehrmann, of 
Lackawanna, N. Y., will celebrate their 
Golden Wedding Anniversary on Christmas 
Eve at a family dinner in Hotel Lackawanna. 
A reception follows. Mr. Ehrmann, who is 
seventy, is president of the West Seneca 
Lumber Co. (Inc.), which he established in 
1904. He is an active member of the Buffalo 
Lumber Dealers’ Association. In order that 
they may celebrate the occasion, the couple 
will return to Buffalo from their winter 
home in Cassadaga, Fla., returning Jan. 2d. 


Celebrate Annual Red Book Christmas Party 


Another enjoyable Christmas Party was 
tendered by Messrs. Wm. Clancy, president, 
and W. C. Clancy, executive vice president 
of the Lumbermen’s Credit Association 


(Inc.), to their employees on Tuesday, Dec. 23. 
Spacious quarters were engaged for the 





WILLIAM CLANCY, Ww. 
Chicago; 
President 


C. CLANCY, 
Chicago; 
Executive V.-Pres. 
occasion at the Chicago Woman’s Club, 
which were appropriately decorated in the 
spirit of the season. 

Under the able direction of Delos Owen, 
often heard in local radio circles, the party 
was off to a start with a patriotic song. A 
sumptuous dinner, including turkey and all 
the trimmings, put everyone in good shape to 
enjoy a program of music and a hilarious 
skit put on by talent selected from Red 
Book employees. The following program 
was rendered in a most interesting manner: 

1. America. 

2. A get together in Song. 


3. Introducing Messrs. William Clancy, 
Will C. Clancy, W. F. Biederman, H. C. 
Lindsey. 

4. The Carolers: Anne, Blanche, Dolores, 
Evelyn, Gladys, Grace, Lillian, Martha, 
Wanda. 

5. Mysterious Meanderings of the Mystic 
Mind: L. M. Whitcomb, F. S. Moyer. 

6. “Listen to the Mocking Bird”: Helene 
Gaynor. 

7. Songs in the Modern Manner: Frank 
Vavaruska. 

8. Blackouts: Lillian Oehme, James Ryan. 

9. A Fitting Remark: Selma Hoefflin. 

10. Our National Anthem. 

Guests included husbands, wives and 
friends of the folks who throughout the year 
have made it their business to serve the 
many Red Book users. The balance of the 
day was spent in dancing, and all left with 
a feeling of delight for the wonderful time 
they had enjoyed. 

The committee on arrangements was 
headed by Miss S. V. Hoefflin, who was ably 
assisted by the Misses Mabel C. Richardson 
and Lillian M. Moltros. 

A feature of unusual interest was the pres- 
entation of a token of appreciation for 25 
years of service to three members of the 
staff, namely, Homer C. Lindsey, Mabel C. 
Richardson and Mabel Wilson. 

The program was made up as a souvenir 
of the occasion and contained a photographic 
print insert of William Clancy, founder and 
president, who, in his 83rd year is complet- 
ing his 65th year in the business. Also that 
of Will C. Clancy, executive vice president, 
who has been associated with his father for 
the past 22 years, and is following in his 
footsteps, having taken on the management 
and responsibility of the business and hopes 
to continue to carry on the splendid work 
started by his father. 

A group photograph of the party was 
taken. 
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Plywood Serves Efficiently 
in Peace and War 


New York, N. Y., Dec. 22.—‘The multi- 
plicity of new uses to which plywood was 
put in 1941 was due in large measure to 
research and technical progress, particularly 
during the past eighteen months,” says Law- 
rence Ottinger, president United States Ply- 
wood Corp., in his annual review of its op- 
erations. “The industry is being asked to 
do jobs hitherto regarded as technically im- 
possible, and the United States Plywood 
Corp. has equipped itself with full laboratory 
facilities and a staff of trained chemists as 
structural engineers. 


















We offer the followng red Oak 2 yrs. dry. 
100,000’ each 4/4 No. 3 Com., 4/4 No. 2 Com., and 
4/4 Com. and Sel. 

50,000’ each 4/4 FAS., 8/4 No. 2 Com., and 8/4 
Com, and Sel. 

Also 5 cars 4/4 Sound Wormy and Btr. Appala- 
chian White Oak, year dry. 


CoTTOoN HANLO 


ODESSA , NY. 


















We are about ready to start this 

“Fully 60 percent of the plywood indus- 
try’s record productive capacity last year 
(1941) went into the National Defense pro- 
gram. Early in 1942, 
trainer planes made 
entirely of plywood 


the production Tins 1942 Will Be a Great Year GD 
mes 


year’s cut of choice Red Birch. 





at the rate of 400 to 


so ver month. Ply- for Selling Bradley-Miller Frames ~~ 


= 





NOW! Start and get your full share of 
the 1942 frame business. Stock and 
push the famous Bradley-Miller line . . 
Frames of Genuine White Pine, of mod- 
ern design, careful construction, endur- 
ing quality . . Frames that do not warp, 
crack, swell or shrink. We also furnish 
Ponderosa Pine Frames, same manu- 
facture and grade as the Genuine 
White Pine. Write us today. 


L. OTTINGER, 
President, United 
States Plywood 
Corp., New York 








wood has found spec- 
tacular use in ship- 
building. Bulkheads, 


stateroom partitions 
and ceilings of the BRADLEY, MILLER & COMPANY, 
new ocean freighters Telephone 7812 Bay City, Michigan 


_are all being built of C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 
hardwood plywood which has a hard surface Restate, Qayeecenentine 


and takes a smooth finish. A good number of 
U. S. landing boats are currently being pro- 
duced which utilize molded plywood. The 
U. S. Navy’s PT boats are employing ply- 
wood. 


“Housing has been plywood’s traditional 
field, and a large quantity of the material THESE 


has gone into Defense housing. The most DEPENDABLE 


recent development is the pre-fabricated unit 
—4x8 sections carrying insulation and joined PRODUCERS CAN 
by water-tight joints. Other plywood appli- 


cations in housing have been for sheathing, SUPPLY ALL 


for flooring, for interior walls, for outside 
walls which are waterproof. YOUR NEEDS 


“Chemical companies have called upon us 
for plywood for chemical tanks and other 
types of containers formerly fabricated of 
stainless steel and other metals, since molded 
plastic plywood resists most mild acids and 
alkalis and can not corrode or be affected 
by electrolytic action. 

















You, too, will find this famous North Carolina Pine altogether to your 
“Research has developed a bonding proc- liking. You can recommend it for all-around construction uses, in- 
ess — a —— ~~ gor terior and exterior. Beautiful in grain and color, takes a satiny finish, 
too thick tor ordinary methods. wo thick . . s . . . 
panels of wood, coated on one side each with build oe Sia Preanit nn ag ma op ped you with = 
a thin film of a suitable plastic resin, are uulding items in Nort arolina Fine. Write and tell them your needs. 
placed between the plates of a metal press. 
Radio energy passes through the wood and 


plastic resia Sle, and both start to teat in- ELLINGTON-FAY LUMBER CO. BURRUSS LAND & LUMBER CO. 





stantaneously throughout the mass, regard- Fayetteville, N. C. Lynchberg, Va 

less of thickness. Since plastic resin heats SPA Grade Mestad Lanter Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
more quickly than wood, the heat causes the mifrs. Flooring, Ceiling, Casing, Moldings, Roofers a specialty. Car Lining and Decking. Mills 
resin to polemerize and cement the wood and Framing Lumber. Kiln Dried and Air Dried. in Va. and N. C. 





together. Impregnation of the plywood with 
plastic resin makes it less subject to move- 


ment than any known metal, and makes it PROMPT SERVICE on Bere Vici as fo} g MIXED CARS 


hard and free from corrosion or electrolysis.” 
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CAPITAL GEARS TO WAR 


ARMY CONSTRUCTION CONSOLI- 
DATED UNDER ENGINEER CORPS 
Wasuincton, D. C., Dec. 18.—First steps 

in the consolidation of all Army construc- 

tion under the Corps of Engineers will be 
taken at an early date, the War Department 
announces. Authority for this move was 
granted by Congress. The Corps becomes 
the sole agency for Army construction, and 
is to take on all activities and personnel of 
the Construction Division Office of the Quar- 
termaster General. Brig. Gen. T. M. Robins, 
head of the Construction Division of the 
Corps, will direct the combined organiza- 


tions. Maj. Gen. Eugene Reybold, chief of 
engineers, commented on the move as _ fol- 
lows: 

“Consolidation of the construction 


functions of the Quartermaster Corps and 
the Corps of Engineers brings together 
organizations that are engaged in a 3%- 
billion-dollar Defense program, embrac- 
ing projects in every State, in Alaska, 
Panama, and Hawaii, and at island bases 
throughout the Western Hemisphere. 
This vast program engages the attention 
of some 600,000 individuals, including 
contractors’ employees. Through. the 
nationwide organization of district and 
division offices, the present and even ad- 
ditional construction can be handled 
smoothly and effectively. Obviously, it 
will take some time to work out all the 
details, since we have promised the Gen- 
eral Staff that there shall be absolutely 
no delays or interruptions to the pro- 
gram as a result of this transfer of func- 
tions. All engineer district and division 
offices will be continued and some new 
districts will be established as required. 


Architects, contractors and engineers 
should immediately benefit from _ this 
consolidation, since they will be able to 


deal with the 
zation of the 


decentralized 
Corps of 


field 
Engineers. 


organi- 
Much 


authority has been delegated to the 11 
divisional and 51 district engineer offices 
located in all parts of the country. These 


offices 


and 


advertise for 
supervise 


bids, let 
construction 


contracts, 
operations.” 





PLANT GUARDS COME UNDER 
WAGE-HOUR LAW 

WasHInGTon, D. C., Dec. 22.—Men hired 
as guards by States or political sub-divisions 
of States during the war emergency may be 
employed without respect to the requirements 
of the Wage and Hour Law, it was an- 
nounced today by Baird Snyder, acting ad- 
ministrator of the Wage and Hour Division; 
but where other employers either employ 
additional guards or, because of the lack of 
available man-power, lengthen the hours of 
guards already employed, the wage paid to 
such guards as are engaged in interstate 
commerce or in the production of goods for 
commerce, must meet the requirements for 
the industry. Time and one-half the hourly 
rate must be paid for hours worked over 40 
each week, 


BUYING AGENCIES ASKED 
TO CO-ORDINATE FURNITURE 
¥ PURCHASES 
Wasuincton, D. C., Dec. 22.—Officials of 
the OPM purchasing division furniture 
branch urged 27 Federal Agencies “to co- 
ordinate” purchasing of office furniture in 
the interest of prompt delivery and to spread 
the business throughout the industry. Re- 
quirements in office furniture for the next 
six months were reviewed at a meeting of 





procurement officers sponsored by OPM and 
Treasury procurement, it was disclosed. 
Specifications will be modified to a form 
more nearly approximating accepted com- 
mercial standards, manufacturers will be 
allowed to bid on only part of any order for 
a fixed quantity, and a moderate stock on 
hand will be carried in warehouses for emer- 
gency needs. 





PROVISION MADE FOR REQUISTION- 
ING WAR MATERIALS 


Wasuincton, D. C., Dec. 22.—An Inven- 
tory and Requisitioning Section was set up 
in the Office of Production Management to 
provide for prompt acquisition of war mate- 
rials, whenever normal sources of supply are 
inadequate. The requisitioning procedure 
will not be used to interfere with control 
over the flow of materials to war and essen- 
tial civilian industries by the priorities sys- 
tem, but will supplement the priority system 
whenever priority orders are insufficient to 
get essential materials to the right place at 
the right time. The new Section will admin- 
ister the power to requisition material and 
supplies required for National Defense, as 
provided in the President’s Executive Order 
of Nov. 19, 1941, under Acts of Oct. 10, 
1940, and Oct. 16, 1941. The Section, in the 
Priorities Division of OPM, will have E. A. 
Tupper as chief, under general supervision 
of L. J. Martin, chief of Compliance and 
Field Service Branch. 

It is not expected that these powers will 
be exercised in connection with the lumber 
industry at the present time, but any break- 
down in supply by the industry or its units 
may bring action. Conditions which might 
bring this about include failure to maintain 
production, provide adequate stock piles, ob- 
serve ceiling prices, or keep plant properties 
in the proper state of repair for maximum 
production. The lumber industry was re- 
minded by Dr. Wilson Compton, NLMA 
secretary, in connection with the supplying 
of Government needs in the summer of 1940, 
that the 1918 Defense Act was still in effect, 
giving the War and Navy Departments the 
right to commandeer anything, including 
mill and timber, if requirements related to 
military establishments, even including the 
housing of workers for munitions plants. 

The Office of Production Management, or 
the Department or Agency head who shall 
have submitted proposal for requisitioning, 
is the Requisitioning Authority. Promptly 
after any property is requisitioned, in such 
form as may be approved by Supply, Pri- 
orities and Allocations Board, all persons 
known to have or claim any interest, will be 
notified when the Authority shall make a 
preliminary determination of the fair and 
just compensation. If it can not be deter- 
mined who is entitled to compensation, or 
if a written objection is made to a pre- 
liminary determination, a board or official 
designated by the Authority shall hear the 
claimants, and shall receive evidence and 
make a recommendation to the Authority, 
which shall make final determination. Any 
Requisitioning Authority may administer 
oaths and affirmations, may require by 


subpoena or otherwise the attendance and 
testimony of witnesses, and the production 
of any books or records or any other docu- 
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mentary or physical evidence. If action is 
initiated by the head of a Department or 
Agency other than the OPM, it shall, prior 
to requisitioning any property, submit to 
OPM in such form as may be approved by 
SPAB, a written statement for action. OPM 
may requisition property through another 
Department or Agency, requesting it, in such 
form as may be approved by SPAB, to 
requisition and dispose of such property, 
and all action taken shall be in accordance 
with the determination of OPM. 

Any property heretofore requisitioned 
under Act of Oct. 10, 1940, shall be dis- 
posed of in accord therewith. 





TRANSPORTATION STUDY BOARD 
REQUESTS SUGGESTIONS 
Wasuincton, D. C., Dec. 19—The Board 
of Investigation and Research, created un- 
der authority of the Transportation Act of 
1940 to investigate transportation facilities by 
rail, highway and water, has issued a written 
request to interested Governmental, shipper, 
carrier and trade organizations for sugges- 
tions. The Board is at 329 Dupont Circle 
Building, Dupont Circle, Washington, D. C. 
Its members are Nelson Lee Smith, chair- 
man, Robert E. Webb and C. E. Childe. 
Congress has approved an appropriation of 
$264,500 available to the Board until Sept. 

18, 1942. 





EXPORT SHIPMENTS MUST BE AC- 
COMPANIED BY PROPER PAPERS 
SEATTLE, WasuH., Dec. 22.—Delays of 

freight cars on the Canadian and Mexican 

borders caused by the lack of export dec- 
laration papers, absence of classification, 
code numbers, signatures, or other data, can 
be eliminated by accompanying export ship- 
ments by the proper papers, licenses, and so 
forth, says H. E. Kerry, chairman transpor- 


tation committee, Pacific Northwest Ad- 
visory Board. All licenses for export move- 
ments, except patents or models, are now 


being issued by the Office of Export Control, 
Economic Defense Board, 2501 “Q” Street, 
N. W., Washington, D. C., he adds, and 
the regulations pertaining thereto, including 
list of commodities subject to export control, 
are contained in a 75-page pamphlet entitled, 
Comprehensive Export Control Schedule, 
November-December, 1941, No. 4. 





87 MILLION TREES PLANTED 
ON FARMS IN 1940 
Wasuincton, D. C., Dec. 22.—Farmers 
and other landowners in 42 States, co-operat- 
ing under the Clarke-McNary and Norris- 
Doxey laws, planted 86,913,368 trees, which 
were obtained through county agents and 
State or extension foresters or other State 
agencies, during 1940, says the Forest Serv- 
ice. The 1940 planting was more than double 
that of five years ago when 26,150,000 trees 
were distributed. Leading all other States 
during the last year, Georgia planted 13,400,- 
000 trees, of which 10 million were slash 
pine seedlings. New York planted 9,109,- 
000; South Carolina, 8,057,000; Pennsyl- 
vania, 7,353,000; Tennessee, 5,831,000; Mich- 
igan, 4,115,000; Florida, 3,795,000; Louisiana 
3,772,000; Wisconsin, 3,546,000; Mississippi, 
2,398,000; Ohio, 2,281,000; Iowa, 2,063,000. 
Plantings included nearly all of the standard 
commercial species of hardwoods and soft- 

woods. 
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THE LUMBERMAN POET 








THE OTHER FOOT 
From Issue of Dec. 29, 1906 


I realize this time of year 
A fellow is expected 
To pause in busy, mad career 
And have himself inspected, 
And, if he has a habit bad 
That now’s the time to stop it, 
If any method wrong he’s had 
That now’s the time to drop it. 


This custom, friends, I recommend 
To all life’s sinful mortals 
If they eternity would spend 
Behind the pearly portals. 
The railroad man, if he a crown 
Of glory soon would burnish, 
No more should turn the shipper down 
When asked some cars to furnish. 


The wholesale man must speak the truth 
When of his stock he’s telling, 
Must keep his soul as pure as youth 
In buying and in selling. 
The retail man must never kick 
On shipments just for pleasure, 
Or talk about a single stick 
That’s up to grade and measure. 


The man who has somebody saw 
His lumber a la custom 

No more should rush to courts of law 
Such folks, and maybe bust ’em. 

The salesman nevermore should lie 
About his mammoth orders; 

The hotel man no more should try 
To rob unhappy boarders. 


I hope you'll all take my advice 
And quit these naughty habits, 

And live your lives as clear as ice 
And be as meek as rabbits. 

Your way of life you'll have to fix 
If you would go to heaven, 

And things you do in nineteen six 
Do not in nineteen seven. 


What’s that? Myself? Can’t think of it! 
The past and future viewing, 

There’s nothing that I'd like to quit 
That I’m at present doing. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 
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JUST AHEAD—Faith in 
a coming boom has been 
growing ever since the 


lines of 


industry, 
will be another boom. 
The prosperity of manu- 


there | iron, coal and lumber 
branches are stimulated. 


Capitalists see new 


immense crop yield of the | factures and trade are | chances. The promoter 
past season was assured. | more intimately connected | starts in for new schemes, 
Some thought there would with the railroads than | speculation gets on horse- 


be a manifestation of a 
great rising industrial and 
trade energy in the early 
fall months, Others, with 
a more careful forecast, 
put off the revival, in their 
mind’s eye, until the be- 
ginning of 1892. The lat- 
ter class of prognostica- 
tors hit nearer the mark 
than the first. True, there 


There can 


many think. 
pression in transportation 
affairs is a sign that the 
whole industrial and com- 
mercial fabric lacks vigor. 
be 
thing as lively times, or 
what is often called good 
times, while the railroads 
lack business, 
and stocks sell slowly or 


Indeed, de- | back, the people get ex- 
cited, employment is given 
to new sets of men as well 
as to old hands, wages are 


scattered liberally in the 


no such | community, the towns 
grow, enlarged markets 
for manufactured goods 


are created, new plants 
are erected, and altogether 
there are piping times—a 


and bonds 


MONTGOMERY, ALA 


MANUFACTURERS 


LUMBER 


BAMA 





SOUTHERN PINE 


Specializing in Shed Stock and Boards, One- 





was an improvement dur- 
ing the fall months, but 
the real ground swell has 
not yet borne in the rising 
prosperity. But the crest 
of the billowy tide is in 
sight. This can be seen 
through the fact that there 
has been a rise in the 
value of railroad securities, 
that the steel rail mills 
are full of orders, and that 
ear and locomotive build- 
ing have greatly revived. 
The big crops started the 
ball in motion. The activ- 
ity in railroad affairs is 
the result. When this new 
energy begins to operate 
on the various connected 





not at all in the market. 
Activity in railway traffic 
and in the security market 
is a sign of the life that 
is prevailing in the indus- 
tries and in trade. More- 
over, it is a secondary 
cause of all prosperity in 
the country. First a great 
crop yield, if fair prices 
are the rule, starts the 
wheel of transportation in 
motion. That results in 
good earnings by the roads. 


Then railway securities 
rise in value, which in- 
duces the companies to 


build engines and cars, im- 
prove their lines and con- 
struct new ones. Then the 





veritable boom. The boom 
lasts until inflation too 
much strains the credit gas 
bag, then comes a burst. 

It looks now as if there 
was surely to be another 
period of rush in business 
and expansion of enter- 
prise. Big crops, a block- 
ade of railway traffic, re- 
viving security markets, 
activity in rail mills and 
car factories tell the story. 
Lucky will be the man 


who can ride the tide into 
the haven of competency, 
security and comfort, in- 
stead of being cast on the 
rocks of bankruptcy and 
financial ruin. 


half by Six Poplar Bevel Siding, Mouldings 
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BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 





American Lumberman, 431 S. Dearborn, Chicago 
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NEWS FROM THE SOUTH 


Roofer Manufacturers’ Group 
Backs Administration 


Cotumbus, Ga., Dec. 17.—The Roofer 
Manufacturers’ Association, in regular ses- 
sion here recently, went on record as being 
100 percent behind the Washington adminis- 
tration in its foreign policy regarding Japan 
and other enemy nations, in view of what 
happened without warning, and while peace 
negotiations were still under way. 

The association made plans for its annual 
meeting to be held here the afternoon and 
evening of Tuesday, Jan. 20. A_ business 
session will be held during the afternoon, 
when officers for 1942 will be elected, and 
the annual banquet and ball will be held that 
night. 

A committee, composed of Gerald B. 
Sanders, H. Dixon Smith and W. W. John- 
son, all of Columbus, and Hugh K. Thurs- 
ton, of Thomaston, was named to arrange 
the entertainment program for the annual 
meeting, which is expected to be well at- 
tended by members and their wives and 
daughters. 

At the meeting, reports showed there has 
been a marked slowing up of buying by 
civilians because priorities make it almost 
impossible to obtain the necessary metals 
and steel for construction, but it was agreed 
there is still a strong demand for all mill 
output for Defense purposes, etc., which is 
expected to increase with the necessity for 
housing a far larger army. 

The meeting was presided over by John 
McElrath, of Macon, president. W. R. Mel- 
ton, of Cuthbert, is secretary. A few routine 
matters were given attention during the ses- 
sion, which was concluded with the usual 
luncheon. 





Vast War Organization Based in 
North Carolina 


Satisspury, N. C., Dec. 22.—North Caro- 
lina has converted pine woods and bare fields 
into vast Defense establishments. At Fort 
Bragg alone, 62,000 troops are training at the 
nation’s largest artillery post. Camp Davis 
now has 20,000 officers and men drilling in 
anti-aircraft tactics. Coastal property near 
Jacksonville is being converted into the New 
River marine barracks to accommodate 
18,000 troops. Cunningham marine air base, 
near Bern, will serve as a major Atlantic 
coast training base for marine flyers. A 
$6,000,000 base for Navy blimps is being 
constructed near Elizabeth City. At Eliza- 
beth City, the Coast Guard air base has been 
serving as an intermediate stop for Ameri- 
can-built warplanes being ferried overseas. 
Pope Field, at Fort Bragg, and Sykes field, 
near Charlotte, form vital links in the 
Army’s air organization. At old Camp 
Glenn, near Morehead City, and Fort Cas- 
well, near Southport, the Navy is preparing 
bases for servicing smaller craft. The Quar- 
termaster depot in Charlotte is handling a 
huge volume of Army materials. Manning 
these establishments, constructed at cost ex- 
ceeding $120,000,000, will be 105,000 officers 
and men. Pulp containers essential to war 
shipments are being produced by mills in 
both eastern and western parts of the State, 


and $5,000,000 has been invested in the 
Ecusta Paper Co., near Brevard, which was 
completed just in time to save the tobacco 
industry from a critical shortage of cigarette 
paper. 





Links Reforestation and 
Cattle Raising 


Setma, AxaA., Dec. 22.—Diversification of 
industry in the South from one-crop cotton 
culture has been of interest to the Sims Lum- 
ber Co., Selma, Ala., as it directly affects 
timber production. In a discussion of the 
problem Edgar Sheffield of the Sims com- 
pany said: 

“There was a time when sawmill men and 
farmers went their separate ways and 
thought little about the future. We know 
now that if lumber is to be a lasting indus- 
try we have to look out for the forest lands; 
keep trees growing and put them on land 
suited to forests. Farmers used to plant 
any land they could clear. But cotton on 
hilly soil caused erosion, and the yield 
dropped to the point where cotton didn’t 


pay. Now there’s an effort to work to- 
gether. We all use the soil, so we'd better 
each use suitable soil. Reforestation goes 


well with cattle raising. 

“There’s been an organized effort here to 
promote stock raising in the right way. For 
example, there’s an annual sale of feeder 
calves here in Selma. The one this year 
sold about three times as many as the one 
last year, and the quality was noticeably 
higher. Cattle don’t hurt young trees. That’s 
part of the ‘double duty acres’ plan you’ve 
probably heard about; raising cattle and 
young trees on the same land. It’s going 
to be important to the State as a whole and 
certainly to the future of lumber. We still 








Bob Henderson Jr., son of the proprietor of the 
Henderson Lumber Co., Jackson, Mo., shown 
standing at the gate enclosing the company's 
fencing display, had been found dusting the 
office stock of paints. He immediately stopped 
his work, asking if he could be of any assistance. 
"lam sorry," he said in answer to the inquiry, 
"My father is not here today, but | will get 
someone else." He hurriedly left and returned 
with the yard manager. Moral: here is a future 
lumber dealer being properly trained to take 
over the reins of the business 





December 27, 1941 


produce cotton; but more and more we pro- 
duce it on level or terraced land. 

“They say the boll weevil was a blessing 
in disguise, and maybe it was. It forced us 
to diversify and also to take better care of 
the cotton we did raise. All these things 
are part of a unified plan that promises 
both agriculture and lumbering a real fu- 
ture.” 

The Sims company has gradually been 
shifting its line of operation from stock mill- 
work and retail sales to lumber manufactur- 
ing. It still accepts retail business that 
comes to it but devotes no time or effort 
to stimulating this trade. Manufacturing is 
now its real line of business. 





May Raise Truck Load Limits 


LouIsvILLeE, Ky., Dec. 22.—The Kentucky 
bottleneck to truck transportation, in the 
form of the present 18,000 pound gross truck 
and load limit, and 30 feet length, will most 
likely be dissolved on designated highways. 
The commissioner of highways has proposed 
that gross for semi-trailer trucks and car- 
goes be increased from 18,000 to 28,000 
pounds, and truck lengths from 30 to 33 feet. 
Trucking companies are unable to move 
their large trucks past Kentucky border 
cities, and have to break loads and move 
them on smaller trucks. Special permits 
have been granted on Defense freight move- 
ments, but so many items are Defense to- 
day, that it is hard to separate them. 





Army Buys 25 Million Feet 


MemPuHis, TENN., Dec. 21. — Orders 
for 25,000,000 feet of softwoods were let by 
the Quartermaster Department of the United 
States Army here this week at a four-day 
session. The lumber, in quantities that carried 
from 270 feet to 300,000 feet of different 
items, was for Government projects in the 
Mississippi Valley. Awards were made at 
prices that ranged from $1 to $3 below ceil- 
ing, and were somewhat better than at the 
last letting. Because of the freight costs (all 
lumber was sold delivered to projects) the 
net price f.o.b mills was difficult to figure. 
The following bids, however, for plants at 
Memphis and Jackson, Tenn., give an in- 
dication : 


Se € No. 1 GIMONSION «.....6cie weet 635.25 
Sa 2 Ae ee 54.75 
. ae eee aaa 37.50 
PA I acs os sie ws ob wi ceren ee ac goec weavers 37.25 
ee I oo sel gato are « ee ea Aelaere 30.75 
ee RS ee ere eee 40.00 
eS ae er eee are 27.25 


Ue RED FOU Boe ewic oidreee ce nas. heres 





Virginia Seeks Largest Trees 


CHARLOTTESVILLE, VaA., Dec. 22.—The 
State forestry division has launched a cam- 
paign to find the largest trees of virtually 
every kind in the State. So far, they have 
heard from hundreds of people from many 
counties, and these people have located some 
pretty big trees since the call went out for 
civilian co-operation. Some whoppers have 
been turned in, and their huge size verified 
by accurate forestry service checkers. The 
biggest tree of all is located near Natural 
Bridge. So far, women have reported more 
trees than have men. Boy Scouts and other 
organizations are co-operating in the effort. 
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THE BUSINESS RECORD 








Business Changes 


ALABAMA. 
Works, Inc., 
Body Co. 


ILLINOIS. Newman—Fred A. Smith Lum- 
ber Co. sold local yard, the Newman Lumber 
Co. purchasing the majority of the building ma- 
terials and the Federal North Iowa Grain Co. 
purchasing the coal business. 


OHIO. Bellevue—Gross Lumber 
chased by Raymond H. Stephens. 


OKLAHOMA. Oklahoma City—Kiowa Lum- 
ber Co. has closed its Capitol Hill Lumber Co. 
yard and moved the stock to the Kiowa Lum- 
ber Co. yard at 101 SE 29th Street. 


Evergreen Body 
Southern Coach & 


Evergreen 
succeeded by 


Co. pur- 


OREGON. Grand Ronde — Campbell-Conro 
Lumber Co. succeeded by Coastal Lumber Co. 

Salem — Charles K. Spaulding Logging Co. 
here succeeded by Oregon Pulp & Paper Co. 


TEXAS. Houston — Platzer Shipbuilding & 
Drydock Corp. succeeded by Brown Shipbuild- 
ing Co. 


Slaton—Rockwell Bros. Lumber Co. stock 
purchased by Plains Lumber Co., together with 
the building and property. 

WASHINGTON. Seattle Olson & Sunde 


Marine Works succeeded by Olson & Winge 
Marine Ways, 4125 Burns Ave., N. W. 


WISCONSIN. Appleton—Appleton Manufac- 
turing & Lumber Co. purchased by Ted Holzem. 


Coon Valley—Albert Spellum succeeded by 
Iverson-Larson Lumber Co. 
Delafield—-A. W. Notbohm Lumber Co. suc- 


ceeded by Delafield Lumber & Fuel Co. 


New Ventures 


ILLINOIS. Decatur—Thompson 
will build a new lumber yard at 
Fairview Avenue. 


INDIANA. 
Supply Co. 
Avenue. 


MICHIGAN. Grand Rapids—Miller & Zielstra 
I.umber Co. will open a branch lumber yard on 
Garden St., S. E., between Madison and Pros- 
pect Ave., S. E. 

OKLAHOMA. Choteau—Long-Bell 
Co. is building a lumber yard here. 

Pryor—Long-Bell. Lumber Co. will open a 
lumber yard here, handling a complete line of 
lumber, building materials and associated lines. 


WISCONSIN. Madison — Norris Wholesale 
Corp., 521 Williamson St., has opened a whole- 
sale lumber business. 

Portage—Brittingham & Hixon Lumber Co. 
will open a branch yard in the Merrimac sector. 


Lumber Co. 
660 North 


Indianapolis — Fender Building 
has been opened at 1809 Cornell 


Lumber 





° 
Incorporations 
WISCONSIN. Mellen — Structural Plastics 
Corp.; to log, cut, manufacure, buy, sell, and 


deal and trade in wood and forest products, 
veneers and plywoods of every nature and de- 
scription ete. 


Casualties 


MASSACHUSETTS. Lowell—Lowell Lumber 
Co. had three storage sheds and contents de- 
stroyed by fire, with loss estimated at $5,000. 


SOUTH CAROLINA. Sumter—Brooklyn Coop- 
erage Co. had stave dry kiln and stave join- 
ing room destroyed by fire. with loss estimated 
at $150,000. The building will be rebuilt at 
once. The remairder of the plant has resumed 
operations. 

SOUTH DAKOTA. Custer—W. W. Bostwick 
planing mill destroyed by fire. with loss esti- 
mated between $8,000 and $10.000. 

VIRGINIA. Roanoke—Roanoke Cooperage Co. 
and Valley Lumber Co. damaged by fire. with 
loss estimated between $30,000 and $40,000. 


New Mills and Equipment 


ARKANSAS. Keystone—Keystone Lumber 
Co., owned by Garland Anthony. his son Ed- 
win, his brother Oliver. Dr. E. J. Byrd and 
Ray Parham, has begun operations. 

Paris—George C. Bailey Lumber Co.’s new 
sawmill has begun producing lumber, which at 
present will be used in the manufacture of 
shell boxes for National Defense orders 

GEORGIA. Woodbury — Meriwether Lumber 
Co., a subsidiary of Chattahoochee Valley Lum- 
ber Co. with head office in La Grange, is erect- 


ing a planing mill at Woodbury. 

MISSOURI. Poplar Bluff—Potosi Tie & Lum- 
ber Co. has erected a new mill in South Poplar 
Bluff, which will manufacture ties and car 
material. 

ORFGON. Brownsville—Ryan & Kurr Lum- 


ber Co. sawmill is expected to start operating 


soon after the New Year. 
: VERMONT. Rutland—North Manufacturing 
Co., recently incorporated in Vermont. has 


leased the Rutland Sash & Door Co. plant and 
expects to make wood components of cabinets 
and closets. 


WASHINGTON. 





] Port Angeles—R. M. Mor- 
gan Mill Co. has begun operation of its new 
sawmill. 

WISCONSIN. Mellen—Penokee Veneer Co. 


is enlarging its plant. 


5| 


Kentucky Increase Forest 
Funds 


LouIsviLLE, Ky., Dec. 22.—Approval for 
increasing the State Forestry Division’s an- 
nual $14,000 appropriation to $20,000 was 
given by Gov. Johnson before the State 
Legislative Council. He suggested the ad- 
ditional $6,000, explaining that “it really 
means $12,000 more, since Federal funds will 
match our increase,” after State Forester 
Kenneth G. McConnell and others had 
stressed need for forest fire protection to 
conserve timber for war use. 





Seasoned Lumber 








Note large ca- 
pacity loads of 
Southern Pine 
seasoned at 
low cost in 
Moore Cross- 
Circulation 
Kilns, Kirby 
Lumber Corp., 
Honey Island, 
Texas. 


Supply Customers with Uniformly 


Throughout 1942 























Supplying customers with properly 
seasoned lumber in 1942 depends 
largely on your drying facilities, since 
the supply of air-dried lumber has 
been rapidly reduced. 

Installing Moore Cross-Circulation 
Kilns, or converting old-type kilns to 
the Moore System, enables you to fill 
customers’ orders promptly with lum- 
ber of uniform moisture content. 





If you are interested in kiln drying 
and would like to be placed on our 





mailing list, send us your name and 
the name of the firm with which you 
are connected. 


Moorr } 


ORY 
J 


CROSS-CIRCULATION 


ete : 
Brooks-Scanlon Lumber Co., Bend, Ore., finds Moore Cross- 


Circulation kilns enable them to make prompt shipment of 
uniformly seasoned lumber to their many customers, 


Moore Cross-Circulation Kilns Now 


In addition, Moore Automatically 
Controlled Cross-Circulation Kilns 
enable aggressive lumber manufac- 
turers to increase drying capacity 
30-60%, improve quality of season- 
ing, and reduce drying costs. 


Have our experienced dry kiln en- 
gineer call. Write today—there's no 
obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


RY KILN 


aan 
KILNS 
wx 


INTERNAL FAN SYSTEM 











W.T.SMITH LUMBER C0. 


YELLOW PINE & HARDWOODS 
Chapman 4 


PANE Vel-beet-| 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














Builders’ Commercial Agency | 


1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade otf 
| Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 


| 
| 
| ESTABLISHED 1890 
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LUMBERMEN! 


Write now for our catalog telling 
about our books ell 
HELP YOU MAKE MONBY 


AMERICAN 4315S. presiteen St. 
LUMBERMAN Chicago, I! 
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RELATION OF UNFILLED ORDERS TO STOCKS 


WaAsHINGTON, D. C., 


Dec. 22.—Following is statement of seven groups of identical mills 


of unfilled orders and gross stock footage on Dec. 13: 


No. of 








Mills Re- Unfilled Orders Gross Stocks 
porting 1941 1940 1941 1940 
Total Boftwoods* ......... 369 888,914,000 1,017,722,000 2, 855, 688,000 3,040,288,000 
Total Hardwoods* ........ 92 71,942,000 69,038,000 92,296,000 336,916,000 
re 447 960,856,000  1,086,760,000 3.147,984,000 3,977,204,000 
BeRpie PIOOTINeS .....66.25. 14 6,550,000 8,042,000 11,624,000 13,840,000 
*Of Northern mills, 13 reported on softwood, 14 on hardwood unfilled orders; 15 mil!s 
on stocks. The total number of mills (461) includes 14 northern plants that are in 


both softwood and hardwood subtotals. 





Western Pine Summary 
PorRTLAND, OreE., Dec. 20.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 

Dec. 13: 

Report of an 
Dec. 13, 


Average of 90 Mills: 

1941 Dec. 14, 1940 
Production 124,604,000 138,927,000 
Shipments ... 129,099,000 168,230,000 
Orders received 124, 333,000 145,943,000 


Report of SS Identical Mills: 


Dec. 13, 1941 Dec. 14, 1940 

Unfilled =, 237,172,000 274,245,000 
Gross’ stocks. .1,179,806,000 1,290,397,000 

Report a SS Identical Mills: 
7~Total for Year to Date— 
1941 1940 

Production ... .3,576,092,000 3,203,527,000 
Shipments ....3,828,608,000 3,436,702,000 
Orders ..... .3,792,811,000 3,506,540,000 





Kentucky to Study Forests 

LouIsvILLe, Ky., Dec. 13.—The University 
of Kentucky ‘ei accepted a gift of $46,600 
from the General Education Board of New 
York, for a study of forest resources in 
eastern Kentucky. 


Chinese Custom Collects 
Overdue Coin 


lumberman 
accounts he something 
. he invokes some Chinese phil 
osophy to take the sting out of the collection 
He types in the name and address 
of the debtor at the top of a special form 
used only in the month of January, for mail- 
ing out in a window envelope, and below is 
this message : 

IT’S AN OLD CHINESE CUSTOM 
IN CHINA—The ancients, at the beginning 
of the New Year, following a time-honored 
custom, called on all their creditors . . 
paid their bills IN FULL! 


If you can’t follow 


When 
overdue 
different .. 


one wants to collect 


some does 


missive. 


. and 


this ancient and honor- 


able custom to the letter, why not resolve 
to pay something regularly? We'll appreci- 
ate it. 

THE BALANCE DUE IS $— 





Durable Pecan Flooring Being Produced in Quantity 


business is 
flooring. 
Shreve- 
manufac- 
there is 


new to the lumber 
production of 


Oak 


Relatively 
the quantity 
The Perfection 
port, La., largest 
turers in the country, 
about 500,000,000 
available in 
and Arkansas. 
and sweet pecan, 
used in the 
Perfection company 
flooring 


pecan 
Flooring Co., 
flooring 
report that 
feet of pecan stumpage 
Texas, Louisiana, Mississippi 
The stumpage is bitter pecan 
both which are 
manufacture of flooring. 
cut about 300,000 
during the month of 


pecan 


species of 
being 
The 
feet of pecan 
November. 
l‘orest 


Products have 


that 


Laboratory tests 


shown pecan is more than 20 percent 


harder than oak or maple and is subject to 
less shrinkage than either of these woods. 
Its toughness, or shock resistance, tested at 


10 and 50 percent greater than maple and 
white oak respectively. 
These qualities, which are highly desir- 


able in a flooring material, have proven their 
worth in many installations of this species 
as flooring in gymnasiums, auditoriums, 
warehouses, dance floors, skating rinks and 
public buildings as well as in dwellings. 
Pecan has been approved for use as floor- 
United States government building 
It is laid in the same manner as 
maple, and a penetrating finish is 


ing on 
projects. 


oak or 


recommended to bring out the beauty of the 
texture. The red or “heart” grades of pecan 
flooring can be finished to resemble walnut. 

Block type designs are furnished in all 
grades by the Perfection company, for lay- 
ing in mastic or by nailing. Sizes are 634 x 
634, 9 x 9 and 114% x 11% inches. Prices 
for pecan flooring compare favorably with 
those for oak and maple. 

Several comprehensive pieces of literature 
concerning this product have been prepared 
by the Perfction Oak Flooring Co. and are 
available upon request. Complete grading 
data and results of shrinkage and hardness 
tests are contained therein. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasHIncTon, D. C., Dec. 22. National Lumber Manufacturers’ Associa- 
tion’s report for the two weeks alll ee. 13, and for fifty weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1940: 




















Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods.... 380 427,272,000 97 377,036,000 TT 405,734,000 85 
Total Hardwoods... 94 22,125,000 100 22,447,000 93 20,799,000 91 
Total Lumber...... 458 : 449,832,000 97 399,483,000 7s 426,533,000 S5 
FIFTY WEEKS: 
Total Softwoods.... 392 12,031,790,000 111 12,560,158,000 109 12,445,156,000 105 
Total Hardwoods... 95 551,643,000 111 617,178,000 117 579,168,000 111 
Total Lumber...... 470 12,583,433,000 11 13,177,336,000 109 13,024,324,000 105 


Flooring data not complete for the two weeks. 





NATIONAL STATISTICS FOR NOVEMBER BY REGIONS 


Wasuincton, D. C., Dec. 22.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the four weeks ended Nov. 29 and for forty-eight weeks ended that 
date, covering mills whose statistics for both 1941 and 1940 are available and percentage 
comparisons with statistics of identical mills for the corresponding period of 1940: 


: Av. No. Per- Per- Per- 1 
FOUR WEEKS: Mills Production cent Shipments” cent Orders cent 








Softwoods: Ipte. 1941 of 1940 1941 of 1940 1941 of 1940 
—— | 126 124,050,000 91 126,607,000 81 127,234,000 92 - . 
POSE COGRE kkk ne 126 425,097,000 107 390,185,000 99 362,028,000 S4 
Western Pine...... 92 281,556,000 102 292)87 2,000 S4 257,429,000 8: to do everything with- 
California Redwood 38,249,000 108 34,188,000 S81 31,052,000 77 
Southern Cypress... 5,860,000 74 9'139.000 Y f 7,964,000 8S ° 
Northern Pine...... 8 1°392.000 94 10,756,000 82 12°636.000 97 in m ower to hel 
Northern Hemloc k. 16 6,293,000 73 7,069,000 90 5,438,000 S4 


Total Softwoods.. 390 886,958,000 102 $70,994,000 89 820,137,000 86 my country in this 





























Hardwoods: 
Southern Hardw’ds. 778 33,896,000 93 33,177,000 92 29,970,000 99 
Northern Hardw’ds. 16 “7, 710,000 93 12,542,000 104 11,003,000 93 hour of need. 

Total Hardwoods. 93 41,606,000 93 45,719,000 95 40,973,000 97 

Total Lumber.... 468 928,564,000 102 916,713,000 89 861,110,000 86 This pledge is the fitting New Year 
Oak Pieoring....... 65 41,047,000 37,743,000 a 27,976,000 as : : 
emia, Weal andl resolution of the men in the lumber 

Birch Flooring... 14 4,840,000 ea 4,447,000 ais 3,151,000... industry. 

FORTY-EIGHT WEEKS: : Pere 
Saitineiinen The big mills are in high-speed produc- 
Southern Pine...... 124 1,592,672,000 110 1,680,780,000 105 1,708,325,000 105 tion for National Defense needs. 
West Coast........ 126 5,569,823,000 113 5,652,177,000 110 5,557,872,000 105 
Western Pine...... 97  3,732,048,000 114 4,027,832,000 114 3,999,830,000 110 And these Western Lumber Wholesalers 
California Redwood 14 445,831,000 118 476,098,000 117 447,140,000 108 ae 
Southern Cypress... 9% 91,970,000 88 125,738,000 106 116.187.000 98 offer their full and complete facilities 
Northern Pine..... 8 87,700,000 64 125,539,000 96 bE pe goed 92 : : . : is 
Northern Hemlock.. 17 119,874,000 124 104,207,000 117 100,907,000 116 for the quick and economical distribu 
—_—_—_—__—_ —————$—<<——_ —_—-S—S— —— tion of lumber—vital product of Ameri- 
Total Softwoods.. 398 11,651,022,000 112  12,216,211,000 4111 12,081,007,000 106 
can Defense. 
Hardwoods: 
Southern Hardw’ds. 778 394,894,000 11% 430,990,000 115 401,752,000 101 The Western Wholesalers listed below 
Northern Hardw’ds. 17 133,681,000 104 163,046,000 129 155,895,000 116 
eae Ea enn, Tee 2 ee, eee, 6g eS, cee supply the Western Softwoods—Doug- 

Total Hardwoods 95 528,575,000 11 594,036,000 118 557,647,000 112 ; 

Total Lumber.... 476 12,179/597.000 112  12,810,247,000 111 12,638,654,000 106 las Fir, Ponderosa Pine, Western Red 
Oak Flooring....... 65 510,468,000... 511,055,000... 507,604,000 .. Cedar, Idaho White Pine, West Coast 
Maple, Beech and : : ° 

Birch Flooring... 14 61,102,000... 63,529,000... 62,015,000... Hemlock, California Sugar Pine. 








WALES LUMBER COMPANY 
Old National Bank Building 


REGIONAL UNFILLED ORDERS AND STOCKS NOV. 29 SPOKANE, - - - WASHINGTON 


WasHINGTON, D. C., Dec. 22. g is the monthly statement by regions of eight 
groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on Nov. 29: Od eee ce a 
No. of Unfilled aie Gross Stocks 110 Market St. SAN FRANCISCO, CALIF. 









































Softtwoods— Mills 1941 1940 1941 1940 
Southern Pine .......000<. 119 121,975,000 101,673,000 316,378,000 316,496,000 WRITE US FOR UNIQUE 
RIE TURIN 55.166 viene 0) ae 126 454,257,000 575,614,000 2 "472.000 810,523,000 
WORCCER PUNO oooscccceccce 90 263,743,000 321,674,000 ,228,047,000  1,376,692,000 1942 RED CEDAR CALENDAR 
Pero nig Aas gala "3 ~—-*4°333'000——«10°716.000 $54,301,000 °” 3E0-aE2 00 DUNCAN LUMBER CO., INC. 
Southern Cypress ....0ces. ‘ 9,222, 716 », 15%, 717,588, E 
Northern Pine............. 8 10,435,000 10°286.000 68,804,000  122'523'000 es, 
Northern Hemilock......... 12 4,044,000 4,826,000 44,542,000 60,578,000 MAUK SEATTLE LUMBER COMPANY 

Total Soft woods... ...... 381 901,571,000 1,069,197,000 2,864,461,000 3,163,348,000 SEATTLE, WASH. 
Harawoodtn Or Soden eeeion Bee 
Southern Hardwoods...... +79 3,431,000 46,170,000 210,075,000 244,005,000 “ - 
Northern Hardwoods...... 12 16. 859,000 19,685,000 74,986,000 88,181,000 Mo ill & t eon 

saree aie rri S ur 

Total Hardwoods........ 91 70,290,000 65,855,000 285,061,000 332,186,000 g ae 
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EASTERN TRADE NEWS 


[F. J. Caulkins] 


Boston, Mass., Dec. 22.—The New Eng- 
land lumber industry went definitely to a 
war basis on Dec. 8. The call for vast 
quantities of lumber quickly choked most 
sources of supply, checking the downward 
trend of prices for many items and quickly 
moving them back to “ceiling” levels, where 
those limitations had been established. 

WEST COAST WOODS—Two weeks 
ago this column reportea base prices for 
common dimension fir at $5@6 below 
“ceiling,” though there were rumors of 


sales at $7@8 and even $9 under. How 
desirable the stock would be to take this 
latter price is not known, but, as few 
shippers were quoting as low as $7 off, 
it is believed in local trade circles that 
the stock offered at $8@9 below ceiling 


was off grade, or 
victim of market 


that the 
hysteria, 


holder was a 
because there 





If you missed the box on Page 
44, turn back—and read it now 


— It is important — remember 
1918! 





had been a steady price drop over a 
period of weeks. Then came the U. S&S. 
war declaration. 3y the end of that 
week—13th—there was a definitely up- 
ward price trend, until today, with very 
few exceptions, ceiling prices have been 
restored by the mills, while delivered 


prices to the New England yards for the 
smaller dimension sizes had moved back 
to $49@52, while No. 2 boards moved up 
from $37.50@38.50 to $42@43, from $1@2 
below ceiling. Delivered prices of No. 3 
have gone from $3434.50 to $36@37, while 
the ceiling limit is close to $40.75. These 
prices cover all rail shipments. Deliv- 
eries by water at Bostun terminals in 
November totaled 718,000 feet, against a 
November average in the past ten years 
of 8,404,432 feet. In December to date a 
total was dropped here of 814,000 feet, 
with no more consignments listed to ar- 
rive. The average in December in the 
past ten years was 7,482,644 feet. While 
prices to dealers were dropping through 
November, orders were placed sparingly, 
though industrial and Defense orders 
have held up well in volume. Orders and 
inquiries today are in increasingly heavy 
volume. 

EASTER SPRUCE—Industrial and De- 
fense housing schedules have been placed 
freely with local offices during the past 
six weeks, and have bulked large enough 


to keep mill order files well ahead of 
production with sales at the maximum 
price levels of the year. Canadian mill 


prices, Government controlled, do not 
apply upon sales to buyers on this side 
of the border. Informed local distribu- 


tors assert that Canadian prices to U. S. 
buyers are substantially above Canadian 
“ceilings.” Northern New England oper- 
ators are having difficulty in securing 
crews for work in the woods. The feel- 
ing is that maximum mill production in 
1942 must fall substantially below re- 
quirements. Today the smaller dimension 
sizes delivered at Boston rate points hold 
steady at $42@44 and range up to $49@52 
for 2x10-inch and $2 higher for 12-inch. 
Dry boards and 1x2- and 3-inch furring 
are heavily oversold. Sales and deliv- 
eries are largely to industrials and to 
Defense housing projects. Most sales of 
Ix4- and 5-inch are at $42@43 and up 
to $48@51 for 10- and 12-inch. The 1x2- 
and 33-inch furring is $39@41. There are 
limited offerings of random cargoes to 
shore yards at a range of $41@44. Boats 
are scarce at $5.50@6 from Bay of Fundy 
points to ports north of the Vineyard. 


LATH AND SHINGLES—Most sales of 
11%4-inch spruce lath are at $5.25@5.75. 


There are few transactions at this winter 
season. Eastern white cedar shingles are 
in scant supply in the two top grades, 
with most sales of extras at $4.50, through 
one known brand is held at $4.60. Clears 
are firm at $4@4.10; 2nd clears at $3.25@ 
3.40, and clear walls at $2.90@3.10. The 
West Coast red cedars have scored def- 


inite price advances, and there is less 
selling pressure by the American mills. 
The 18-inch Perfections moved up two 


weeks ago to $5.54, but today’s quotations 
range from $5.65 to 5.70 per square de- 
livered at New England points. For 16- 
inch 5X No. 1 the price moves up from 
$5.06 to $5.13; the 2’s, from $4.10 to $4.31, 
and 3’s, from $3.10 to $3.41. Most B.C. 
mills are making no quotations, even for 
shipping over the Border under the new 
half year quota which starts Jan. 1. Their 
labor supply is very low. 

PINE BOXBOARDS—On pine grading 
better than good box, the market is 
heavily oversold. For Nos. 3 and 4 com- 
mon, square edge, there is a persistent 
demand that is taxing dressing facilities. 
Most sales of No. 4, rough, delivered at 
Boston rate points, are close to $37@38 
for the 1x6- to 10-inch, with the usual 
charge for specified dressings. Most sales 
of inch round edge box of average run 
stock are at $13.50@14, with an occa- 
sional lot going as low as $12.50, and up 
to $17 for an extra wide and straight lot. 
The event of the weak is the transfer of 
Eastern Pine Sales Corp. to an all-New 
England personnel in its ownership and 
management. There will be few if any 
changes at its headquarters in Boston. 

EASTERN HARDWOODS—Most of the 





Oldest Sawmill Company in 
South Has Negro Ownership 


Located in South Carolina are two well 
managed Negro-owned and operated saw- 
mills. 

One, the J. J. Sulton Lumber Co., at 
Orangeburg, S. C., is said to be the oldest 
continuous lumber manufacturing concern in 
the South. It was established in 1825 by 
the great-grandfather of the present owners, 
J. J. Sulton, Jr., and his brother, McDuffy 
Sulton, 

The F. B. Schumpert Lumber Co., Co- 
lumbia, S. C., operates a number of neigh- 
boring mills where logs are cut and hauled 
to the concentration plant at Columbia. This 
mill recently installed the Moore “cross- 
circulation” system overhead in its dry kiln. 

The Negro lumbermen who operate each 
of these companies are highly respected citi- 
zens of their communities. 


Panoramic view of the F. B. Schumpert Lumber Co., Columbia, S. C. 
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larger and modern mills are working on 
season contracts, shipping product as 
ready. There are few open market sales 
to record. The new season for wood heels 
to run until after Easter, is now under 
way. The shops are heavily stocked with 
2-inch maple, as they bought all offerings 
through the fall season. There was an 
active heel market until November. The 
shops had a big year and again have 
heavy order files. Most sales of 2-inch 
common and better maple, green, are 
within the range of $80@85. 


Buffalo, N. Y. 


The breaking out of war has had the 
effect of strengthening prices on various 
sorts of lumber. Southern pine roofers 
have advanced about $1 in the past week 
or two. Fir lumber and cedar shingles 
have had a strong advance, and prices are 
erratic. Mill operations have been cur- 
tailed recently, and the demand has re- 
mained strong, in spite of the lateness of 
the season. Much of the demand is said 
to come from Defense sources. Retailers 
in this section have limited their buying 
of lumber lately, because of the stormy 
weather, which has interfered with con- 
struction work, and also because of the 
approaching inventory season. 

HARDWOODS — Demand 
well during the past month. 
of the war with Japan has brought an 
increase in orders trom Defense plants, 
and there has been fairly active buying 
from the furniture industry. Hardwood 
prices have been holding strong, owing to 
the large demands reaching the mills. A 
lull is expected for a week or two because 
of inventory taking. 


WESTERN PINES—The market holds 
firm, and some items are still rather diffi- 
cult to obtain. Sugar pine is strong, with 
numerous mills closed down because of 
severe weather. Retailers are reluctant 
to buy, as a slowing down in private 
building is taking place, due to winter 
weather. More buying is expected after 
retail inventories are completed. 


NORTHERN PINE—Mills report short- 
age of labor becoming more acute, and 
they expect that this winter logging will 
be on a smaller scale than normal. Prices 
are holding firm, with no large stocks of 
common and low grade lumber being 
offered. Retail buying is slow, because 
of the holiday and inventory season. 


Philadelphia, Pa. 


This city will have literally no dwelling 
vacancies left for new employees in its 
Defense industries by next February, the 
Philadelphia Housing Association in so 
many words declared this week. It recom- 
mended an immediate start on the con- 


has held up 
The starting 


struction of at least 4,000 more housing 
units in this area. It also stated that new 
employment in this area will require 20,000 
to 30,000 additional men in the next six 
that nearby shipyards will also 
28,000 by next April, 
more will be 


months; 
need an additional 
and that several thousand 





Inset: F. B. Schumpert, 


owner and operator. 
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needed by an aviation plant near here. 


SOUTHERN PINE—A much stronger 
market is looked for after beginning of 
year. No change is reported in roofer 
prices, with buying light. Prices were 
steady on both Nos. 1 and 2 dimension, In- 
ventories carried by mills are reported to 
be in good shape. 


HARDWOODS — Production has been 
speeded up considerably. Mills are reported 
to be filling more promptly. The 
U. S. Government continues to be the best 
customer. 


orders 





WEST COAST—Restrictions on non-De- 
fense building, lack of water transporta- 
tion and the possibility of an increase in 
freight rates all confuse the market out- 
look. Demand for Pacific hemlock is good, 
while little change reported in the white 
spruce market. Fir plywood remains very 
firm. 





WESTERN PINES—Production of Idaho 
pine has been reduced to a great extent. 
Most items are reported scarce. Demand, 
however, remains good. Demand for Pon- 
derosa has dwindled, but prices remain 
firm. 

SOUTHERN CYPRESS—Demand for 
both Florida red and Carolina cypress re- 
mains steady. 





Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
Dec. 13 totaled 1,640,600 cars, showing a de- 
crease of 24,975 cars below the number for 
the two weeks ended Nov. 29. Forest prod- 
ucts loadings of 83,382 cars show a decrease 
of 790 cars below the number for the two 


weeks ended Nov. 29. 
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Attend First Guild School 


Boston, Mass., Dec. 19.—The spacious 
Georgian Room at the Hotel Statler was 
the center of attraction for more than one- 
hundred and fifty building material dealers 
and their salesmen and office executives who 
had devoted five very full days to attendance 
at the National Housing Guild School spon- 
sored by Johns-Manville. This is the sixth 
year of this annual educational campaign, 
and this meeting was the first of a series 
of fourteen such schools to be held through- 
out the country during the winter months. 
At this Boston conference, the Boston office 
was represented by G. W. Esler, Jr., New 
Ingland manager for Johns-Manville, and 
L. E. Cushman, of its building materials 
department. Arthur A. Hood, director of 
dealer relations and head of the Housing 
Guild division, was in charge of the program, 
and took an active part at several of the 
sessions. The lectures and question and 
answer periods were conducted by H. F. 
Lotz, covering estimating and new home con- 
struction and modernizing, and by A. D. 
Lierman upon consumer selling technique. 

President L. H. Brown of Johns-Manville 
arrived in the city early this morning from 
New York, made a hurried inspection at a 
sightly location in the Copley Square sec- 
tion, of the new home of the New England 
Life Insurance Co., in the construction of 
which a half million dollars worth of Johns- 
Manville material had been used. He left 
hy plane at noon for New York. 

These school sessions at the Statler were 
climaxed tonight by a complimentary ban- 
quet to 100 students, 35 owners of yards, and 
25 officers and employes of Johns-Manville, 
including L. R. Hoff, President, and L. M. 
Cassidy, vice president, of Johns-Manville 
Sales Corp., with the latter serving as toast- 
master. 





THE FATHER 


The father said to the boy, 
“Tommy, I have certainly enjoyed 
the visits you and I have been hav- 
ing recently, and I have been 
pleased to see how quickly you are 
adjusting your thinking to the busi- 
ness world since you started to 
work at the plant. 

“Last time, you remember we 
were discussing the building and 
keeping of business friendships, 
and we agreed that the contribut- 


ing factors were many. It seems 
to me that the practice of re- 
ligiously fulfilling atu of your 


promises is one of the most im- 
portant of these. 

“Promises should be weighed 
carefully, Tommy, before they are 
made; because the astute business- 
man considers his promises to be as 





AND THE BOY 


binding upon him as the contracts 
he has signed. Never make a prom- 
ise if you doubt your ability to 
keep it. 

“The business world rests on a 
foundation of confidence in human 
nature. Production that is so all 
important in this time of emer- 
gency would almost stagnate if 
businessmen all regarded each other 
through skeptical spectacles. Most 
of them are willing to take a chance 
on the word of a business acquaint- 
ance once, but if the latter’s prom- 
ises are found to be empty, his rep- 
utation is blemished and future 
dealings with him are avoided. 

“So always be alert when you 
make promises, Tommy; and be 
sure you make only those which 
you can, and will, keep.” 
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GREETINGS and 
GOOD WISHES 
for 1942 


Southwest 


Lumber Lo. 


Alamogordo, New Mexico 





To our great and ever-growing 
family of customers: We greatly 
appreciate the favor of your pat- 
ronage and pledge our best 
efforts always to be deserving of 
it. All officers and employes of 
Southwest Lumber Company join 
in wishing you health and pros- 
perity all through the New Year. 


Douglas Fir 
White Fir 
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Ponderosa Pine _ 3): 
NY 
a 


Western 


Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality, rightly-priced Fir, 


Hemlock, Cedar, Spruce. Red Cedar 


Shingles, Idaho White Pine, Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief 
that a SATISFIED CUSTOMER is 
greatest asset of any institution. 


J.G. Kennedy Lumber Co. 
Henry Building 
Seattle 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS - | R FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Portland, Ore. 


WEST COAST WOODS—The lumber 
market has shown some improvement, and 
firmer. The slight revival of 
a fortnight ago has been better sustained 
than expected, although “house items” are 
still a little on the slow side. 


prices are 


INTE RCOASTAL—The market has be- 
come, of course a rail market. Inquiry 
definitely has improved, and orders, espe- 
cially for larger dimensions, are offering 
more freely. Operators are bending every 
effort to fill these orders as quickly as pos- 
sible, but there is accumulation of home 
building items made from the “side cut.” 
Most of the business is for prompt ship- 
ment. 


CALIFORNIA s0OoOkinges have increased 
and prices are steadier. In this market, 
as elsewhere, the demand noticeably 
quickneed after United States entry into 
the war. California vard stocks are, how- 
ever, relatively good. Most of the current 
buving is for industrial and cantonment 


lise 


Lawis—The log inventory in this area 
Prices are firm and mills may 
have to hold down their lumber order 
files somewhat in order not to get ahead 
of the lox supply. Heavy rains have made 
woods operations and hauling more diffi- 


Spokane, Wash. 


INLAND EMPIRE PINES Demand, 
strong before, has strengthened since war 


is lower. 


tarted There has been no change in 
price however, for the last two months 
There is a lack of dry stock in both 
Idaho and Ponderosa, and mill assort- 


ments are badly broken The excessively 
wet Weather, with lack of snow and cold, 
has hampered logging to such an extent 
that the mills with dry kilns are in al- 
most as bad condition for taking care of 


orders as are those depending on. air 


San Francisco 


CHARTER MARKET—With the recent 
declaration of war by the United States, 
the Pacific Coast freight and charter mar- 
ket is said to have completely passed out 


of the picture, at least for the immediate 
future A blackout is on commercial ship- 
ping Service in the offshore trades is 
completels gone and there exists the 


thought that even in the dwindling coastal 
and intercoastal trades the blackout may 


become total. 


INTERCOASTAL The Maritime Com- 
mission, announced, prior to the declara- 
tion of war, there would be no priorities 
for lumber to be moved eastbound in the 
intercoastal trade during January. From 
the dwindling intercoastal fleet under pri- 
Vate operation there has been another di- 
version of tonnage to take the Vladivostok 
run, leaving the intercoastal trade with 
only about 35 ships It further compli- 
cated the problem of moving millions of 
feet monthly to the Panama Canal. 


LUMBER RECEIPTS—Lumber receipts 
at the Port of Oakland during October, 
1941, totaled 14,595,475 feet, compared with 
20,581,286 feet in September, and 4,412,110 
feet in October, 1940, when strike condi- 
tions existed, 


BUILDING—Building activity in south- 
ern California, based on dollar value of 
permits, declined in November to the low- 
est level of 1941, according to monthly 
ummary of Security-First National Bank 
of. Los Angeles. Both residential and non- 
residential construction have shared in the 
decline. 


REDWOOD Demand has become very 
trong, with prices firm. business is com- 
ing generally from all markets, and notice- 
ably so from Defense areas. It is pointed 
out that, due to the strong demand at this 
eason, prospect is that there will not he 
enough tocks to go around after inven- 
tory time, when dealers will be wanting 
to stock up. Currently shortages are show- 
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Market News from Na 


ing up throughout the 
stock is reported nil. 


lists. Dry tank 


CALIFORNIA PINES—Demand for Pon- 
derosa has slackened up considerably, but 
with little price change. Stocks are be- 
coming more plentiful. Box lumber is al- 
most impossible to pet. Sugar pine stocks 
are not so plentiful, and proposed ceiling 
is reported less satisfactory for it than 
the Ponderosa ceiling is for that species. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Following 
war declarations, retailers and industrial 
users entered the market heavily on the 
belief that there might not be enough 
lumber to fill their needs once the Govern- 
ment re-entered the market to increase its 
cantonments. It was reported that the 
Government already has commandeered 
millions of feet of lumber at California 
ports. Buying was given a further boost 
by reports that the railroads might get 
a hike in freight rates. 


SOUTHERN PINE —A pronounced de- 
mand for all grades and sizes developed 
during the last ten days. Prices advanced 
by 50 cents to $1.50. It was said that most 
all yard stock would advance to ceiling 
before long. It is almost impossible to 
obtain prompt shipments of uppers. Stocks 
are badly broken, and rains have retarded 
production. Many small mills have been 
forced to shut down. There has been a 
little diversion of business from the Pon- 
derosa mills to southern pine operators, be- 
cause the former are reluctant to take 
orders at current prices. 


WESTERN PINES Chief attention is 
centered on the outcome of meetings of 
the OPA on a ceiling price for Ponderosa. 
Many mills are refusing to accept more 
business at current prices. Stocks at mills 
are so broken that it is difficult for them 
to complete mixed cars. 





HARDWOODS—tThe trade still is await- 
ing word from the OPA on a ceiling. Fur- 
niture plant buying has kept the market 


active. Cottonwood and poplar were 
stronger. 
OAK FLOORING — Demand was light. 


Factories have been able to accumulate 
more stocks. Shipments are going for- 
ward in good order. 


DOUGLAS FIR—A good advance in the 
price of Douglas fir was reported. It was 
said that all the No. 1 and No. 2 common 
2x4’s and 2x6’s are being bought up. Due 
to blackouts, production has been = cur- 
tailed. Mills are not accepting all orders. 


SHINGLES—The market has turned de- 
cidedly stronger, Following withdrawal of 
Canadian mills came the blackouts which 
will result in smaller output. No. 1 
grades were selling from $3.75 to $3.85, 
mill basis, and No. 2’s are quoted at $2.85 
and $2.90. No. 2 grades are scarce, and 
some mills have limited shipments. 


Vancouver, B. C. 


BRITISH COLUMBIA MAR K E T—In- 
creased demand for lumber, which was ex- 
perienced by British Columbia mills from 
both Canadian and United States markets, 
has tapered off very considerably during 
the past few weeks. Market prices in the 
United States increased sufficiently to 
allow British Columbia to ship substantial 
quantities in spite of the duty which in 
normal times is almost if not prohibitive. 
But the price advancés have now been 
lost. Prices of lumber in Canada have 
been pegged and there have been only 
minor changes since the summer of 1940. 
Priorities were established, with the direct 
defense requirements of Canada and Empire 
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countries coming first, followed by three 
other classifications in order of emer- 
geney. Priority business absorbed about 
all the mills could ship for aé_ fairly 
lengthy period, but is not doing so today. 
The industry is now looking for business. 

LOGGING — Because of war require- 
ments, British Columbia’s logging indus- 
try will reduce its midwinter shutdown 
period to the minimum this year. “Every 
logging camp will run through the winter 
with as little interruption as possible,” 
reported R. V. Stuart, secretary of the 
British Columbia Loggers’ Association. 
“The industry is determined to maintain 
production at the highest possible level.” 
Weather conditions in the woods so far 
this winter have been satisfactory, for 
there has been little or no snow or severe 
frost. Some of the Queen Charlotte camps, 
which have been getting out airplane 
spruce, may close down earlier than those 
operating in the Douglas fir belt, because 
of the greater distance to be traveled by 
loggers between the camps and Vancouver. 


Birmingham, Ala. 


SOUTHERN PINE—There is not much 
change in the market, except that demand 
and prices are a little easier as a result 
of bad weather and the slowing up during 
the holiday and_ pre-inventory period. 
Yards are reported buying more for stock, 
apparently believing that a wave of Gov- 
ernment buying after the new year may 
absorb mill offerings and _ tighten up 
prices, and that there may possibly be a 
shortage of freight cars. Lower grades 
are weakest, with better grades remaining 
about unchanged, 


Cincinnati, Ohio 


SOUTHERN PINE—Commons are much 
stronger than they were a week ago, and 
are advancing; No. 2 air dried boards and 
strips are up $2, and indications are that 
they may keep on advancing to ceiling 
level. Other items are as before. Stock 
in general is scarce; exceptions are items 
that nobody wants, such as 2x4-inch, 10- 
and 12-foot. Fir is outstandingly stronger 
on substantial Government demands; most 
items are at ceiling prices. 





HARDWOOD S—Hard maple is the 
strongest Appalachian species on = con- 
tinued demand from furniture manufac- 
turers; otherwise trading is going along 
quietly over the holiday period. Some 
hesitation as to buying for current needs 
has been noted, but there have’ been 
sizable orders for delivery after the first 
of the year. 


Memphis, Tenn. 


SOUTHERN HARDWOODS — New busi- 
ness declined sharply last week because 
of war declarations, and the holidays. 
Bookings fell from about 90 to aroun-l 60 
percent of normal production. Production 
and shipments continued at a high rate. 
The letdown will enable manufacturers to 
build up their depleted stocks, although 
the industry as a whole has a large back- 
log of unfilled orders. Prices declined very 
little. Mills report that new business is 
on the increase, and they expect soon to 
have as large a volume of orders as they 
ean fill. 

OAK FLOORING—Manufacturers dropped 
prices as much as $2 following outbreak 
of war but have since revised them up- 
ward so they are now about on a line with 
or not more than $1 under previously- 
published schedules. Practically all the 
flooring that can be produced will be re- 
quired for Government building projects 
next year. Manufacturers face the threat 


of a labor shortage because of induction 





t 
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tion’s Lumber Centers 


of men into the Army and shifts to muni- 
tions manufacturing plants. In order to 
keep their trained men from going to other 
employers, some manufacturers have hiked 
salaries, thereby upping the cost of pro- 


duction. 
Norfolk, Va. 


CAROLINA PINE—There has 
Orders are 


NORTH 
been an increase in activity. 


being placed more rapidly for housing 
and other Defense projects, but every 
order is wanted shipped immediately. 
The quantity of good air dried stock 


available is very limited, and so buyers 
sometimes have to take kiln dried at a 
higher price. There is hardly any likeli- 
hood of mills being able to increase pro- 
duction even with the exceptionally dry 
weather, because men are being called 
into army service. There has been a very 
good retail yard demand for B&better air 
dried rough boards. There has also been 
a rather brisk demand for mixed cars of 
kiln dried finish, roofers, mouldings, ete. 
Box manufacturers, very busy, are taking 
in all the lumber they can secure but 
have not advanced their price offers to 
current level of values. There has been 
an increased demand for air dried roof- 
ers, sheathing, dressed framing, ete., to 
be used in Defense housing. Air dried 
roofers have weakened about 50 cents at 
mill. Framing prices are firmer, and 
inany widths and lengths are hard to buy 
for quick shipment at any price. There 
has also been a good demand for dressed 
and resawn stock. 


St. Louis, Mo. 


SOUTHERN PINES — Considerable 
strengthening of the market has been 
evident, as yards, anticipating their 
wants for next year, are making de- 
mands for all items. Prices show little 
variation, and remain close to Govern- 
ment ceiling. 

SOUTHERN H 





ac- 
tivity is evidenced in most items, 
although prices seem to be holding. 


Volume of business declined because talk 
about ceiling prices to be established 
caused some buyers to withdraw from 
the market. There has been more move- 
ment of oak flooring than of other hard- 
wood items, and prices at mill have gone 
up about $1. Planing mil) purchases show 
seasonal decline. There is’ still much 
activity in low grade lumber for ammu- 
nition cases. 


Houston, Tex. 

SOUTHERN PINE—The market has 
shown considerable strength, with short- 
leaf items selling at maximum list prices 
to $2 and $3 off for some items, partic- 
ularly small-mill 2x4-, 2x6- and 2x8-inch. 
The Government is still the largest pur- 
chaser, although many retail yards are 
beginning to buy, as they expect an ad- 
vance in freight rates in the very near 
future. Demand for timbers exceeds sup- 
ply, so it is necessary to purchase large 
quantities of fir timbers for shipment into 
this area. tailroad buying continues 
heavy, with car material in largest call. 
The United States Government has placed 
additional orders for England, and for out- 
lying Defense projects. 

HARDWOODS — The market continues 
strong, with stocks very low and badly 
broken. There is no species that could 
be classed as plentiful. Gum and oak are 
searce. Oak flooring is not plentiful, but 
not as strong as it was a short time ago. 
The weather has been more favorable for 
logging although many of the river bot- 
toms and swamps are still inundated. 

SHINGLES & LATH—The shingle mar- 
ket has taken an abrupt advance of 20 
to 30 cents per square. Lath continue 
searce, with prices firm. 
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Tacoma, Wash. 





WES buying 
has been rt vor stimulated by the war, 
the reaction in general apparently being 
an effort to build up reserve stocks in ad- 
vance of possible price increases. This 
attitude was not confined to any single 
branch, but rather was evident throughout 
the industry. The plywood industry in 
particular was affected, large orders being 
booked throughout the Pacific Northwest 
for use in blacking out homes and indus- 
trial plants in the event of possible air 
raids. Production schedules were some- 
what disrupted as mills throughout the 
area adjusted their shifts to conform to 
blackout hours, but, after several days 
when conditions had returned to normal, 
the industry resumed usual operations. 


Seattle, Wash. 


WEST COAST WOODS—The market, 
sluggish a fortnight ago, has suddenly 
become active with a large inrush of or- 
ders for. principal forest products” of 
this area, and conseguent firming of 
prices. At the same time, heavy rains 
have curtailed production, as have holi- 
day close downs. Predictions that Gov- 
ernment orders beginning in January 
will be tremendous are being made. By 
March, too, a huge wooden ship program 
will begin calling for lumber. 


RAIL—A considerable volume of Gov- 
ernment emergency orders, plus heavy 
line-yard buying, with closedowns immi- 
nent, combined to firm rail prices to ceil- 
ings in the past fortnight. Total Federal 
orders represent a good volume. Early 
in the month the line yards were indif- 
ferent, but suddenly they decided to buy, 








Did you read the box on Page 
44? And did you do what it 





suggests? 
and large orders have’ been _ placed. 
Prices are anywhere from 50 cents to 
$3 or $4 over previous levels. Green 


dimension is up, dry dimension is much 
stronger, as is special cutting. Straight 
cars of C and D uppers can be bought 
at about recent levels. Most wholesalers 
have had to refuse considerable business. 


SHINGLES 





A huge demand from all 
over has caused a runaway market for 
shingles. Prices have advanced from 10 
to 35 cents, depending on the item. All 
grades are oversold, and many mills have 
withdrawn quotations. Rains have prac- 
tically stopped truck logging, upon which 
many mills depend for bolts, and log 
shortage is encouraging early holiday 
shutdowns. Five X shingles now move 
at: No. 1, $3.85-3.90; No. 2, $3-3.05; No. 3, 
$2.25. Perfections are up 20 to 30 cents, 
and Royals show a corresponding ad- 
vance. 


INTERCOASTAL 





Uncertainty as to 
ship departures and arrivals, plus the 
possibility of the Government taking 
over carriers, is paralyzing the Atlantic 
coast cargo market. More and more lum- 
ber is moving by rail. Prices are steady 
for what lumber can be shipped. 
CALIFORN ships are 
able, but there is a big rail 
Prices hover around ceiling. 
EXPORT—American shippers that had 
large consignments of lumber for Hong- 
kong via Manila have been forced to 
unload vessels at ports along the coast. 


(Continued on Page 60) 





avail- 
demand. 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


PINE ao ga 


Shop 
California Ponderosa Pine 
Mouldings and Cut Stock 


» Sugar Pine Specialists for 30 Years, 








PINE SPECIALISTS 


OREGON Ponderosa Pine 
CALIFORNIA Sugar Pine 
IDAHO White Pine 


Lumber -- Mouldings -- Cut Stock -- Industrial Special- 
ties. Shipping highest quality big mill stock. 


CONTACT LUMBER CO. 


American Bank Bide., Portland, Ore. 








THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














» Established 1910 


GILLIES BROS. Ltd. 


Pgesms ONTARIO, CANADA 


cenuine WHITE PINE Six:%.s, 


Air-Seasoned e Water-Cured 


for nearly 100 years. Capacity 30,000,000 feet annually. 


Members N. W. L. D. Assn. 


DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 


J JAMES W. SEWALL NW 


Consulting Forester 

PHILLIPS & BENNER 
Ruttan Block, 

Port Arthur. Ontario 


JAMES W. SEWALL 


Old. Town, Maine 
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East and west side 





mills 


have 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


reported the following average f. 


oO. 





b. mill sales prices on 





southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period of Dec. 8-15, but where prices for this period were not available, prices for 
the month to date have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
Lengths Lengths Boards, Std. Leth. 2x4 
1x3 rift— 56 x4— 12 & 14 32.40 27.07 
B&better.. 69.03 ' we . . eee SEOT FRING once es 33.86 30.78 
_gecneeniey eee 5... OF ease... 3127 3013|18 & 20... 3492 3212 
1x3 flat D is sees 22°00 30.88 i ee 37.87 35.11]22 & 24... 50.00 eee 
© i Surfaced Finish r 2x6 
Ré&better.. 53.75 53.66) standard Lengths eo 5 seen eee Tis & 14... 21.54 38.90 
rreeeess D100 50.70) Benetter am | See 31.30 29.55 
We cicsonrs 36.88 36.00] inch thick— * ae dba 33.97 31.33 
x4 rift— Rs 71.82 69.00] 1X6 Reh. & 34.82 32.44 
B&better.. 67.00  Sapenere> 71.13 72.331 SIS & 9. og no |22 & 24... *41-40 *36.50 
SS evcncea' Seo neerees 70.94 68.88], 945 oe. oSee 
_ Speen 39.59 DR iataivniwn ts 70.60 68.50 ‘oh CM EM 25.56 23.75]2x8 
: ix10...... 72.16 75.00jLx.8 ----- 25.25 25.00f12 & 14 31.45 27.82 
— 13 92:02 89.50|1x10 ...... 24.32  25.32116 3168 31°33 
ere ee: ey eee rn va. v. -19 9e > 4 « er agg lal oe os ey ie 
B&better.. 54.02 53.17|5x6/4 thick— BRED sens 26.48 25.03118 & 20... 33.32 34.00 
C........ 50.71 49.7714, 6, 8.... 77.23 *77.00 22 & 24... 42.67... 
DF ssecctic SOOO SO.CGIGEEO 5040 86.86 92.00 No. 1 Dimension 2x10 
Be Khunwnen 109.00 106.00 fe. mt men eens 12 & 14 33.66 31.96 
— 99.990 34.14116 ........ 33.42 27.67 
End Matched Ine hick— ere 39.33 36.92 > 6 2e - 
Flooring, 2 to S8-foot - aimee 61.77 58.24 18 & 20... 40.75 39.31 a8 S +4 $8.20 33.97 
1x3 rift— - eaaapies 6412 59:81)22 & 24...*44.00 22 & 45.50 .... 
s&better.. 60.00 *59.50]g ool: 62.76 60.54] 2x6 2x12 
rc + Bieta Os ee 2.7 30.54) 23 ° 
edhe +++ 1x3 & 10.. 65.53 66.13]19 @ 14 34.78 32.75§12 & 14 34.71 32.63 
ae tenes *43.00 _. appease 74.11 79.0016 °.... 1 ** 36.52 33.58]16........ 36.91 *35.00 
x3 flat Rees State. 18 oo... .e. 38.81 37.43 18 ......., 38.40 35.74 
B&better 45.73 45.50 Standard Lengths fe wtseces Si ee ae eae ee 
s&better.. et 5-50) pebetter 22 & 24 45.00 42.33]22 & 24 53.50 *43.00 
( As ‘ re 
eeeeeeee } te . . es s 2x8 
ae 28.60 29.33}5&8/4 thick— ; ee 
vi cao BR gas cos ve. 75,0012 & 14... 23.02 34.40) Timbers 20 & Under, 
1x4 rift— a 8 aaa 36.34 35.55 No. 1 
B&better.. 53.15 SEU 2 acu pe 7.00 18 29067 * o. 
ar aes _ putes i | 35°80 36-99] Shortleat— 
" grain— Casing and Base 22 & 24 44.00 ..., oe de pet oes 
B&better.. 44.47 45.00 Standard Lengths 38 a? 33 82.20 
. J . mr hae i 3&4x10 ... 44.00 35.89 
Prete 1.86 42.00] B&better wa olen? 3&4x12 54.30 44.00 
RPGR RR se 2733 28.0011m4 ...... 77.29 77.0019 9 gat A O30 
1x6&8 .... 77.50 77.65 + spina: ota er 5X12/12x12 53.00 44.00 
1x5&10 ... 80.67 81.25f4¢ °°°° °°" 49°89 40-13 
Drop Siding, Stand- No. 1 Fencing 18 & 20 47.75 43.00 No. 3 Dimension, 
ard Lengths, 1x6” Standard Lengths 22 & 2 . 52.94 51.00], ponent ete ae 
N oy ae , ee . _ err 49.160 22.36 
B ee tter.. 45.00 ap ae eT 2 6s. dees ee -- > 23.43 20.52 
C 350 *44 00 RE) ! eae wae 36.84 40.00 i6 4638 be 8 DT 25.00 21.42 
ee avai 10. 30 40.00 No. 2 Fencing 18 ame: 7 Or 42.17}9x10 ..... 28.79 23.08 
ies cme , 1 , Standard Lengths a HE 2 “cae BEES +a ces *26.08 ee 
Occ cicke BESO 2000 ad sete ig 2 55 ae 22 & 24 *55.00 cae 
Ree . 41.21 39.78] 1X6 ...... 26.70% Car S ~, 13/16” 
a Seer 27.38 24.59|No. 1 Boards & Shiplap Plaster Lath I nd vpn — 
Assorted patterns Standard Lengths Kiln Dried it 9... x ocu POROO 
B&better..*53.13 53.00;1x8 ...... 38.61 *40.00 %x1l4”, 4’ ree, 10..... 765.08 _ .... 
—— -- 49.38 48.47.1x5&@10 ... 40.37  ....1INo. 1 2... 6.05 6.01 1x6, 9...... .... *60.00 
BD .cieccse 469% 46:66 1x13 48.45 NO, 2... G20 -.,, eee 18 ...... 99606 hae 
\ i 
DOUGLAS FIR Boards and Shiplap 
1x6 1x8 1x10 1x12 
Seattle, Wash., Dee. 20.—Current quota- No 1 a taint $31.00 $31.00 $29.00 $32.00 
tions f.o.b. mill on Douglas fir items in mixed Pia 23.00 25.00 25.00 26.00 
cars for rail shipments direct to the trade ‘%®% % -:::: 23.00 23.00 21.00 23.00 


appear below: 


Vertical Grain Flooring 12 14 a. 18 20 
btr. D 2x 4 ........$32.00 $33.00 $33.00 $33.00 $33.00 
Re. Kvs0S%ememaa eee $60.00 $55.00 $45.00 2x 6 32.00 32.00 3250 32.50 32.50 
Flat Grain Flooring es eres 31.00 31. 4 31.00 31.00 31.00 
WE << pip arn eee he eee $45.00 $43.00 $38.00 re 31.50 3 32.00 32.00 32.00 
AN ia bro. bi acd a ae 50.00 48.00 SOC BESS csinwaes 31.50 30 32.00 32.00 32.00 
Drop Siding 
1x6 Pat. No. 106....$50.00 $48.00 $40.00 No. 1 Rough and/or Surfaced Timbers 
1x6 Pat. No. 116 50.00 48.00 40.00 4x4 to 4x12-inch planks 20 feet and 

Ceiling I oe eens is obo as eindwmicne 30.00 
5gx4 were, i $35.00 $28.00 12x12 20 ft. and shorter... ....cccccccecs 27.00 
Rao het she nianasseaens 15.00 $3.00 SaOe SRGe Oe UO Oe MONS oie 66 oak aidecceeaumees 29.00 


No. 1 Dimension 
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ARKANSAS SOFT PINE 


Following are average f.o.b. mill sales 
prices for kiln-drieqd Arkansas Soft Pine, for 
shipment in mixed cars, obtained during the 
week ended Dec. 20: 


; Flooring 
Edge grain— 3-inch 4-inch 
B&better ...............+.+ $69.00 $67.00 
lei aat eels wt Wi atiie Wen Mecgh ae ata ee arcana 61.00 59.00 
Flat grain— 
-; lta FT NT OEE 54.00 53.00 
alae edi Sicteysal LS a daar ae el al 51.00 50.00 
D iain oh Tal Se in Dre ay Gy 61 BSCR ene ad ae ne 35.00 35.00 
Partition 
me Bettas * 
PPCIIOW,. TERE cccwiies esses $50.00 $47.00 
Boston Partition, }ix4........ 50.00 47.50 
Drop Siding, 1x6 
No.117 No. 116 
- neon sbiecsierd Subcaneaxeriatdenhaceed $47.00 $52.00 
i Oe Oe ee rr te 44.00 49.00 
D igi eatin acacia ache ae Mailer air ion a el cal aa ea 40.00 40.00 
Casing ° Base and Jambs, B&better 
3 6 8 
$63. 00 $68. 00 $68.00 $83.00 $83.00 
Mouldings 
Discount 
Listed at $2 and Qn? .... side sccseewss 25% 
Over $3 Pree rercvreecrecrve Creel ee 20% 


Boards and Shiplap 


1x6 1x8 1x10 1x12 
*Boards, S4S, No. 1..$37.00 $38.00 $40.00 $48.00 
or Shiplap No. 2.. 30.00 30.00 30.50 35.00 


No. 3.. 25.00 25.00 25.50 26.00 
Dimension, S4S, 16-Foot 

No. 1 No. 2 
NI as sess ci Sephdniaries ise ie rae $37.00 $33.00 
BE NE aoe. aise al ar aio aieile Siw otal wees 35.50 30.50 
BO 258 ie aianaiter ate ebuctn Cibepele: ae AUR TE 36.50 31.50 
DE Ge.ciae ese ante ees warcaee ere 41.00 33.50 
Ee aarkiic ed: ¥ wen ecw Sie ele Gomes! Streets 3.00 35.50 

Lath, 3x1, 4-Foot 
re Ee or Pere $6.75 
NS csv cast te aps k seit ra We HRs Leek as 5.75 


*Applies to the SPA grade of No. 1 


common. 


new 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 20. 





Average prices on 





red cedar shingles, f.o.b., mills, are: 
Royals: i 
Re MR lier sncaumn aie an erin IGha-ai ier oars eee aetnry $5.50 
NN oo sci alon anand nim dceldr aon euler aaa 3.30 
Bo 24" ere Oh 8 isa cae 5 Kin Ws il rata Bion Rage a RS 2.30 
Perfections: 
1-18’ 5 SE ere a oer er 
| al bhi ew ae ed Aa AG ER LETS Oe 3.20 
TF les acehiare Geitagr eh qevermvalioteln. wee Salevia eles 2.30 
Pee 6 8S 
1-16” 5/2 sav bnseid Vigiixirdiand eel eto ae 
Sue: ere ee 3.00- 3.05 
Be Wy ax oa ware a Alani crores & oleracea iciare eh eere 2.25 
Seattle, Wash., Dee. 20.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted in 
issue of Aug. 9, 1941.—Editor. 





Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Dec. 
oth direct and wholesale sales are included and are based on specified items only. 
outside of the 


13, inclusive. 
State of Illinois, 








WESTERN PINES 


4 Illinois , ¢ Pennsylvania———, 
PONDEROSA PINE 
Selects S2 or 4S— 
— 1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW 
(2 ) $77.90 $84.67 $85.00 $79.80 $86.96 $89.23 
2 ra 64.35 71.55 71.61 66.43 coe 73.00 
Commons, S82 or 4S— No. 2 No. 3 No. 2 No. 3 
BR DS BEMF ose eccwceeceeneare $44.32 $50.94 $45.52 
3 2b. Arr 50.81 44.20 52.00 45.66 
No. 4, 4/4 RW RL 37.50 40.50 
LARCH—DOUGLAS FIR 
No. 3 Com. S2 or 4S— 
I ob fie bk now hed ale KoA wee $43.25 
No. 1 Dimension 
Be Ee ch aWlelebiarne cea nienwee 44.00 $42.62 
BE oh chideieaba dita a Sewers 5 ard 45.00 


Chicago metropolitan district and the other the State of Pennsylvania. 


an 
IDAHO WHITE PINE 


Selects, S2 or 4S— 


Choice (C) Ril..... 

Quality (D) RL.... 
Colo- 
nial 
No.1 


Commons S82 or 4S— 
Ix 8 RL....$59.25 
iziZ RL.... 86.75 


SUGAR PINE 
Selects S2 or 4S— 


4/4 RW 
cc. ee Meas. ee 
> s2s— No. 1 
p aiaaae eta $64.75 

hy eases 
Pe éeatscakn 74.75 


8 to 
Two districts are given, one being the 


Quotations follow: 





Illinois ~ + Pennsylvania———\, 
1x8 6/4 RW 1x8 6/4 RW 
$84.75 beaians aeetens $97.00 
. 66.65 lis $91.50 85.00 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No. 1 No. 2 No. 3 
$56.15 $48.92 _ 75 $57.60 $50.23 
60.75 48.25 “ee 63.03 9.24 
5/4RW 6/4RW 4/4RW 5/4RW 6/4RW 
earn $91.50 $92.50 $92.50 
No 2 No. 3 No. 1 No. 2 No. 3 
eas rarer pharere ions enahe 
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Current Market Review 


The shock of war Dec. 7 greatly slowed 
down business in softwoods. Soon there 
were announcements, however, of vastly 
increased Government requirements, for 
war plants and industrial housing and 
other purposes. Complete diversion of lum- 
ber-carrying ships, and allotment of more 
of the available freight cars, to war pur- 
poses, with the probability of a steep ad- 
vance in freight rates to meet recent wage 
boosts, re-inforced the desire of retail dis- 
tributors to get their stocks sorted up be- 
fore the Government entered the market. 
The resultant wave of buying brought 
prices of many items from recent lows to 
about ceiling levels. But now Administra- 
tion leaders are reported to be planning on 
severe restrictions on all civilian building, 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Sept. 6.—EDITOR. 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 
ing mill basis, during the week ending 
Dec. 20: 

SOU, Sh erdiwain bere $84.48 $79.77 $65.44 





WEST COAST LOGS 


Seattle, Wash., Dec. 20.—Average prices of 
logs are as follows: 


Fir No. 1, $30-32; No. 2, $22-24; No. 3, $16- 
17; Peelers, No. 1, $40-41; No. 2, $32-35. 
Cedar Shingle logs, $21-23; lumber logs, 


$35-38. 
Hemlock: No. 2&3, pulp logs, $15.50; lum- 
ber logs, $18.50-19.50. 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
ended Dec. 18: 





Quartered Red Gum Plain Red Oak 
FAS— FAS— 
i eee OO:75 2 47@ oe ccs 55.00 
os See 104.75 SS) ee 65.00 
No. 1 & Sel.— ee aidierwions 69.00 
S72 cnwews 57.00 i, eer , 99.25 
. No. 1 & Sel— 
on Red Gum + Belinea 38.00 
tk Ee 92.00 Plain Poplar 
No. 1 & Sel.— No. 1 Com.— 
4/4 ...... 54.50 | 4/4 ...... 43.00 
i Pere tereee 61.25 Beech 
Quartered Sap Gum FAS— 
No. 1 & Sel— 7 ee 46.00 
GPE carnsies 56.50 | No. 1 & Sel.— 
8/4 ...6.- 60.50 | 4/4 ...... 35.00 
Plain Sap Gum Cottonwood 

FAS— 

; Log Run— 
i, eee 60.00 . ot 
No. 1 & Sel.— SP: wae 37.50 
i. ere 40.00 @ 46.00 Magnolias 
i ee 5 0 FAS— 
No. 2 Com.— ee 69.00 
4/4 ......25.00@26.00 | No. 1 & Sel. 

Plain Black Gum 4/4 weseee 49.00 
No. 2 Com.— Cypress 
Mee 2c. 25.00 Selects— 

Plain Tupelo 4/4 ......55.00@57.50 
No. 1 & Sel.— Shop— | pane 
Ct Saree 40.00 | 4/4 ......8 36.00 @37.00 
No. 2 Com.— 6/4 ...... 50.00 
ere ate | a 

Plain White Oak a 29. 
FA tie 16.00 
) a 60.00 
if) a 99.50 Mixed Hardwoods 
No. 1 & Sel. Dunnage— 

SCRE SS.00 % EF€ occ 9.50 


and dealers once more are slowing down 
in their buying. Rumored plans for the 
all-out war effort seem destined to put all 
ordinary construction in second place de- 
cidedly. Government Agencies have al- 
ready entered the market for some huge 
new schedules, and machinery has been 
set up for requisitioning anything needed, 
and in inadequate supply, for military 
uses. Extension of the draft is meanwhile 
beginning to cause labor-shortage difficul- 
ties at many mills and wood-consuming 
plants. Total softwood stocks Dec. 13 
were about 6 percent below last year’s 
level at the corresponding date, and cur- 
rent production in most regions is run- 
ning behind last year’s, with winter 
weather retarding woods operations in 
the South and the Inland Empire, while 
West Coast and California operators are 
under the difficulties resulting from 
blackouts. Bookings during the two 
weeks ended Dec. 13 were 15 percent be- 
low last year’s, but shipments, largely be- 
cause of a decline in those from the West 
Coast resulting from lack of transporta- 
tion, were considerably behind. The 





If you missed the box on Page 
44, turn back—and read it now 
— It is important — remember 
1918! 





bookings were about 4 percent behind the 
current production. Large timbers and all 
types of railroad material continue in 
heavy request. The trickle of ordinary 
export trade has been almost completely 
shut off, but there are indications that 
heavier shipments are being made to al- 
lied countries for war purposes. Muni- 
tions boxes and crating are absorbing im- 
mense quantities of the lower grades. 

The hardwood market continues rather 
hesitant, because buyers are expectant of 
getting the advantage of a price ceiling 
at lower than current market levels. Fur- 
niture plants are taking current require- 
ments to fill orders booked at their re- 
cent shows, and expect to be called upon 
for the equipment of the many new can- 
tonments now planned. Oak flooring 
plants also are holding themselves in 
readiness to fill Government require- 
ments. Many new war industrial plants 
are swinging into mass operation and 
their needs are rapidly growing; they are 
absorbing large quantities of container 
grades. Lowland logging in many parts 
of the South is handicapped as a result of 
recent rains. Quotations tend to firm up 
under the spur of advancing costs. 
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New Open-Hearth Furnace 
for Steel Works 


First steel has just been poured from a 
new 150-ton open-hearth furnace at the Wis- 
consin Steel Works of the International Har- 
vester Co., the first addition to the open- 
hearth steel-making capacity of the Chicago 
district as the result of new construction, 
since the advent of the national defense pro- 
gram. The new furnace, one of two new 
ones, was finished 45 days ahead of schedule. 

The two new furnaces will add approxi- 
mately 160,000 tons of steel to the annual 
capacity of the Chicago steel district, and 
raise the plant’s capacity about 23 percent. 
In addition a 220-ton crane, a charging ma- 
chine and a 2-hole soaking pit were con- 
structed as part of the same expansion pro- 
gram. The total cost of the construction 
job was approximately $1,500,000. 

Wisconsin’s two new open-hearth furnaces 
will not require fuel from outside sources 
but will burn pre-heated mixed blast fur- 
nace and coke oven gas, supplied by the 
plant’s blast furnaces and coke ovens. 








FOR 
TODAY’S BUILDINGS... 


. . « there is no flooring more pleasing or 
practical than Northern Hard Maple. Year 
after year of service has proven Maple's 
abrasion-free, long life—yet it promotes 
comfort, health, and worker efficiency in a 
truly 1941 manner. And Maple's natural 
beauty now has more modern versatility 
than ever—with penetrating-seal or color 
finishes and selected grades—in strips or 


blocks. 


Every month the Maple Flooring Manufac- 
turers Association points out in national 
advertising the advantages of using Maple. 
There's good business ahead for dealers 
who stock MFMA Hard Maple—(grading 
supervised and guaranteed by the Associa- 
tion). Write for grading rules and infor- 
mation on finishes—natural or color. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 








Floor wth 


MFMA Maple 


(NORTHERN HARD) 





THE LONGEST-WEARING COMFORTABLE FLOOR 





Market News 


(Continued from Page 57) 


probable 
coasts of 
space can 
still be- 

After 
Douglas 
licenses. 


Information can not be had on 
sailings. Demand from both 
South America continues but 
not be gotten. Export lumber is 
ing shipped from New Orleans. 
Dec. 23, all export shipments of 
fir must be covered by individual 


have been 
log prices 
move at 
or $1-2 higher. 
and cedar lum- 
more. Hemlock 


LOGS—Woods operations 
curtailed by heavy and 
are strong to higher. logs 
$16-17, $22-24; and $3 
Shingle bring $2 
ber $35-38 or 

is the same at with logs selected 
for lumber bringing $18.50-19.50. Fir 
peelers move at $32-35 and $40-41. Gen- 
erally the inventory of cedar logs com- 
pares with that of last vear at this time, 
though complaint of shortage is heard. 
gritish Columbia is continuing an 
bargo on export of Douglas fir 
Hemlock supplies continue large. 


Crossett, Ark. 


PINE 
some of 
fairly big 
especially 2x 4-inch. 
on common boards continue strong, 
items of dimension S-inch 
holding up in price. 


rains, 

Fir 
0-32, 

logs 1-23, 


logs, 5 $1-3 


$15.50, 


em- 


? . 
1Ofs, 


ARKANSAS 
are still but 
mills built up 
of dimension, 


SOFT Most items 
the smaller 
inventories 
Prices 
and 
and 
Good 


scarce, 


have 


most 


wider are 





If you missed the box on Page 
44, turn back and read it now 
— It is important — remember 
1918! 





prevailed for the past few 
production is believed to have 
among the smaller mills which 
would be shut down a good 
deal of the time at this season, due to 
difficult logging conditions. Most big 
mills have logs banked for the winter 
operations and normally their production 
not fluctuate with the changing 
weather Due to the demand for lumber 
by the Government, the holiday shut- 
downs were cut shorter this year than 
previously, and the usual drop in _ pro- 
duction and shipments ordinarily experi- 
enced in December should not be as great 
this year. Government buying continues 
and larger purchases are expected 
as additional Army camps and Defense 
plants ready for construction early 
in 1942. 


weather has 
and 
increased 
normally 


weeks, 


does 


even 


are 


HARDWOODS 
has grown stronger during the past two 
weeks, and particularly since the United 
States entered the war. Nothing further 
has heard from Washington about 
the anticipated hardwood ceiling prices, 
and buyers who stopped placing orders 
sometime ago in the face of expected 
now are feeling around for 
Practically all items of oak have 
strengthened in price, and popular gum 
items holding their own. 


Generally the market 


been 


stock, 


are 





Acquires Timber Rights 


llouston, Tex., Dec. 19.—A 20 vear cut- 
ting program is being planned for a tract 
of timber in southeast Texas and southwest 
Louisiana along the Sabine River by the 
Kirby “Lumber Corp. A contract for the 
timber rights was recently signed with the 
owners of the land. 

The lumber will go through the Kirby 
mills at Call and Bessmay, Tex. Part of the 
land is going to be used for experimentation 
with flash pine. The Kirby company al- 
ready has several acres of flash pine in the 
area, 


Amemcanfiumberman 









December 27, 


1941 





OBITUARY RECORD 





ERNEST R. CLARRIDGE, 69, wholesale 
lumberman at Columbus, Ohio, died Dec. 5 
of a cerebral hemorrhage suffered a week 
before. Mr. Clarridge started his own busi- 
ness about 25 years ago after having been 
associated with the Doddington Lumber 
Co. Survivors include the widow and a 
son. 


EGBERT H. FLUKE, 
tive of Northwest Door Co., Tacoma, 
Wash., died suddenly at the home of his 
daughter in New Britain, Conn., on Dec. 
23. Burial on Friday, Dec. 26 at Clinton, 
lowa. 


sales representa- 


HENRY KENNETT, 62, president of the 
Little Rock Lumber & Coal Co., Alma, 
Mich., died suddenly Dee. 11. Mr. Kennett 


had been in poor health for the past five 
vears but had been active in his business. 
He had operated in Alma for 14 years, 
and previously had been in business in 
North Star and Crason City, Mich. Sur- 
viving are two daughters, a son and 


three grandchildren. 





GEORGE E. KIMBALL, 89, head of 
George E. Kimball & Son Co., retail lum- 
ber firm at Hingham, Mass., died Dec. 3. 
Mr. Kimball had been in the lumber busi- 
ness more than 60 years, most of which 
were spent in Hingham. He was fond of 
sports and was active in church work. 
Surviving are four daughters, two 


sons, 
22 grandchildren and eight great-grand- 
children. 


OTHO SINGLETON LIMBAUGH, | 56, 
sales manager of the pine division of the 
Denkmann Lumber Co., Canton, Miss., died 
Nov. 8 at his home in Hattiesburg, Miss. 
He had been in ill health for about a year. 





Mr. Limbaugh had been connected with 
the lumber industry throughout his busi- 
ness career and was with the Denkmann 
company for the past 20 years. He was 
active in the Southern Pine Association, 
and was well known throughout the in- 
dustry in the South. Surviving is the 
widow and a son. 


RALPH G, MACKEMER, 63, head of the 
R. G. Mackemer Lumber Co., a retail lum- 


ber firm with headquarters at Peoria, I1l.. 
died Dec. 12. He had been in ill health 
for about six months but his death was 
unexpected. The firm owned and oper- 
ated yards throughout Illinois and Indi- 
ana. Mr. Mackemer was a member of 
both the Illinois and Indiana retail as- 


sociations. He was active in church work 
and belonged to several fraternal and so- 
cial organizations. Surviving are the 
widow, a daughter and two grandsons. 


THOMAS G. MOORE, 67, for the past 45 
vears connected with the Roanoke Rail- 
road & Lumber Co., and for the past 19 
years head of that firm’s plant at Wash- 
ington, N. C., died December 16, following 
a critical illness of several days. 


JOSEPH MASTERSON, 53, member of 
the retail lumber firm, Masterson & Hogan, 


Inc., New York, N. Y., died of a heart at- 
tack Dec. 2 in a subway station. He was 


a World War veteran. 





HAL PERRY, JR., 20, son of Hal Perry, 


vice president of the Newellton Hardwood 
Co., Newellton, La., was killed Dec. 14 in 
the Japanese attack on Hawaii. Young 
Perry was in the U. S. Army Air Corps 
and was stationed there. He had joined 
the Army two years before. Business 
houses and schools of Newellton were 
closed in honor of his memory when the 


news was received. 





OTTO H. PIEKEN, proprietor of the Pie- 





ken Lumber & Coal Co., Logan, Iowa, 
died Dee. 9 of a heart attack. He had 
operated his concern in Logan for the 
past 14 years. Surviving are the widow, 
a son and a daughter. 

WALTER S. ROSENBERRY, 59, chair- 
man of the board of directors and former 
manager of the Winton Lumber Co., died 
at his home in Coeur d’Alene, Ida., Dee. 
14 after a lingering illness, which two 
years ago forced his retirement as man- 
ager. Mr. Rosenberry, one of the best 
known lumbermen in the Northwest, was 
a former president of the Western Pine 


Association and a director of the National 
Lumber 
was active in 


Manufacturers’ Association. He 
Rotary and the Boy Scouts. 





The lumberman learned the fundamentals 
of what was to be his life work in a 
sawmill near Scofield, Wis. He was teach- 
ing school at the time and worked in the 
sawmill after school hours. When 21 he 
went to Minnesota to work in the woods, 
first for the Brooks & Ross Lumber Co., 
and later for the Thief River Falls Lum- 
ber Co., a Winton affiliate. A year later 
he became buyer for the Wallace & Bal- 
lard Lumber Co., and then two years later, 
at 24, returned to the Thief River Falls 
Lumber Co. as sales manager. The office 
was moved to Minneapolis and the sales 
combined with those of the Bemidji Lum- 
ber Co., another Winton company. Two 
years later a third Winton company, the 
Northwestern Lumber Co., of Kalispell, 
Mont., added its products to those sold by 


young Mr. Rosenberry. He was then 
shifted west as sales manager for the 
tose Lake Lumber Co. Three months 


later he took over the management of the 


mill near Coeur d’Alene and continued in 
that capacity until 1918. Several more 
mills were added to Mr. Rosenberry’s re- 


sponsibilities and in 
were all consolidated in 
ber Co. 

sons, a 
children, 


1923 these holdings 
the Winton Lum- 
He is survived by his widow, five 
daughter and several grand- 





WILLIAM A. VAN NESS, 87, one of the 
owners of the Van Ness Lumber Co., 
Little Falls, N. J., died Dec. 17 at his home 
there. He also was a director of the Little 
Falls National Bank and the Fourvan 
Realty Co. Surviving are two sons. 





LEON PETTIT SMITH, 48, manager of 
the C. S. Garretson Lumber Co., Ashland, 
Ohio, died Dec. 9 at his home after a week 
of illness. He is survived by the widow 
and two sons. 





EDWARD LEE 
superintendent of 


SUTTON, 
the 


nearly 74, 
Rowland Lumber 


Co., New Bern, N. C., died of a heart at- 
tack Dee. 11. Mr. Sutton had been with 
the Rowland company and its predecessor, 
the Roper Lumber Co., since 1896. He 
had been in the lumber business since he 
was 14 years old and was affiliated with 
the Northwestern Manufacturing Co. in 
Stillwater, Minn., and in 1893, with some 


other lumbermen, built the first band saw- 
mill in North Carolina at Wilmington. 
Surviving are one daughter, one son, and 
six grandchildren. 


LEROY D. TODD, 71, wholesale lumber- 
man of Buffalo, N. Y., died in Ontario, 
N. Y., Dec. 11, after being stricken with a 
heart attack in his auto while on a busi- 

trip. Mr. Todd entered the lumber 


ness 
business in North Tonawanda, N. Y., more 


than half a century ago. For the past 35 
years he had lived in Buffalo. He was a 
member of a fraternal order. Surviving 


are his widow, a son and a brother. 





W. A. WILLHOITE, 68, president of the 
Austin Lumber Co., Austin, Tex., died Dec. 
15 after having suffered a stroke of paraly- 


sis earlier in the day while at his office. 
Mr. Willhoite had been in Austin about 
12 years. He was an active church mem- 
ber. Surviving are the widow, four sons 


and ten grandchildren. 





Government Buys Four Mil- 
lion Feet 


ABERDEEN, WaASH., Dec. 17.—Tower- 
ing piles of lumber in sawmill storage 
yards here were materially reduced this 


week as the result of receipt of a Govern- 
ment order calling for 4,000,000 feet. The 
Schafer Bros. Lumber & Single Co., which 
received the order, “farmed out” part of it to 
several other local mills. The recent ship 
shortage, together with a clack market, had 
resulted in accumulation at most yards. 











CLASSIFIED 
ADVERTISING 



















How to Figure Costs for Advertising 
In Classified Department 


BE I ie vena nceeeaesamensionn 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the _ signature. Heading 


counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





Too Late To Classify 





CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., 
Minneapolis, Minn. 


Ine, 





Employees 





WANTED: EXPERIENCED SALESMANAGER 


For large, well financed retail lumber yard han- 
dling all building materials. Must be well educated 
and have good personality, well versed technically 
in all phases of construction, lumber, paint, sash, 
doors, millwork, hard materials, ete.; have ability 
to plan price books, catalogues, and furnish price 
information and be able to supervise salesmen and 
teach them how to talk and demonstrate our vari- 
ous products. Should have some knowledge of 
architecture. Salary $300 per month or more de- 
pending on ability and results. Married man 35 to 
10 years old preferred. Write full information with 
references first letter. GRAYSON LUMBER COM- 
PANY, Birmingham, Alabama. 





FIRST CLASS LUMBER BUYER & INSPECTOR 


Kor hardwood lumber in New York and Pennsyl- 
Vania. State past experience and salary expected. 
All replies. will be confidential. 

Address “S. 77,’ care American Lumberman. 





GENERAL OFFICE WORKER 


In line yard office, to check branch yard reports. 
Address “S, 81,’ care American Lumberman. 





ESTIMATOR AND SALESMAN 


Experienced in new and remodeling work, from 
making the sale to completing necessary shop de- 
tails. Give experience, references, and salary ex- 
pected in own handwriting. Position permanent. 
Address “S. 79," care American Lumberman. 





CAPABLE MANAGER AND SUPERVISOR 


Familiar with Pacific Coast trade to take complete 
charge of woodworking plant employing 75 men 
— specializing in wood tanks and general mill- 
ork, 


Address “S. 59,” care American Lumberman. 











WANTED 














Employees 


EXPERIENCED, CAPABLE SAW FILER 


To file and keep in order 11” by 40’ Band Saws, 
for hardwoods only. Excellent working and living 
conditions. Good salary. Job open at once. Per- 
manent. Give complete details in first letter. 
Address “S. 78,’’ care American Lumberman. 





ESTIMATOR, DETAILER AND BILLER 


For mill in the Eastern States. Experienced. 
Address “S. 66," care American Lumberman. 





Salesmen 





WANTED: MILLWORK SALESMAN 


A Southeastern, old established, well financed firm, 
who are manufacturers of special millwork and 
handling a complete line of building materials, has 
a desirable vacancy for a producer who is profit- 
minded; one who can gauge variations in specifica- 
tions and, sell contracts in competitive areas. To 


receive attention, state age, education, length of 
service with millwork companies, compensation 
earned, your capacity with each, salary desired, 


physical defects, if any, and your earning ability. 
The company’s employees know of this ad. Enclose 
a recent snapshot of yourself. Write in confidence, 
stating reason for making change. Do not phone. 
Apply in writing only to H. B. BLANKE, 64 E. 
Lake Street, Chicago, III. 





CLASSIFIED ADS PRODUCE RESULTS 


ing house section. Advertise in the 
AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago, III. 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
Write an advertisement; send it to the 
paper that reaches the people. We can 
431 S. Dearborn St., Chicago, III. 
Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 


WANTED 











Employment 


GOOD LUMBER SALESMEN AVAILABLE 
If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, mployment Committee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 


MILLWORK DETAILER & SUPERINTENDENT 


22 years planing mill experience, high class detailed 
and stock millwork. A-1 ref. 
Address ‘“‘S. 40," care American Lumberman. 











MILL OPERATOR WANTS CONNECTION 
Experienced mill operator wants to run medium 
sized mill for owner on profit sharing basis. 

Address “S. 83," care American Lumberman. 





Lumber and Dimension 


EEE 
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LUMBER WANTED 


We would like to make a mill connection for a 
continuous supply of a total of 150,000 feet per 
month of 1%” Yellow Pine and 2” Yellow Pine, 
Random Widths and Lengths, D 4 S. Also inter- 
ested in a source of supply for Yellow Pine and 
Gum Plywood in various thicknesses. 
AMOS D. BRIDGE’S SONS, INC. 
Hazardville, Connecticut. 





ONE OR TWO CARS 5/8 QTRD. SYCAMORE 


Average No. 1 Com. Quote price delivered Warren, 
Pa. J. P. DODGE, Box 368, Ashtabula, O. 


LUMBER WANTED 


connection that can regularly fur- 
nish carloads of Yellow Pine either C&Btr or 
B&Btr 1x3 and wider lengths 4’ to 8’ S28. 

L. C. WATLING COMPANY, St. Louis, Missouri. 





Wanted, a mill 





HICKORY SKI BILLETS 


Quote for volume business in hand, particularly 
for early deliveries, if possible bearing on long 
lengths. 

Address “S. 76,’ care American Lumberman. 





WANTED 


Commission men or manufacturer’s representatives 
to handle complete line of small heating equip- 
ment for homes costing $6,000.00 or less. Must 
have had experience contacting builders, contrac- 
tors, architects, and material supply wholesalers 
and dealers. Will interview you at Room 510B 
American Furniture Mart, Chicago, Illinois, between 
January 5 and January 10. Advise us when we 
may expect you. If unable to see us in Chicago, 
please write giving full experience and _ references. 
EVANAIR DIVISION, EVAN PRODUCTS CO., 
Detroit, Michigan. 





TWO YELLOW PINE SALESMEN 


Lively. wide-awake, wanted by established South- 
ern wholesaler, one for Central and Eastern Ken- 


tucky, and one for Eastern Tennessee and North 
Georgia. Please state experience, salary wanted, 
and full information first letter which will be 


in strict confidence. 
85,’’ care American Lumberman. 


treated 
Address ‘“‘S. 





Employment 


RETAIL LUMBER & MILLWORK MAN 


Over 18 yrs. exp., desires position as manager or 
assistant to owner. Thorough knowledge and ca- 
pable of buying, selling, estimating, detailing and 
handling construction. Desire permanent position, 
Eastern States, after Jan. Ist. 

Address “‘S. 55,’’ care American Lumberman. 








EXPERIENCED ESTIMATOR & BILLER 


On special and stock millwork in or near Chicago. 

Can handle all details in or outside, lumber and 

millwork business. Good education, age 48. 
Address ‘‘S. 64,’ care American Lumberman. 


YARD MANAGER OR ASSISTANT 


Position wanted by experienced lumberman. 
references. Not subject to draft. 
Address “S. 72,” care American Lumberman. 


SUPERINTENDENT 


Of special and stock millwork. Qualified to oper- 
ate entire plant. Have a good production record, 





Good 





with detailing and billing experience. A-1 refer- 
ences. 
Address “S. 70," care American Lumberman. 





PRACTICAL BAND FILER AVAILABLE 
No boozer; out of draft age: work guaranteed. 
LINWOOD L. TAYLOR, 51 Metcalf, New Bern, N. C, 





Lumber Buggies, Trailers 


SSE 
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WANTED: 15 LUMBER BUGGIES 


Three wheeled, for use with tractor, Streich No. 26 
preferred. COPELAND LUMBER CO., Lima, Ohio, 


Used Machinery 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines, open 
and closed back anywhere from two to eighteen 
track. Also interested in Mereen Johnson or Mor- 
gan Matchers, Edge Trimmers, Squeezers and Band 
Resaws, and any other box equipment used in box 
working factories. 

Address “R,” 88,’’ care American Lumberman. 


WANT TO BUY: 275 DRY KILN TRUCKS 


20 to 30 ton Locomotive Crane. 
10 to 20 ton Diesel or Gas Locomotive. 
2—600 or 1—1300 ft. Air Compressors. 
1000 GPM Underwriters Fire Pump. 
Address “S. 44,’’ care American Lumberman. 


WANTED TO BUY 


Dry-Kiln trucks, any length, and from 50 to 1000. 
Wire quantity, length, cash price. Also want Hogs, 
Nailing Machines, etc. Send list all machines for 
sale. CHAS. N. BRAUN MACHINERY CO., Fort 
Wayne, Ind. 

















WANTED: PONY GANG 
Wicks preferred. SHERIDAN WILLIAMS, Sour 


Lake, Texas. 
Steel Rails 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 lb., 30 lb. and 40 lb. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 











RAILS WANTED—ANY SIZE 
Regardless of location. 


Any quantity. 
Consult us before selling. 
THE W. H. DYER CO., Fullerton Bldg., St. Louis, Mo, 
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FOR SALE 
Retail Lumber Yards 


LUMBER YARD ON EAST COAST OF FLORIDA 




















Trading area of 25,000. Real estate includes a site 
150x348, office and warehouse 30x90, two double 
deck umbrella type sheds 20x120—140, 20x120 sash 
and door room, 20x80 lime and cement shed with 
attached garage 20x50. Buildings in good condi- 
tion; no merchandise. Priced for quick sale; rea- 
sonable terms if desired. 
Address “R. 92," care American Lumberman. 





SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CoO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 





RETAIL LUMBER & BLDG. MATERIAL YARD 
And contracting business in town located in central 
Ill. Pop. 500. 

Adrress “S. 


68" care American Lumberman. 


LUMBER YARD IN NORTHERN MINNESOTA 


20 acres of land, 2 miles from city of 10,000, on 
good pavement. Established year, called to army. 
Address “'S. 74,” care American Lumberman. 


COUNTY SEAT LUMBER YARD 


In one of best towns in Iowa. 
Doing nice business. Best of 
W. H. BEVERSTOCK, 
Waterloo, Iowa. 








Population 8000. 
reasons for selling. 
Wholesale Lumberman, 





EAST TENN. LUMBER YARD FOR SALE 


Or Trade Now doing $15,000 per month. Within 
15 miles of two T.V. ae _ Dams just starting, costing 
$48,000,000 teason or selling, other’ interest. 
JOHNSON CITY LU ME ER CO., Box 327, Johnson 
City, Tenn. 





WILL SELL SMALL CHICAGO LUMBER YARD 
Well located and 
party 

Address “S. 86," 


equipped, or rent to responsible 


care American TLumberman. 





Lumber and Dimension 
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WANTED TO CONTACT 


Wood user or dealer having Defense item which 
can be made from short boards in Ponderosa Pine, 
possibly some item which has been made out of 
metal but which could be made out of wood. What 


have you to offer‘ 


Address ‘“‘S 80," Lumberman. 


FOR SALE—WHITE PINE 


dry 2x19 and 


care American 





Four 


cars 2x12 band sawn, genuine 
White Pine—heavy 14 & 16 ft. full cut of fine logs 
—no heart—no shake. CHARLES F. SHIELS & 


COMPANY, Cincinnati, Ohio. 


FOR SALE: SHORT BOARDS 








Ponderosa pine manufacturer can supply short 
boards suitable for making some Defense item. 
Address “S. 82," care American Lumberman. 
TWO CARLOADS 38’, 1” HARDWOOD LUMBER 
Principally No. 3 birch and oak. 
DICKINSON LUMBER COMPANY, 
Bemidji, Minnesota. 





Business Opportunities 


HARDWOOD FLOORING & PINE OPERATION 


Complete hardwood flooring operation. Complete 
Pine & Planing Mill operation. Hardwood & Pine 
Concentration Yard. Own Electric Power plant— 
Dry Kilns—Boiler Power—Sheds and Buildings. 
Land for expansion—Labor plentiful. Principals only 
must furnish financial status and secure appointment. 
Address ‘S. 50," care American Lumberman. 


FOR SALE: AN ESTABLISHED BUSINESS 


Factory,- and all equipment, with large tract of 
timberland estimated 50,000 trees. Located Eastern 
Maryland. 

Address “P. 84,"" care American Lumberman. 


COMPLETE HARDWOOD FLOORING OPERATION 


Also sawmill, planing mill, pine and hardwood 
concentration yard. Own electric generating plant. 
Ample kilns and boiler power. Going business. 
Agents do not answer; principals only. 

Address “Q. 51,” care American Lumberman. 


SASH, DOOR & MILLWORK PLANT 


39 years in the Twin Cities, specializing in fine 














kst. 





cabinet and interior millwork, well located, near 
railroad, 1% miles from center of the city, ideal 
for adding a lumber yard, or a good location for 


most any type manufacturing. 


Owner retiring. 
Address “S. 38,’’ 


care American Lumberman. 


! 








FOR SALE 
Timber and Timber Lands 


4800 ACRES TIMBER FOR SALE 


Estimated 20,000,000 feet with Hardwood running 
65°—Maple predominating. Virgin timber in Cen- 
tral New York with A-1 logging conditions. Write 
WILLIS E. WATERMAN, 465 Potomac Avenue, 
Buffalo, N. Y. 














APPROXIMATELY 725 ACRES TIMBERLAND 


In Saratoga County, New York, consisting of sev- 
eral million feet of excellent White Pine, Hemlock, 
Spruce and Hardwoods. THE ANSONIA FOREST 
PRODUCTS CO., Ansonia, Conn. 





IF 
YOU NEED 
MEN 
MATERIALS 
MACHINERY 


Why not advertise for them 
in this department of the 


AMERICAN LUMBERMAN 


This paper is published every other Saturday 
and through its classified advertisements it is 
a medium for satisfying the needs of many. 
It is a great clearinghouse. 


The cost is little. 
the results. 


Those who have tried it like 


We would like to help you. Send your ads to 
us or tell us what you want and we will write 
them for you. 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, Il. 





VIRGIN TIMBER FOR SALE 


An estimated 10,000,000 feet Maple, Birch, Beech, 
White Ash, Cherry, Basswood, Pine and Hemlock 
in S. W. New York State. Address—WILLIS E. 
WATERMAN, 465 Potomac Avenue, Buffalo, N. Y. 





CLAYTON COUNTY, IOWA 


Eighty acres heavy timber—Oak, Ash, Walnut, 
H. Statter, Sioux City, Iowa. 


WESTERN TIMBER LANDS 


FRED C. KNAPP, Portland, Ore. 
Buys and Sells 


Used Machinery 


FOR SALE 


Surplus Equipment of Minnesota & Ontario Paper 
Company, International Falls, Minn. 

All machines were in operation until just recently, 
and now being sold because closing of their 
Planing mill. 

Immediate Shipment. 











Yates No. 16 30x16 Timber Sizer. 

Yates No. 186 30” Double Surfacer with Auto- 
=, Feeding Table. 

Berlin No. 90 15” Planer and Matcher, round heads, 


rip saw attachment, automatic feeding table. 
Berlin No. 108 10” Moulder. 

Yates C-55 10” Five-head Electric Moulder. 
Whitney No. 24, 30” Ball Bearing Motor Driven 
Double Surfacer, Electric Grinder and Jointer. 

Berlin No. 261 24” Circular Resaw. 

Yates No. 269 36” 3-saw Gang Edger. 

2—Yates No. 255 Self-feed Rip Saws. 

Mereen-Johnson No. 40 Gang Cleat Saw. 

Mereen-Johnson No. 248 Motor Driven Roller Table 
Cut-off Saw. 

Write for full 


particulars and prices. 
J. LEE 


HACKETT COMPANY, 1961 E. Milwaukee 
Avenue, Detroit, Michigan. 


1000 USED WOODWORKING MACHINES 


In stock. Large or Small, we probably have it. 
R. K. HASKEW & CO., Chattanooga, Tennessee. 








DO YOU WANT EMPLOYEES 


Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 








FOR SALE 
Used Machinery 


USED MACHINERY 


Brunner Motor driven air compressor. 

Smith & Phillip inverted Router; Excelsior Jig Saw. 

E. B. Hayes Sticker, converted to dowel sticker. 

Fay-Egan 42” 3 drum roll feed sander. 

Buss 26” 2 knife square head, babbitt bearing, belt 
driven, single planer. 

Francis Glue spreader 37” 
glue. 
American 
heads. 

3 White combination saw 

30” 














wide rolls, hot or cold 


No. 505—4 side moulder, square slotted 


28” & 


Jenkins No. 23A Veneer jointer, direct motor driven. 
Black Bros. Veneer tape machine, serial No. 13064. 
Coe Veneer clipper, 6 ft. knife. 
Wayne 32” glue spreader, hot and cold glue. 
2 Francis 30” & 36” glue spreaders, hot and cold 
glue. 
American No. 25 Edging and ripping saw. 
Evans ring jointer No. 3105 type M. 
Single spindle shaper top 30”’x43”. 
Challoner roll feed skinner. 
16” round head jointer; 12” round head jointer. 
Milbury pulley pocket machine. 
Milbury pocket saw. 
50 gal. glue mixer, double agitator. 
2 Swing cut off saws, with guards, 
10 Greene cut off —. ae motors. 
Dowel driver and glu 
THE ROCKW ELI MFG. co., Randolph, 


benches. Rip 20”, 


no motors. 


Wis. 





FOR SALE 


Band Resaw, ball-b, 50” Fay & Egan $790. 
Boxboard Printer, Hooper 2-color, 24”. 
Circular Resaw, 24” Fay 4-roll $210. 
Flooring end matcher, Sherman “B.”’ 
Gunstock lathe, Mattison No. 214 auto. 
Lockcorner machines: Morgan cutter, 

machine; also 2-saw trimmer $185. 
Mortiser, vertical, hollow chis. $190. 
ae nage Sander, Duplex, (Ask for Cut). 

Nailer-Cleater, 20-tr. Doig 58” = B. 
Shavings Baler, Horiz,. Famou 

HAS. N. BRAUN MACHINERY Cco.. 
Fort Wayne, Ind 


Setting-Up 





HARDWOOD FLOORING MACHINERY 


American No. 229 9x6 Hardwood Planer 
Matcher, six knife, round heads. 

American Automatic Feeding Table. 

American Double End Matchers, 

Yates No. 281 Band Rip Saw. 

Mershon Band Rip Saw. 

American Swing Saw, motor bracket. 

Filing Room Machinery. 

Liquidation sale of equipment. 
Company, Bay City, Michigan. 

Immediate delivery. Write for descriptive circular. 

J. LEE HACKETT COMPANY, 1961 E. Milwaukee, 

Detroit, Michigan. 


MOTORS—ENGINES—GENERATORS 


100 HP General Electric synchronous motor. 400 
HP Westinghouse slip ring motor. 100 HP Ster- 
ling gasoline engine. 100 KVA 3/60/220 volt AC 
General Elee. generator. 625 CFM Bury two stage 
air compressor. Just a few of many items avail- 
able for prompt shipment including hundreds of 
rebuilt guaranteed electric motors, all makes, 
types and sizes at money saving prices. Write us 
on your requirements. ROCKFORD ELECTRIC 
EQUIPMENT CO., 724 South Wyman St., Rock- 
ford, Illinois. 


and 


Kneeland-Bigelow 








FAY AND EGAN BAND SAW MILL 


Excellent condition six inch blade, 54 inch wheel 
arranged for motor drive. Will split logs 31 inches 
diameter, reduce logs 48 inches diameter, carriage 
48 ft. long. May be inspected at a.e.f. plant, Chi- 
cago. Advise AMERICAN CAR & FOUNDRY CO., 
30 Church St., New York City, George W. Brown, 
Assistant Purchasing Agent. 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 





LIQUIDATING MILLWORK FACTORY 


Many machines suitable for millworking in lumber 
yards, etc., such as DeWalt Saws, rip saws, planers, 
jointers, band saws, moulders and many other 
units. This excellent equipment can be purchased 
at attractive prices. Write to the LAKESHORE 
MACHINERY CoO., 2200 N. 11th Street, Milwaukee, 
Wisconsin. 


ONE SMALL UNION IRON WORKS GANG 





36”x14”, driven by a Filer & Stowell 16x20 Rocke! 
Valve Engine, both in fine condition. . 
TALL TIMBER LUMBER CO. OF LA., INC., 


Good Pine, Louisiana. 
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FOR SALE 








FOR SALE 

















Used Machinery 


3—260 HP HRT 150-POUND BOILERS 


No. 4 Williams Wood Hog 

7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 

7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220, and 550 ft. 
Wheel Presses, 150 and 200-ton. 

38—Electric Hoists, 35 to 100 HP 

9—Gasoline Hoists, 15 to 85 HP 

1—63 ton Heisler Gear Locomotive 

2—1000 GPM Electric Underwriters Fire Pumps 

R. C. STANHOPE, INC. (Lincoln a aia 

60 East 42nd Street, New York, 








FOR SALE: SAW MILL MACHINERY 


Live Rolls; Air Compressors; Filer & Stowell L. H. 
7 ft. Horizontal Resaw. 

600 KW Steam Turbine; 3—300 H.P. Water Tube 
Boilers; 20 Ton American Locomotive Crane. 
Other like equipment. 

Address inquiries to: THE DAVID J. JOSEPH CoO., 

Box 1264, Carrabelle, Florida. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor 
of lumber, advancing by quarter-inches 
from 1x1 to 15x15 inches square and 
square timbers, advancing by inches 
from 2x2 to 30x30 inches square and 
50 feet long. Saw logs are reduced to 
board measure. The book contains 171 
pages of strong white paper, is 4x7 
inches and is bound in cloth. Price, 
delivered, $2. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill, 





DOIG CLEATER FOR SALE 
One 15 track double pan closed back cleater. 
FEHLIG BROS. BOX & LUMBER COMPANY 
1909 Cole Street, St. Louis, Mo. 


END MATCHERS 
Sherman twins and good ones, $750. 
WOODWARD MACHINERY CO, 1638 Hamer Street 
Cincinnati, Ohio 


FOR SALE: GENERATOR-BOILERS-RESAW 


625 K.W. steam turbo generator. Two 300 H.P. 
B&W water tube boilers. Yates Vertical 7 ft. resaw. 
Address “S. 75,’’ care American Lumberman. 


CUSTOM LUMBER MILL MACHINERY 


1 30” Buss Planer with a lot of extra knives. 

1 Sticker or Molding Machine which takes care of 
four sides at one time, and about 

400 lbs. or 500 lbs. of Knives to go with this. 

We also have a Double-Headed Shaper. 
Address ‘“S. 84,’’ care American Lumberman. 














FOR SALE—A GOOO TIME TO BUY 


Water Tank Tower—80 ft.—40,000 gals. 

Allis Chalmers (2) non Cond. 16x36 Engines 

65 ton steel guyline derrick 100’ B 
Box—Flat—Pass. Cars 36” railroad 

Geared locos. 3—42” gage 25 ton 

Flat Cars 40 steel—40 ft.—40 ton cap. 

A. V. KONSBERG, 111 W. Jackson Blvd., Chicago. 








Locomotives and Cars 


FOR SALE: LOCOMOTIVES & DUMP CARS 


2 Vulean 33 Ton Std Ga Locomotives, Fair Condi- 
tion. 

1 American 100 Ton Std Ga Switcher, Good. 

1 70 Ton 3 truck Shay Locomotive Rebuilt. 

8 


v 





2 50 Ton Std Ga Hopper Dump Cars. 
3-12 yard Western Std Ga Dump Cars. 
MID-CONTINENT EQUIPMENT CO. 
710 Eastgate Pa 2290 St. Louis, Mo. 








Tractors 


——eeeeeeaea'c0o"=~ Oe re Ormeae—ormen—ses bl! a Rl TT ET ET ETE 


CATERPILLAR TRACTORS 


Crawler type, ‘35” size, only slightly used, thor- 
oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $395.00. 
Also ‘‘65’’ size complete with winch, $795.00. For 
further particulars address, 

O. C. EVANS, Mt. Sterling, Ky. 





Miscellaneous 


TANNING DEER SKINS 


Chrome tan soft as cloth for making Gloves, Mit- 
tens and Jackets in cream color 75c to $2.00, brown 
color $1.00 to $2.00. Mention color when shipping. 
This leather can be washed like cloth. Deer skins 
will make a good many pair Gloves or Mittens. 
Price for making 35c and up. Making Jackets 
$5.00 and up. Circulars on request. UBER TAN- 
NING CO., Owatonna, Minn. 














SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 





Write for catalog A 


SOULE 


STEAM FEED WORKS 


"MERIDIAN MISSISSIPPI 








PLANER AND 


JOINTER KNIVES 


— — — also high speed knives and mold- 
ing cutters for the woodworking industry. 


TAYLOR-STILES & CO. 
NEW JERSEY 


RIEGELSVILLE, 
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Lindsey 8-Wheel 
Tractor Wagons are 
ideal for tractor log- 
ging. They are used 
singly or in trains. 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 


Laurel, 


Pat 5. Sgane. 


(a Position 
0Zoad+ 


For snaking and 
bunching — 
. Self-Loading S - 
Miss. ders. 





‘‘BLOW-RITE’’ 
SLOW SPEED FANS 


With Dodge-Timken Roller Bearings 
Built For the Man Who 
Is Tired Of Fan Trouble! 


JACKSONVILLE BLOW PIPE COMPANY 


P. O. Box 862 JACKSONVILLE, FLA. 











Change Your Saws to Simonds 


B, F, 3, or 2'4 inserted tooth. Cut more lumber at less 


expense, and no saw trouble. Saw returned 2nd'day as 


a new one, at about '2 the cost of new. SAVE on 2!', 


edyer saws, also on solid and trimmer saws. 


J. H. MINER SAW MFG. CO., Meridian, Miss. 








Logging Ralph C Bryant 


Have you a problem to solve in lo ing, I 
Sremepertation or harvesting an fart can 
tel you ho economically? HOR ind will 
ou how. An invaluable reference book 
for logging su Oe timber owners, 

, postpai 


1 So. Dearborn St. 
American Lumberman “ Ghicace IL 











Western Agents: 

Hall & Brown 

W. W. Machine Co. 
St. Louis, Mo. 








Sales of Fence .... 


can bring in new customers, new business for 
you... when you sell the fence that's KNOWN 
by 52 years of dependability and superior value. 


KEYSTONE STEEL & WIRE CO., Dept. M8, PEORIA, ILL. 


KEYSTONE FENCE 











Single, Duplex and Quarter DOGS 


THE KENT MACHINE COMPANY 


117 Portage Street 


KNIGHT 


Saw Mills, Set Works, Edgers 
Manufactured by 


Cuyahoga Falls, Ohio 
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—— Directory of Products Advertised in American Lumberman 
SOFTWOOD LUMBER 


A—Northern White Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 
C1—Eastern Hemlock 
D—Northern Cedar 
Di—Norway Pine 


Bay De Noquet Co....... ed 
Bissell Lumber Industries.ac 
Bonifas Lumber Co., Wm..ad 
Bradley-Miller & Co....... a 
Cadillac-Soo Lbr. Co......ac 
Christiansen Co., C. M.. -acd 
Connor Lbr. & Land Co...acd 
Cotton @& Hanlon......0<. ac 
Eastern White Pine Sales 
Corporation ..ccccccccces 
Elk River Coal & Lbr. Co.. el 
Giilies Brother® ...ccceccce 


Goodman Lumber Co...... c 
Hines Lbr. Co., Edw..... abe 
Holland Lbr. Co., E. M...acd 
Holt Lumber Co.......... cd 
Kerry & Hanson Flooring 
rer ae a= “ 


Lake Superior “Lor. Corp. 
Menominee Indian Mills. eee 
Michigan Pole & Tie Co..cd 
Oconto Company ....... .cd 
Rainy Lake Lumber ~ 
TAG, TS c0scacewoes bdl 
Rib Lake Lbr. Coa... wero 
Roddis Lumber & Veneer 


Co 
Saluda River Lumber Co..cl 


Schuette Co., Wm....... owl 
Shevlin Pine Sales Co...... a 
Stephenson Co., I....... abcd 
Stimson Lumber Co......-.. cl 


Thunder Lake Lbr. Co...acd 
Underwood Veneer Co.....ac 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co..... a 
ee Land & ined 


Co. 
Yawkey- Bissell Lbr. Co...ac 


E—Southern Yellow Pine 
F—Cypress 
Fi—Tennessee Red Cedar 


Angelina County Lbr. ane 
Angelina Hardwood Co.. 


Ash ........@ Maple (Hard 
Bassw band soft).m 
Beech .....c Oak ......- n 
Birch ......d Poplar er 
Cherry ...e@ Sycamore DP 
Chestnut f Tupelo .....a 
Cottonwood.g Walnut r 
Elm .......h Foreign 

Gum .......{1 _ Woods .. 8 
Hickory ....j Mahogany ..t 
Philippine...k Balsa ......u 
Magnolia ...1 Butternut ..v 


Anderson-Tully Company. 
oe ereenee -abceghilmno 
Angelina Hardwood Co.. 
eean wea -abceghiilnpa 
Appalachian ‘Hardwood Mfrs. 
DMG ac cew sens abcdefjmnrv 
Barger Lbr. Co., Inc...... 
OTE ORT 
Bay De Noquet Co....bdmn 
Belcher, J. B.. -abedefimnov 
Bissell Lumber Industries 
ee cece e OGM 
Blackwood Lumber Co. ’ 


DE cislewaieleaienten4 abdfmno 
Bonifas Lumber Co., Wm. 
‘eiarwsdiera tate etn aidiniors abdeh 


Bristol Door & Lumber Co. 
eae wine acer abcdefjmnov 
Brown, ) a. ae befno 
Bruce Co., E. L..abchijlmno 

Breece-White Mfg. Co. ... 
tawecs aghimnp 

Burruss “Lana & Lumber 
Rear ee bedfmno 


MOR: 05406 SS Sewn waw.e~ aloe 
Beech ..... Scum sisaweewed b 
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BE ooo 00 soscinewisdseae cee 
Barger Lbr. Co., Inc..... def 
Bradley Lumber Co...... .bf 


Te. Bh. TR oc ckcccccccccGt 
Bruce Co,, E. L..........bef 


Amemecanfiumberman 


Barger Lbr. Co., Inc......ef 
Bellgrade Lbr. Co.........-f 
Bradley Lumber Co.......€ 
Brooks-Scanlan Corp ..... = 
Bruce Ce... T.. Tncccccsceees 

Burton-Swartz Cypress Co... t 


Carr Lumber Co, ...0cccees x:) 
Chapman & Dewey Lum- 
WOO GA. seiseceeems0s'cee ss f 


Cogen Valley et 
ee ear 


i 
Chicago Mill. & ‘Lor. 2 re 3 
Cleveland-Oconee Lumber 


Wb. 05 6secansnaeeseecns ef 
Crosby "Lbr. & Mfg. “Co Rapletece e 
DeWeese Lumber Co., A...e 
Dowling & Camp, Inc...... e 


Eastman-Gardiner Hard- 
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Exchange Sawmills Sales 
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Ferguson ifr. Co., W. T..0f 
Florida Louisiana Red 


Copreme CO. .iccsesvewest 
Posnee Lumber ..cececeess e 
Frost Lbr. Industries, Inc..e 
Hettler Lumber Sales..... ac 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 

TRO. cccecccevecesccsoces e 
Jackson Saw Mill Co...... fi 
Jones Libr. Co., J. M......0..8 
Kirby Lumber Corp. oe 


Kurth Lumber Co......... 
Louisiana Central Lbr. Co..f 
McGraw-Curran Lbr. Co....f 
Miller and Company, Inc. ..e 
Nickey Brothers, Inc....... e 
Ozan Lumber Co.........-. ’ 
Parham Lumber Co., C. W..f 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co...... e 
Pine Plume Lumber Co....e 
Putnam Lumber Co......ef 
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Saluda River Lumber Co....e 
ae age River Hardwood 


beetle cebeteceetarb aearaiever’ oat 
Shepherd Lumber Corp....® 
Sime Lumber Coe. 2... 606% e 


Sondheimer Co., E......... 
Southern Pine Assn......... : 
Stone Lumber Co 


Smith Lumber “<" ww. F.. — 


Tremont Lumber Co......ef 
Trout Creek Lumber Co....e 
Twin Harbors Lumber Co..e 


Urania Lumber Co........ e 
Wallin Lumber Co., Inc....f 
Wax Lumber Co. ....2+0. € 


Wier Long Leaf Lbr. Co....e 
G—Arkansas Soft Pine 
Bradley Lumber Co..... 
Dierks Lbr. & Coal Co.. ..g 
Ferguson Lbr. Co., W. T...& 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 


Ozan Lumber Co......cceee g 
Southern Lbr. Co......cee- 4 
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Bradley Lumber Co....... h 
Brown & Co. of N. C., Geo. C. 
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I—North Carolina Pine 


Barger Lbr. Co., Inc....... i 
Burruss Land & Lumber 
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Ellington-Fay Lbr. Co...... i 


Ferguson Lbr. Co., W. T...i 
Hutton & Bourbonnais Co..i 
Schuette Co., Wm. ...... ais 
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L—Spruce (Sitka) 
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O—Port Orford Cedar 
areeend Lumber Sales 


poath- a Kelly Lbr. Co 
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Griswold Lumber Co...... 
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Johnson Lumber Corp., 
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Long Lake Lbr. COs oscccecK 
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Medtora Corporation ...... 
Neils Lumber Co., J...... jk 
Oregon-American Lumber 

CONEY cisie ene geek eee 6s ee 
Oregon Lumber Co........- 
Pacific National Lbr. *Co.jimn 
Polson Lumber & Shingle 
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Pope & Talbot, Inc........ j 
Quincy Lumber Co j 
Rosboro Lumber Co........ 
Russell & Pugh Lbr. Co...jm 
Smith Lbr. Co., Ralph L.jlno 
Carl Soderberg Lbr. Co...jlm 
Southwest Lumber Co......; j 
Sullivan Lumber Co....jlmn 
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Thurston- Flavelle TAG. 22. 
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Wendling-Nathan Co......m 
he” ease Sales 
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Duncan Lbr. Co., Inc......q 
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Ferguson Lbr. Co., W. T.par 
Kennedy Lbr. Co., J. G...pq 
Lumbermen’s Exchange ..pq 
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— -California Lumber 
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Paxton Lbr. Co., Frank..pq 
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Miller and Company, Inc. 
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HARDWOOD FLOORING 


Ferguson Lbr. Co.. W. T..def 
Fordyce-Crossett Sales Co.bf 
Frost Lumber Industries....f 
Griffith Stave Co., Geo. C...f 
Holt Hardwood Co.......cef 
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Maple Flooring Manufac- 
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Moore, Keppel & Co. 
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Mowbray & Robinson Lbr. 
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Parham Lumber Co., C. W. 
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Paxton Lbr. Co., Frank. .. 
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Peavy-Moore Lbr. Co. ....in 
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Pine Plume Lumber Co.. 
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Shepherd Lumber Corp.. 
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Smith Lumber Co., W. T... 
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Sondheimer Co., E. ..aghinop 
Southern Lumber Co...... in 
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Nickey Brothers, Inc....... ft 
Peavy-Moore Lbr. Co....... f 
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Wendling-Nathan Co. ....qr 

Western Pine Ass’n....... pq 

Yosemite Sugar Pine Lum- 
WOE COis 626000800600500. 08 


S—Idaho White Pine 
T—Ponderosa Pine 
UC—Western Larch 


ewe Copper Mining 
Biles-Coleman Lumber Co...t 
Bockmier weaned Sales 
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Bradley- Miller "& “Co eer st 
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Lumbermen’s’ Exchange 
Medford Corporation ...... 
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Wales Lumber Co........ stu 
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ccccccccccces UCHdefjmnot 
Virginia Hardwood Lbr. 
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CABINETS 
Carr, Adams & Collier Co. 
Curtis Companies Service 
Bureau 
PACKAGE TRIM 
Biles-Coleman Lumber Co. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Florida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 
DOORS, COLUMNS, 
MILLWORK 
American —_— Corp. 
Biles-Coleman Lumber Co. 


BATHROOM CABINETS, 
MIRRORS, ACCESSORIES 
F, H. Lawson Company, The 


BASE FOR PLASTER, 
MORTAR, CONCRETE, 
STUCCO 

Pittsburgh Steel Co. 


BUILDING PAPER 
Flintkote Co., The 
Sisalkraft Co. 


CAULKING COMPOUND 
Calbar Paint & Varnish Co. 
Flintkote Co., The 
Macklanburg-Duncan Co. 


CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co. of N. C., Geo. C. 
Bruce Co., E, L. 

Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


FARM BUILDING 
PRODUCTS 
Louden Machinery Co. 
FENCE AND FENCE POSTS 
American Steel & Wire Co. 
(U. 8. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Illinois Wire & Mfg. Co. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Tennessee Coal, I & RR. Co. 
(U. 8. Steel Corp. Subsid.) 
U. 8S. Steel Products Co. 
(U. 8. Steel Corp. Subsid.) 


FIREPLACE gute 
AND FITTIN 

Heatilator oy 

Superior Fireplace Co. 


FLOOR RUNNER 
Carey Co., Philip, The 


FURNACE and STOVE PIPE, 
ELBOWS, FITTINGS _ 
STOCKS, AIR DUCT 

Milcor Steel Co. 


GARAGE DOORS 
(OVERHEAD) 

Carr, Adams & Collier Co. 

Crawford Door Co. 

Fir Door Institute 

Frantz Manufacturing Co. 


Ax AND LOGGING 
TOOLS 


American Logging Tool Co. 

BLOW PIPES 

Houston Blow Pipe & Sheet 
Metal Works 

BOILER WATER PURIFIER 

Butler Engineering Co. 

CARRIERS, LUMBER 

Ross Carrier Co., The 

CUTTER. HEADS 

Shimer & Sons, Inc., Sam’! J. 

DIAMOND POINT DRIVER 

Smith, Inc., Landon P, 

DISPLAY ACCESSORIES 

Heller & Co., W. 

DOG, SET WORKS. ETC, 

Kent Machine Co. 

DRY KILNS AND 

ACCESSORIES 

Moore Dry Kiln Co. 

DRY KILN CONTROL 

INSTRUMENTS 

Moore Dry Kiln Co. 

EDGERS 

Corinth Machinery Co. 


Amemcanfiimberman 


Barger Millwork Co. 
Carr, Adams & Collier Ce. 
Curtis Companies Service 
Bureau 
Frost Lumber Industries Inc. 
Huttig Mfg. Co. 
Pacific Mutual Door Co. 
Ponderosa Pine Woodwork 
Red River Lbr. Co. 
Silbernagel & Sons Co., Geo. 
SHINGLES 
Northern Cedar ...... ance 
Western Red Cedar........ 
Cypress 
eee 
Barger Lbr. Co., Inc. 
Bay De Noquet Co. 
Bonifas Lumber Co., 
Bradley-Miller & Co.. oucece 
Connor Lbr. & Land Co.... 
Gray Lbr. & Shingle Co....b 
Hammond Cedar Co., Ltd..b 


eee ee 





*“Wm.. 


BUILDERS’ SPECIALTIES, 


GARAGE DOOR 
HARDWARE 

Coburn Trolley Track Co. 
Frantz Mfg. Co. 

Stanley Works, The 
GATES 

American Steel & Wire Co. 
Continental Steel Corp. 
Rowe Manufacturing Co. 


GLASS 

Libby-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 
GLAZING MATERIAL 
Armstrong Co., The 
Macklanburg-Duncan Co. 


GLUE (Waterproof) 
United States Plywood Corp. 


HARDWARE—Builders’ 

American Cabinet Hardware 
Corporation 

Frantz Mfg. Co. 

Stanley Works, The 


HARDWARE CLOTH 
Cyclone Fence Co. (U. 8. 
Steel Co., Subsidiary). 
HINGES 
American Cabinet Hardware 
Corporation 
Stanley Works, The 
INSULATION 
Barrett Company, The 
Carey Co., Philip, The 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
Milcor Steel Co. 
National Gypsum Co. 
Pacific Lumber Co., The 
United States Gypsum Co. 
Wood Conversion Co. 
KITCHEN BIN SWINGS 
Ritsche Specialty Mfg. Co. 
KITCHEN UNITS 
KITCHEN CASEMENT 
UNITS 
Roach & Musser Co. 


LADDERS 

Babcock Co., W. W. 

Breyer Bros., Whiting & Co. 

Rowe Manufacturing Co. 

LATH (FIREPROOF) 

United States Gypsum Co. 

LOCKS AND LATCHES 

American Cabinet Hardware 
Corporation 

LOG CABIN SIDING 

Frost Lumber Industries, Inc. 

Kinzua Pine Mills Co 

Red River Lumber Co. 


Kennedy Lbr. Co., J. G. 
Marathon Paper Mills Co... 
Mauk Seattle Lumber Co.. 
McNair Shingle Co., 
BENE. 0d 6ensesscceecees 
Menominee Indian Mills... 
Michigan Pole & Tie Co. 
Morrill & ee Lbr. 
Ce vesevceane coccccocsoce 
Oconto Company ....cccees a 
Pacific National Lumber Co.b 
Polson Lumber & Shingle 
BED . cesanee cevqes cones” 
Red Cedar Shingle, Bureau. b 
Rib Lake Lbr. Co..........a 
Stephenson Co., a. $oeee% 
Thurston-Flavelle Lta. coeee 
Twin Harbors Lumber Co..b 
Wendling-Nathan Co. ....bd 
Weyerhaeuser Sales Co.....b 
White River Lbr. Co.......b 


os 


Sey 


MASON’S CEMENT 
Louisville Cement Co. 


METAL ACCESS DOORS 
Milcor Steel Co. 


PUTTY 
Parker & Sons Co., Ira 


METAL CEILINGS 
Milcor Steel Co. 


METAL CORNER BEAD 
Continental Steel Corp. 
Milcor Steel Co. 


METAL LATH 
Milcor Steel Corp. 
United States Gypsum Co. 


METAL MOULDING & TRIM 
Macklanburg-Duncan Co. 
Milcor Steel Corp. 


NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 


PAINT, pase. 
VARNIS 

Boston Varnish Co. 

Calbar Paint & Varnish Co. 
Lowe Brothers Co., The 
O’Brien Varnish Co. 

Parker & Sons Co., Ira 
Patterson-Sargent Co. 


PAINT MIXER AND 
AGITATOR 
Smith, Inc., Landon P. 


PLASTER BOARD 
National Gypsum Co. 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Stee] Co. 

National Gypsum Co. 
United States Gypsum Co. 


PLASTIC WOOD 
Boyle Co., The A. 8. 


PLYWOOD AND VENEERS 
Aetna Plywood & Veneer Co. 
American Plywood Corp. 
Copeland Lumber Co 
Douglas Fir Plywood Assn. 
Goodman Lumber Co. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 

Roddis Lumber & Veneer Co. 
Twin Harbors Lumber Co. 
Underwood Veneer Co. 
United States Plywood Corp. 


Directory of Products Advertised in American Lumberman 
MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


Winton Lumber Sales Co... 
wiscenein Land & Lbr. Co. 2 


Ss 

Colonial Cedar Company 
McNair Shingle Co., Eetert. 
SLIDING—RED CEDAR 
Gray Lbr. & Shingle Co. 
Hammond Cedar Co., Ltd. 
Thurston-Flavelle, Ltd. 
TRELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lumber Co. 
Kinzua Pine Mills Co. 
Ponderosa Pine Woodwork 
Rowe Mfg. Co. 
WINDOWS 
Andersen Corporation 
Barger Millwork Co. 
Carr, Adams & Collier Co. 
Curtis acai Service 

Burea 
Detroit. ‘Steel Products Co. 


ETC. 


POLES 
Michigan Pole & Tie Co. 
Rib Lake Lumber Co. 


RAIN-CARRYING EQUIP- 
MENT 
Milcor Steel Co. 


ROOF Sara —Soment 
Abesto Mfg. C 

Barrett Co., The 

Carey Co., Philip, The 
Flintcote Co. 

Ruberoid Company, The 


ROOFING, SHINGLES, 
SIDING—Asbestos, Asphalt 
Barber —, Corporation 
Barrett Co., Th 

Carey Co., Philip, The 
Flintkote "Co. The 
Johns-Manville 

Ruberoid Company, The 
Texas Co., The 

United States Gypsum Co. 


ROOFING, SIDING—STEEL 
Carnegie-Illinois Steel Corp. 
(U. S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 
(U. S. Steel Corp. Subsid.) 
U. 8. Steel Products Co. 
(U. S. Steel Corp. Subsid.) 


SASH CORD 

Puritan Cordage Mills, Inc. 

Samson Cordage Works 

SASH LIFTS AND LOCKS 

American Cabinet Hardware 
Corporation 


SCREENS 

Continental Screen Co. 

Curtis Companies Service 
Bureau 

National Door Mfrs. Assn. 

Silbernagel & Sons Co., Geo. 


SCREEN CLOTH (WIRE) 
American Steel & Wire Co. 
Reynolds Wire Co. 

Seneca Wire & Mfg. Co. 
Wickwire Bros. 


SCREEN DOOR GRILLES 
Macklanburg-Duncan Co. 


SHEATHING 
(INSULATING) 

Insulite Co., The 
Flintkote Co., The 
United States Gypsum Co. 


MACHINERY AND EQUIPMENT 


Corley Manufacturing Co. 
Frick Company 
Gordon Hollow Blast Grate 


Co. 
Miner, J. H. 
Miner Saw Mfg. Co., J. H. 
ELECTRICAL WIRE 
& CABLE 
American Steel & Wire Co. 
ENGINES AND BOILERS 
Caterpillar Tractor Co. 


Enterprise Co., The 
Frick Company 


FAN 
Jacksonville Blow Pipe Co. 


FILES—Saw 

Disston & Sons, Inc., Henry 
GLASS HOLDER 

Marvel Rack Mfg. Co., Inc. 


GLAZING & PAINTERS’ 
TOOLS 


Smith, Inc., Landon P. 


HOG KNIVES 
Disston & Sons, Inc., Henry 


INJECTORS, VALVE, 
STEAM P PIPING 
Soule Steam Feea Works 


KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons Inc., Henry 
Taylor Stiles & Co. 


LOAD BINDERS 
American Logging Tool Co. 
Atkins & Co., E. C. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moisture Register Co. 
Moore Dry Kiln Co. 


MOTOR TRUCKS 

Chevrolet Motor Div. General 
Motors Sales Corp. 

Dodge Div. Chrysler Corp. 

Ford Motor Co. 

International Harvester Co. 

Mack Trucks, Inc. 

MOULDING CUTTERS 

Shimer & Sons, Inc., Sam’! J. 

Taylor, Stiles & Co. 


PORTABLE SAWMILLS 
Corinth Machinery Co. 
Corley Manufacturing Co. 
Enterprise Co., The 
Frick Company 

Kent Macine Co. 


SAW 
Atkins & Co., E. C. 
SAWMILL CHINERY 


Corinth Machinery Co. 

Corley Mfg. Co. 

Enterprise ao The 

Frick Comp ny 

= Hollow Blast Grate 

Kent Machine Co. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 

SAWS, SAW a ay 

Atkins & Co., Cc. 

Clarke } aR, Machine Co. 

Disston & Sons, Inc., Henry 

Huther Bros. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 
WIRE 


K 
Marvel Rack Mfg. Co., Inc. 
STEAM 
Soule Steam Feed Works 


See following page for additional listings 
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Huttig Mfg. Co. 

Oregon Door Co. 

WINDOW. DOOR FRAMES 

Andersen Corporation 

Biles-Coleman Lumber Co. 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 

WOOD FLOOR BLOCKS, 

FLOOR PLANKS 

Bradley —~ Sales Co. 

Bruce Co., E. L. 

Robbins Flooring Co. 

Wisconsin Land & Lbr. Co. 


SILO MATERIAL 
Sisalkraft Co., The 


SOUND-DEADENING 
MATERIAL 

Carey Co., Philip, The 
Flintkote Co. The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
National Gypsum Co. 
Pacific Lumber Co., The 
United States Gypsum Co. 
Wood Conversion Co. 


STAIRWAY PARTS 
Corbett Cabinet Mfg. Co. 


STEEL SHEETS, Plain or 


Corrugated 
Carnegie-Illinois Steel Corp. 

(U. 8. Steel Corp. — 
Columba Steel Compan 

U. 8S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Tennessee Coal, I. & R Co. 

. s. ee ‘Corp. Substa> 
v..8 gm s Co. 

(U. Steel, Corp. Subsid.) 


TERMITE SHIELDS 
Timber Engineering Co., Inc. 


WALL BOARD 

American Plywood Corp. 
Carey Co., Philip, The 
Douglas Fir Plywood Assn. 
Flintkote Co., The 
Johns-Manville 

Marsh Wall Products, Inc. 
Pacific Mutual Door Co. 
United States Gypsum Co. 
United States Plywood Corp. 
Wood Conversion Co. 


WALL BOARD TRIM 
Macklanburg-Duncan Co. 


WALL PANELS 
American ey Corp. 
Flintkote Co., 

Marsh Wall beadooks, Inc. 
Underwood Veneer Co. 


WATERPROOF COATING 


Flintkote Co., The 
Ranetite Manufacturing Co. 


WOOD FINISH 
O’Brien Varnish Company 


WOOD GUTTERS 
Weyerhaeuser Sales Co. 


STORE | ae 
Heller & Co., W. 
TARPA 


ULINS 
Fulton Bag & Cotton Mills, 
TRACTORS 

Caterpillar Tractor Co. 
Frick Company 
International Harvester Co. 


TRIMMERS 
Corley age Co. 
Frick Com 


Gordon Hollow Blast Grate 


Moore Dry Kiln Co. 
WAGONS—Log 

Lindsey Wagon Co. 
WEDGES (Steel) for Axes, 
Hammers, je 

Smith Ine., Landon P. 
WELDI NG 

ROPE, * eeemenens AND 
SLING 

yon oll Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 
WOOD SCRAPERS 


Smith, Ine., Landon P. 
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MISCELLANEOUS SUPPLIES AND SERVICES 


ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 


FINANCIAL 


Builders Commercial Agency 
~— Guardian Warehouse 


ESTIMATORS 
Drolet, Geo. a Credit Associa- 
Lemieux Bros., Inc. tion, Inc. 


Sewall, James W 
Spain & Co., H. M. 


BOOKS (Lumber and Log) 
Buck & Co., Frank R. 


BOOKS (Lumber Yard Man- 
agement) 
Lieber, Otto, Jr. 


FOREIGN BROKERS 
Richard Shipping Corp. 


GLOVES—Steel Grip Safety 
Industrial Gloves Co. 


CHECK  PREVENTATIVES —— 
Bruce Co., E enson 

a Dewitt Operated 
Moore Dry Kun Co. Kenmore 
COLLECTION SERVICE Lincoln 
Lumbermen’s Credit Metropole 


Assn., Inc. Wisconsin 


HOUSE PLAN SERVICE 
Lumbermen’s Plan Service 


LUMBER RULES 
Buck & Co.. Frank R. 


LUMBER PRODUCTS 


American Forest 
Products Industries, Inc. 


LUMBER SEASONING 


DuPont de Nemours & Co. 
Inc. (Ammonia Dept.) 


OFFICE SUPPLIES 
Buck & Co., Frank R. 


PRESERVATIVES—WOOD 

American Lumber & Treat- 
ing Co. 

Bruce Co., BE. L. 

Chapman & Co., A. D. 

Cuprinol, Inc. 

DuPont de Nemours Co., Inc. 
E. I. 

Parker & Sons Co., Ira 

Protection Products Mfg. Co. 


SAP STAIN PREVENTA- 
TIVES 


Chapman & Co., A. D. 

DuPont de Nemours Co., 
Inc., B. 

Monsanto Chemical Co. 


See preceding pages for additional listings 
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TERMITE 
EXTERMINATORS 
Bruce Co., E. L. 


TIMBER ESTIMATES 
Clarke, C. V. 


TIMBER LANDS 
Knapp, Fred C. 


TREATED PRODUCTS— 

Railroad Ties, Poles, Piling, 

Timber Products, Lumber, 

Fence Posts 

American Lumber & Treat- 
ing Co. 

Creay Lbr. & Mfg. Co. 

Fordyce-Crossett Sales Co. 

Frost Lumber Industries, Inc. 

Pope & Talbot, Inc. 





-protection in the public interest 


to enhance the 
lasting quality of 


wood 
storm doors 


—to extend their period of usefulness—labora- 
tory research has developed minimum standards 
of toxic preservation—a treatment to increase 
resistance against possible deterioration under 
the severe and exacting service requirements of 
modern construction. 


NATIONAL DOOR MANUFACTURERS’ ASSOCIATION 
McCORMICK BUILDING - CHICAGO, ILLINOIS 


Seal of Approval —The Identification of a Product Meeting N.D. Ma 


Preservative Minimum Standards " 


LICENSE, TOXIC—PRESERVATION 


eo) " [APPROVED 
DOD/-NATL DOOR MFRS. ASSN. 

















































FOR FURTHER INFORMATION SEE OUR CATALOG IN SWEETS 





Home Plans Inserts. 
tive plans by ordering a binder. 


AMERICAN LUMBERMAN 
431 So. Dearborn St. 








You Can Have 
a Small Homes 
Plan Service 
of Your Own. 


Inserts like these in 
the illustration are 
printed in five colors 


and bound in every other issue of the AMERICAN LUMBER- 
MAN. Elevations, floor-plans and complete lists of mate- 
rials are included. 


You can appreciate how valuable these plans will be and 
here is a way to keep them intact. This leatherette binder 
is made especially for the AMERICAN LUMBERMAN Small 
START NOW to preserve these attrac- 


$1.00 POSTPAID. 


ee 


Chicago, IIl. BN iho os ca cablew daha eien aatekcak eeeee 

Enclosed find remittance $.................. for which send......... binders 
oe MMI gc cosGhiinan wan cen enue eueee Samm aress Address 

Bnd acinar aed brstorampcn pina mina a iee weet ean wines Doak hadawenceees 














ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, but built to 
tried and proven principles of design and 
construction for profitable operation. 

ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenan 


recommendations and prices. 





BALL BEARING 
TIGHTNER 


sost. Give us details of your requirements for our 










ce 


IMPROVED GIAN?D 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 


BOARD DIAL} 

D. A. SET. 
SPRING ( 
‘ ; 











MACHINE CUT 
STEEL RACK 
MA AND, PINION 


INDEPENDENT 
KNEES 
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Defense Savings Pay-Roll Allotment Plan 


voluntary 
pay-roll 
allotment 
plan 


helps workers provide for the future 


helps build future buying power 





helps defend America today 


This is no charity plea. It is a sound business proposition that 
vitally concerns the present and future welfare of your company, 


your employees, and yourself. 


During the post-war period of readjustment, you may be faced 
with the unpleasant necessity of turning employees out into a 
confused and cheerless world. But you, as an employer, can do 
something now to help shape the destinies of your people. 
Scores of business heads have adopted the Voluntary Pay-roll 
Allotment Plan as a simple and easy way for every worker in 
the land to start a systematic and continuous Defense Bond 
savings program. 


Many benefits . . . present and future. It is 
more than a sensible step toward reducing the ranks of the 
post-war needy. It will help spread financial participation in 
National Defense among all of America’s wage earners. 

The widespread use of this plan will materially retard infla- 
tion. It will “store” part of our pyramiding national income 
that would otherwise be spent as fast as it’s earned, increasing 
the demand for our diminishing supply of consumer goods. 


And don’t overlook the immediate benefit . . . money for 
defense materials, quickly, continuously, willingly. 


Let’s do it the American way! America’s talent for 
working out emergency problems, democratically, is being 
tested today. As always, we will work it out, without pressure 
or coercion .. . in that old American way; each businessman 
strengthening his own house; not waiting for his neighbor to do 
it. That custom has, throughout history, enabled America to 
get things done of its own free will. 


In emergencies, America doesn’t do things 
**hit-or-miss.”” We would get there eventually if we 
just left it to everybody’s whim to buy Defense Bonds when they 
thought of it. But we’re a nation of businessmen who under- 
stand that the way to get a thing done is to systematize the oper- 
ation. That is why so many employers are getting back of this 


* Voluntary Savings Plan. 


Like most efficient systems, it is amazingly simple. All you 
have to do is offer your employees the convenience of having 
a fixed sum allotted, from each pay envelope, to the purchase of 
Defense Bonds. The employer holds these funds in a separate 
bank account, and delivers a Bond to the employee each time 
his allotments accumulate to a sufficient amount. 

Each employee who chooses to start this savings plan decides 
for himself the denomination of the Bonds to be purchased and 
the amount to be allotted from his wages each pay day. 


GPO 

















How big does a company have to be? — From 
three employees on up. Size has nothing to do with it. It works 
equally well in stores, schools, publishing houses, factories, or 
banks. This whole idea of pay-roll allotment has been evolved 
by businessmen in cooperation with the Treasury Department. 
Each organization adopts its own simple, efficient application 
of the idea in accordance with the needs of its own set-up 


No chore at all. The system is so simple that A. T. & T. 
uses exactly the same easy card system that is being used by 
hundreds of companies having fewer than 25 employees! It is 
simple enough to be handled by a check-mark on a card each 
pay day. 


Plenty of help available. Although this is your plan 
when you put it into effect, the Treasury Department is ready 
and willing to give you all kinds of help. Local civilian com- 
mittees in 48 States are set up to have experienced men work 
with you just as much as you want them to, and no more. 

Truly, about all you have to do is to indicate your willingness 
to get your organization started. We will supply most of the 
necessary material, and no end of help. 


The first step is to take a closer look. Sending in 
the coupon in no way obligates you to install the Plan. It will 
simply give you a chance to scrutinize the available material and 
see what other companies are already doing. It will bring you 
samples of literature explaining the benefits to employees and 
describing the various denominations of Defense Savings Bonds 
that can be purchased through the Plan. 


Sending the coupon does nothing more than signify that you 
are anxious to do something to help keep your people off relief 
when defense production sloughs off; something to enable all 
wage earners to participate in financing Defense; something to 
provide tomorrow’s buying power for your prod- 
ucts; something to get money right now for guns 
and tanks and planes and ships. 

France left it to “hit-or-miss” . . . and missed. 
Now is the time for you to act! Mail the coupon 
or write Treasury Department, Section A, 709 
Twelfth St. NW., Washington, D. C. 


Treasury Department, Section A, 
709 Twelfth St. NW., Washington, D. C. 





Please send me the free kit of material being used by 
companies that have installed the Voluntary Defense 
‘Savings Pay-Roll Allotment Plan. 


Name 





Position 





Company 
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EVERY ORDER FOR HINES 
PONDEROSA PINE HELPS 
PERPETUATE THE FORESTS 


yi Someone a 





A typical view of an Oregon forest after Hines careful lumbering 
operations have removed the mature trees and cleaned up all brush 


Light cutting preserves the forest cover, prevents soil erosion and 
promotes a slow uniform growth which will result in the ultimate 
production of fine grained lumber of uniform soft texture 


EDWARD HINES LUMBER CoO. 


77 WEST WASHINGTON STREET 
Telephone FRANKLIN 2580 * CHICAGO 


OrFicES (IN PRINCIPAL CiITigeés 
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Sales of Wolmanized Lumber* continue their steady 
climb. Lumber dealers everywhere find this “Lumber 
with a Plus’’ a most profitable line. Boost your profits 
by telling prospects and customers this story: 

Wolmanized Lumber, correctly used, provides an 
effective barrier against decay and termite attack at an 
added cost of less than 2% for the average house. It is 
ordinary lumber which has been deeply impregnated 
with Wolman Salts* preservative by the vacuum-pres- 
sure method; there is no washing out or leaching. It 
offers no unusual handling problems. It is clean, odor- 
less and paintable. 

Wolmanized Lumber, sold through regular trade 
channels, is obtainable in straight or mixed carloads 
from leading lumber producers. We'll gladly supply 
literature that will help you sell Wolmanized Lumber. 
AMERICAN LUMBER & TREATING COMPANY, 
1646 McCormick Building, Chicago, Illinois. 


*Registered Trade-Mark 














